LIFE UNDERWRITERS’ SUPPLEMENT NUMBER 


The Western 





TT 


(yy Joqry ary 
uvsyyouy Jo ——— 


| 
savsqy 


or 


—_——_— 


A Weekly Newspaper of Insurance 


CNcR: 


UNIV. Ur mich. | 
MAR 16 1907 


rwrite 








ELEVENTH YEAR, Neo. 11 


CHICAGO AND CINCINNATI, THURSDAY, MARCH 14, 1907 





$2.50 per Year, 15 Cents a Copy 








COMPANIES FILE THEIR ANSWER 


HOLD REINSURANCE BONA FIDE 








Atlanta-Birmingham and _ Prudential 
Fire State Their Side in Suits 
by Other Companies 





Answers to the suits in the United 
States court at Atlanta, Ga., by the Provi- 
dence Washington, American Central and 
other insurance companies against the At- 
lanta-Birmingham and Prudential Fire 
were filed with the court last week. The 
Prudential denies liability for contracts 
made with the Atlanta-Birmingham on 
reinsurance and states that as the Pru- 
dential issued no policies on property in 
San Francisco it has suffered no loss 
there and denies the allegations of lia- 
bility and that the intent or effect of the 
contract between it and the Atlanta- 
Birmingham was to hinder and delay 
creditors or impair the interest of its 
stockholders. It is further denied that 
there was any necessity for placing the 
Prudential in the hands of a receiver. 

Prudential is Tied Up 

The company states it is advised that 
the contract between it and the Atlanta- 
Birmingham cannot be set aside unless 
the Prudential is placed in the same pos» 
tion it was when the contract was made 
and that this is impossible because it 
has assumed liabilities to others on the 
contract of reinsurance from which the 
court cannot release it; because the action 
of the complaining creditors and stock- 
holders of the Atlanta-Birmingham in 
putting it into the hands of a receiver, has 
destroyed its credit, dissipated its plant 
and rendered it incapable of renewing its 
business. At the time of the reinsurance, 
it is stated, the Prudential did not know 
or believe the Atlanta-Birmingham to be 
insolvent. 

Cites Falling Building Clause 

The answer of the Atlanta-Birmingham 
to these suits on reinsurance accounts de- 
nies that by reason of the conflagration 
there its liability exceeds $550,000. The 
following clause of the standard fire 
policy of New York used by the company 
at San Francisco is cited: 


If a building or any part thereof fall, 
except as a result of fire, all insurance by 
this policy on such building or its contents 
shall immediately cease. 


The company avers that the con- 
flagration was preceded by several great 
earthquake shocks, which caused said 
buildings or some part of them to fall be- 
fore they or their contents were burned 
- that this fall was not the result of 

re. 

It is admitted that if the company was 

(Continued on Page 18.) 


ANNOUNCEMENTS 


In this issue are presented the state- 
ments of the old New England Mutual 
Life and the young United States An- 
nuity & Life, both of which make an 
excellent showing. The announcement 
of the Peoples Life of Chicago, outlining 
the plans on which it operates, is also 
Presented. They will be found on the 
following pages: 

New England Mutual........ Page viii 
Poaptes O00 5. .ccccecccccess Page iii 


United States Annuity and Life.... 








AETNA INSURANCE COMPANY 


Of Hartford, Cenn. 





A prominent local agent recently wrote an 
insurance journal as follows:— “Our Christmas 
present was the agency of the Atma Insurance 
Co., and we think it was the finest present we 
received.” 


Losses Paid by A:taa in 88 Years, $108,748,826.97 


J. S. GADSDEN,Gen'l Ast. KEELER & GALLAGHER 
0 Gen'l Agents Western Branch, Cincinnati, 0. 











THE CONTINENTAL SELLS THE 
MOST SECURE FIRE INSURANCE 
OBTAINABLE. ITS NET SURPLUS 
($8,428,734) EXCLUSIVELY PRO- 
TECTING AMERICAN POLICY- 
HOLDERS IS LARGER THAN THAT 
OF ANY OTHER COMPANY. 
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WISCONSIN BLUE GOOSE RALLY 


GRAND NEST HAS A GALA TIME 








Large Number of Goslings Take Their 
First Swim and Day Is Ended 
With Feast 





(From a Staff Correspondent.) 

Milwaukee, Wis., March 12.—Yester- 
day was the gala period of the Wiscon- 
sin Grand Nest of the Blue Goose. The 
officers had prepared for a great rally, 
at which a large number of goslings 
were to dip in the chilly waters and 
later to be regaled at a banquet. 

Wisconsin, the mother nest, is sacred 
soil to Goosedom and the old state 
prides herself on being the premier in 
Blue Goose activities. It now has 115 
members. 

Officers In Tropical Plumage 

Never before have officers appeared in 
such gorgeous plumage. They were the 
center of the stage and in gay and pie- 
turesque feathers they elicited much im- 
terest and comment. Since its inception 
last summer the Blue Goose has had 
phenomenal growth. It now has 700 
members and is rapidly hatching new 
goslings. But the climax came at Mil- 
waukee last night in spectacular and 
fun-provoking initiation of goslings into 
the mysteries. It was the climax only 
of a day because this work will be per- 
fected. 

Honk that Made Wisconsin Famous 

Everyone was glad to listen to the 
lusty honk that made Wisconsin famous. 
It was a time of good fellowship and 
good-will, when hand clasped hand and 
heart touched heart. 

All the officers of the Illinois nest ex- 
cept one were present, and from the 
north came a sprinkling of Minnesota 
ganders. 

The initiation ceremonies, weird and 
impressive, were conducted by Grand 
Gander Atwater and his illustrious co- 
horts. There were 120 present. Then 
followed the banquet, a sumptuous one, 
at the Pfister. 








ASSETS. 

i i Ce cc di cepd neues eene s beeledénsisaseeenee $13,605,255.00 
EE ok pc ck eAe ADR Ah COE HRNd DOW debe se eres sonsasenen 1,190,000.00 
Loans on Bond and Mortgage............ceeceececcccemcecees 13,850.00 
Premiums in course of collection..............cseceecececees 961,416.40 
Interest, Dividends and Rents accrued.............s.ceeesees 103,973.57 
ee Me IS GE ON bee cc cdctonvcesetctscoennsecetes 1,156,106.46 
EE <6. ntad0s cev0saeseensabednsnssseacedaen $17,030,600.43 

LIABILITIES. 
Reserve for unearned premiums on policies in force.......... $6,789,909.77 
Reserve for Losses in process of adjustment................. 385,318.81 
Reserve for Commissions, Taxes and all other claims........ 176,637.51 
ee CIN oo ccs cdccccecedeeteseesneeeneeeese 250,000.00 
TE ¢ Sata aac adctnddendesesiwbeeeNesedeehaweusd ae 1,000,000.00 
nnd seth bbeeunsddandonsssedetaveeens 8,601,866.09 
PE SD boone shesansuecnscucssevsenescneda 8,428,734.34 
$17,030,600.43 


THE CONTINENTAL FIRE INSURANCE CO. 


Centinental Building Western Department 
46 Cedar Street, New York 286 La Salle Street, Chicago, Ill, 











D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus te Policyholders, $2,274,792.98 


JOHN B. KNOX, Secsetary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Over Fifty-Mine Millien Dellars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Lesses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Ageacies in all cities and towns. 





Ganders from Illinois and Minnesota 

From the Illinois nest were present 
Ganders De Witt and Macfarlane of the 
Newark, MacEnaney of the Dixie, P. T. 
Kelsey and Hiiton of the Sun, Meeker 
of the Concordia, Haselton of the North- 
ern of England, Parker and Murray of 
the Svea, Hyde of the Dubuque, Briggs 
of the North British, Robertson of the 
Fire Association, Redfield and Requa of 
the Farmers, Odell of the Phenix, Rich- 
ards of the Commercial Union, Bliven 
of the Union of Pennsylvania and J. S. 
Root, independent adjuster. 

From Minnesota came Barney of the 
Hanover, Darlington of the Spring Gar- 
den, Stafford of the London & Lanca- 
shire and Roberts of the Detroit. 

Officers in Charge 

The officers who conducted the initia- 

tion were: 


Most Loyal Grand Gander, Walter BE. 
Atwater. 

His Highness, Supervisor of the Flock, 
W. E. Golden. 

Grand Custodian of the Goslings, Walter 
W. Conklin. 

Grand Wielder of the Goose Quill, Geo. 
Heller, Jr. 

Grand Keeper of the Golden Goose Beg, 
George A. Roberts. 

—— Guardian of the Nest, C. H. Silk- 
wor 


th. 
Guards to Grand Custodian of the Ges- 








(Continued on Page 18.) 
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PRANGPERS 19S GENERAL AGEICY 


NEW JERSEY FIRE MAKES DEAL 








J. D. Sheahan & Co. Are Appointed 
General Agents of the Company 
in the Western States 





J. D. Sheahan & Co. of Chicago have 
been appointed western general agents 
of the New Jersey Fire, succeeding A. 
Loeb & Sons, who Gesire to give their 
attention to their other companies. 

The following states are in the de- 
partment: Illinois, except Cook county, 
Michigan, Indiana, Wisconsin, Minne- 
sota, North and South Dakota, Iowa, 
Missouri, Nebraska, Kansas and Colo- 
rado. No appointment of field men has 
been made by the new general agents 
as yet, but arrangenients will be made 
ia that directic-n. 

M-. Sheahan is well known, having 
been formerly general agent of the Mil- 
lers National at the home office, and 
later becoming a local agent in Chicago, 
and also conducting a large reinsurance 
business. There is no better posted un- 
derwriter than Mr. Sheahan, he having 
a knowledge of special hazards that has 
made him very valuable to his com- 
panies. It is desired by the New Jersey 
Fire, under his administration, to push 
out considerably. 

Following the San Francisco fire, the 
New Jersey Fire was organized by J. 
Ramsey Barry of Baltimore and New 
York. The Jan. 1 statement showed 
that the company had made good prog- 
ress since it was organized. Mr. Shea- 
han’s headquarters are 184 La Salle 
street, Chicago. 





PROGRESS OF ILLINOIS’ BILLS 





What the Legislature Has Been Do- 
ing the Past Week Towards 
Making Insurance Laws 





Springfield, Ill., March 13.—(Special)— 
During the past week an additional stock 
of insurance bills have been introduced 
in the Illinois general assembly. 

The following are house bills: 

House Bill 578 provides for facilitating 
employers’ liability insurance. It is drawn 
on lines suggested by the industrial com- 
mission which was appointed by Governor 
Deneen two years ago. 

House Bill 590, regulating the form of 
government of fraternal beneficiary soci- 
eties. 

House Bill 616 is a surety company bill 
and provides for maintaining a reserve by 
surety companies equal to $1.50 for each 
$1,000 of liability. e 

The following are the senate bills 
which have been introduced: 

Senate Bills 372 and 374, which are bills 
facilitating employers’ liability insurance, 
are the same as House Bill 578. 

Senate Bill 388 is a new standard life 
policy bill and takes the place of Senate 
Bill 165. 

Senate Bill $79 is an anticompact bill. 

Senate Bill 393 provides that life insur- 
ance companies shall be responsible for the 
acts of their agents and the collections of 
premiums. 

Senate Bill 381 provides for the insur- 
ance on the assessment plan of owners of 
automobiles from accident. 

Senate Bill 410 amends the registration 
law by changing the form of certificate 
which is now attached to the policies, and 
is the same as House Bill 206. 

During the past week the senate com- 
mittee on insurance met and substituted 
Senate Bill 388 in place of 165, and also 
reported out with the recommendation 
that it pass Senate Bill 156, which is 
an amendment to the antirebate law. The 
committee, however, struck out the pro- 
visions providing for a penalty against 
the policyholder accepting a rebate, also 
providing that life insurance companies 
could still sell their stock to policyhold- 
ers on a pro rata basis according to the 
insurance applied for. : 

The house committee held no meetings 
during the week. The subcommittee, to 
which was referred the standard life pol- 
icy bill and the fire marshal bill, met and 
practically adopted the senate amend- 
ments to these bills. 

The house committee on fraternal in- 
surance held a meeting during the past 





week and the fraternal policy bill and 
the bylaw bill were unanimously reported 
out, with the recommendation that they 
do not pass. The author of the bills, 
after seeing the attitude of the commit- 
tee, made a motion that the bills be re- 
ported out adversely. 

House Bill 167, which provides for an 
examination of fraternal societies, was 
reported out with the recommendation 
that it pass. It was amended, however, 
so as to apply to Illinois societies. 





PROSPECTS OF PEACE AT TOLEDO 





Thought That Local Agents Will Ac- 
cept the New Rates Within a 
Short Time 





Toledo, Ohio, March 15.—(Special)— 
The excitement among the local fire in- 
surance men incident upon the issuance 
by the Ohio Inspection Bureau of its new 
schedule seems to be somewhat subdued, 
and it would not be surprising if the 
matter were adjusted satisfactorily in the 
course of a few days. It is difficult to 
see what the agents can do about it any- 
way. They must follow instructions from 
the companies they represent, and if these 
companies decide to accept the bureau’s 
new rating there is nothing left for the 
agents to do but comply. Though most 
of the agents in Toledo have returned 
the new tariff books to the bureau, they 
will probably take them back within the 
next few days, especially if they receive 
a hint from the companies to do so. The 
Ohio Inspection Bureau officials claim 
that the new schedule is the most 
scientific that could be devised, and af- 
firm that though it had boosted the rate 
on about goo risks, it has lowered it on 
practically the same number. Some 
slight modifications in the new tariff will 
likely be made. When this is done it is 
= the question will be finally set- 
tled. 





NEWS OF THE STATE LIFE 

Indianapolis, Ind. March 13.—(Spe- 
cial)—Charles F. Coffin, acting president 
of the State Life got back from Colorado 
on Wednesday. His mission to get the 
company reinstated failed. The state au- 
ditor seemed favorable, but Commissioner 
Rittenhouse was firm against it. He ob- 
jects to special contracts. The company 
will institute mandamus proceedings or 
bring suit against the auditor, who is 
head of the insurance department, on his 
bond, for recovery of the revenue lost. 

The directors of the State Life will 
meet Friday to elect a president. He will 
be the active head, with all other officers 
responsible to him. He will be one of 
the new directors. Mr. Coffin is to re- 
main as counsel and vice-president, and 
Mr. Wynn is to remain as secretary and 


actuary. A new office of auditor has 
been created. 





Planting Granite State Agencies 
The Granite State Fire, a union com- 
pany, is putting in some agencies in IIli- 
nois. It has not operated heretofore out- 
side of Chicago. M. S. Moore of the 


New Hampshire is planting the Illinois 
agencies. 





MISCELLANEOUS NOTES 


Frank K. Kohler has been appointed 
agency director of the Empire State Surety. 

King, Scheide & Co. of New York have 
been appointed eastern managers of the 
Pacific Mutual Life. 


A rumor that an old-established Phila- 
delphia fire company is securing reinsur- 
ance is persistently circulated in New York. 


A bill has been introduced in Albany 
making the office insurance superintendent 
of New York an elective instead of an ap- 
pointive one. 


The standard form of fire policy prepared 
by Henry Evans of the Continental has 
been introduced into both branches of the 
New York legislature, the New York Board 
of Trade and Transportation standing 
sponsor for it. 


Superintendent of Insurance Kelsy of 
New York appeared before the senate ju- 
diciary committee Wednesday afternoon 
and was heard as to why he should not 
be removed from office as recommended by 
Governor Hughes. 








MARS E. WAGAR, President 


CAPITAL - =- 


NET SURPLUS : 
ASSETS - 


REINSURANCE RESERVE - - 


A. P. ROSS, Special Agent, 505 Park Building, 


The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


R. E. GOOCH, Secretary 


STATEMENT JAN. 3, 1907 


$200,060.00 
86,775.53 
125,575.53 


$413,953.06 
CLEVELAND, 0. 











Sa ihaeianeemen 





Stock Company. 


M. DONNELLY 
President 


=< Ohio German Fire 


Insurance Company of Toledo 


Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $1 30,978,798.69! 





Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 





STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - - - -  $10,749,399-53 
Total Liabilities except Capital - . 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





Damage by Fire of unquestiona’ 


The “Old North Sota ee a ee tr ng nel Surplus of over $4,000,- 
000, continues to offer to the i i ic Indemnity against Loss or 
ble reliabil ity. 








Western Department, Erie, Pa. 
J. PF. DOWNING, Gen’l Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 


Established in 1864 











CONFLAGRATION PROOF 


Liverpool & Dondon & Globe 


Unsurance Company 





LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED 


LOSSES PAID IN 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


MILLION DOLLARS 


SAN FRANCISCO OVER 


UNITED STATES NET ASSETS, $12,335,961,46 
UNITED STATES NET SURPLUS, 4,623,651.46 


New Yerk Office, 45 William St. 


J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAG®@ 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, WILLIAM 8. WARREN, Resident 4 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, iy 


Northwestern Department: 
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NSURANCE COMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado lodemnity 


STATEMENT JANUARY 1, 1907 


Reserve for Reinsurance - = $1,291,432,15 
Reserve for Losses - - ~ 36,540.50 
Reserve for Contingencies - ~ 100,000.00 
Net Cash Surplus - - ~ 505,037.56 
Total Assets - - -  $1,933,010.21 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 
Losses Paid More Than $13,000,000.00 
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LOSSES ON DISTRICT SCHOOLS 


VERY MANY COULD BE AVOIDED 








Special Hazards of Construction and 
Maintenance Which Should Be 
Removed Without Delay 


(By D. 8. Creamer, Ohio Fire Marshal) 

The average district school building of 
to-day is 24x36 feet with height 14 feet 
to the square and 8 feet more to the comb. 
Whether of brick or wood its important 
fire dangers are mistakes in building 
which could have been corrected in the 
specifications without adding to the cost. 
At one end is the entrance and teacher’s 
desk; the other end is a blind wall. In 
the center of the schoolroom is a cannon 
or burnside coal stove, whose pipe runs 
straight up into the base of a brick chim- 
ney which is built up from cleats or a 
plank which rests upon the joists. 

** € 


More than half of all district school- 
house fires result from such chimneys. 
The wood in the bottom of the chimney 
is protected from fire only by some mortar 
being splashed upon it. Iron straps or a 
stone under the brickwork is much bet- 
ter than wood, but a chimney supported 
by joists can in no way be made even 
reasonably safe. The weight springs the 
joists and the chimney in settling is likely 
to open joints between the bricks, so that 
sparks may escape into the attic. 

In nearly all rural schoolhouses there 
is no ready means of access to the attic 
in case of fire; the water supply is eight 
quarts, less what the children have used 
since school “took up” and it is five min- 
utes’ walk to the nearest well or brook. 
So, the schoolhouse burns and the di- 
rectors contract for another just like it. 

* * * 


Putting the chimney in the blind end 
wall where it would be solid, and cor- 
belling it out at the square costs less in 
brick and labor. 

Another advantage of the end-placed 
chimney is this: The stovepipe being 
carried from the center to the end of the 
room, you get more heat from the same 
amount of coal and it is given off where 
it is needed. Scientists have shown that 
a sheet iron drum the size of a stovepipe 
placed directly over it will radiate as 
much heat as the stove. The pipe run- 
ning along the ceiling is an elongated 





drum. This arrangement would save 
about one-fifth of the coal bill. 
x * * 


In the central chimney sparks go 
quickly out upon the roof white hot. 
With an end chimney they are cooled by 
a long journey and would fall clear of the 
roof half the time. 

When a fire is built in the schoolhouse 
stove and the builder is away while the 
room warms up the building may burn 
from sparks in the attic; from kindling 
or coal box placed too near to it or from 
an inadequately protected floor. Zinc un- 
der the stove should extend two feet be- 
yond its feet. Zinc is safer than brick. 

* * * 


Some fire losses depend upon the fact 
that coal packed on a fire, to keep it over 
night, will swell one-third and if the 
stove be too full, coals will fall out of the 
open door. 

All that has been said of dangers to 
brick schoolhouses is equally true of 
those made of wood. 

Building an ordinary chimney at the 
rear end from the ground up in a wooden 
building would cost not to exceed $14 
more than placing one on joists in the 
center. Any sort of a _ schoolhouse 
should have a slate roof, because it les- 
sens fire danger and because a shingle 
roof is the first thing to need repair in 
any schoolhouse. 

A schoolroom stove should be big 
enough to warm it without being made 
red hot. When iron is heated to redness 
carbon monoxide, a most poisonous gas 
produced in the burning of coal, can pass 
freely through it. This gas is a common 





cause of headache, languor and debility in 
school children in winter. 


Kerosene lamps for illumination during 
an evening entertainment, if fixed, are 
fairly safe, but hand lamps which may 
be carried in are dangerous. Candles 
have gone with the log schoolhouse and 
the spelling bee. 

Of 2,915 schoolhouse losses in the 
United States in 20 years 601-3 percent 
were from heaters and 35 percent from 
incendiarism. In Ohio in 1906 there were 
38 schoolhouse fires, but two of which 
were incendiary. 

The fact that out of the 181 school- 
house fires in the last five years 85 were 
in brick buildings, shows that wood is 
giving way to brick for school building 
material. 





INSURANCE DEPARTMENT WANT 


lowa Underwriters Will Flood the 
Legislature with Petitions Asking 
for Action This Session 


The insurance interests of Des Moines 
are getting decidedly in earnest in their 
demand for the establishment of a de- 
partment of insurance as a distinct func- 
tion of state government. Such a de- 
partment is recommended by the state in- 
surance commission, which was in session 
for several months to investigate insur- 
ance conditions in this state. It became 
rumored, however, that there was a dis- 
position in the legislature to transfer the 
responsibility for the move on to the 
next general assembly, which meets two 
years hence. 

Des Moines insurance men declare they 
will not permit this if they can command 
sufficient pressure to cause the present 
legislature to act. Accordingly they have 
scores of petitions in circulation—not only 
in Des Moines but in other cities and 
towns. These petitions will be presented 
at the statehouse in a bunch within a 
few days. The insurance men are con- 
fident that energetic action will secure 
them what they desire this session. 





Western of Pittsburg Appointments 
George A. Brown, formerly with Cun- 
ningham, Rogers & Rollo’s local agency 
in Chicago and later with the National 
Inspection Company of Chicago, has been 
appointed special agent of the Western 
of Pittsburg for Wisconsin, Minnesota 
— Iowa with headquarters in Milwau- 
ee. 
John A. Scheib, who has been assist- 
ing Assistant Secretary Watkins in the 
west, moves from Chicago to Indian- 
apolis. His field is Indiana, western Ohio, 
southern Michigan and Illinois. 
Limpert of Pittsburg, special 
agent of the Delaware in Western Penn- 
sylvania, takes the eastern Ohio field, 
western Pennsylvania and western New 
York for the Western of Pittsburg. 

Paul Turner’s incorporated American 
Agency Company of Baltimore will han- 
dle the West Virginia and Maryland field 
for the Western. 





Special Agent Davis Transferred 


Rodney Davis, special agent of the 
Providence Washington in Colorado, 
Wyoming and Montana, is transferred to 
Kentucky and Tennessee. No one has 
been appointed yet to succeed him in the 
mountain field. 





The Arkansas house has defeated the 
Balch bill, under which fire companies 
could return to the state providing they 
were not members of a pool or trust to 
fix prices. A resolution was adopted di- 
recting the attorney-general and auditor 
to prohibit reinsurance with outlawed com- 
panies. 


In the cases of Daniel Brecht and the 
First National Bank of Vancouver, Wash., 
against the Law Union & Crown, the fed- 
eral court at Portland, Ore., decided that 
where a sawmill was sold, $1,000 being 
paid down and the vendor agreeing to give 
abstract of title, warranty deed and Dill 
of sale on payment of the balance of 
the sale price, it constitued a change of 
ownership sufficient to void fire insurance 
policies, where the company had not con- 
sented to the change. 





—, 


ASSOCIATED MUTUAL IN FIELD 


K. Neutson Starts a New Organization 
Which Has Some Interesting Fea- 
tures—Will Do Agency Business 


K. Neutson, the well-known mutual 
man, has now established his headquar- 
ters at Paxton, Ill., and has put in the 
field the Associated Mutual Fire Under- 
writers, having $300,000 cash assets and 
$126,000 net cash surplus. 

In his advertising literature Mr. Neut- 
son says cash premiums only will be 
taken at board rates, the policyholder to 
participate in the profits. The New York 
standard form will be used, but the fol- 
lowing is a part of the contract: 

It is expressly understood and agreed 
that the Associated Mutual Fire Under- 
writers are firms, corporations and indi- 
viduals that have each executed an agree- 
ment vesting in K. Neutson of Paxton, ILll., 
herein entitled the manager, the power to 
insure against loss by fire any of said 
firms, corporations or individuals, herein 
called subscribers, and this policy is made 
and accepted upon the stipulations and 
conditions of said agreement, which are 
hereby made a part hereof. Said mana- 
ger having the power under said agree- 
ment to accept legal service and to prose- 
cute any case in court for the said sub- 
scribers. 

It is understood and agreed that the lia- 
bility to any subscriber on any one risk is 
hereby limited to one-fifth of the premium 
paid and the contingent liability, in case 
of depletion of the premium fund shall 
be pro rata with other subscribers, but 
not to exceed one additional premium. 


The following is placed on the policies 
as a rider: 


Rebuilding and Replacing Clause 

This contract is incomplete unless signed 
by both parties hereto. 

In consideration of a reduction in pre- 
mium rate under this policy, it is hereby 
agreed by and between the assured and 
the Associated Mutual Fire Underwriters 
that any amount due for loss or damage 
under this policy shall be applied by the 
assured toward rebuilding, repairing or re- 
placing, within a reasonable time, the prop- 
erty hereby insured, in the same location 
and suitabie for former use or occupancy. 

It is further understood and agreed that 
assured shall, at the time of payment of 
any loss under this policy, deliver to the 
Associated Mutual Fire Underwriters a re- 
liable and sufficient bond as a guarantee 
for the fulfillment of this agreement as 
above set forth, providing also that if 
there be any mortgage upon the property 
hereby insured and this policy has been 
delivered to the mortgagee as an item of 
security, the said mortgagee or legal repre- 
sentative, in case of loss under this policy, 
shall have the option of giving the bond 
as above provided and receiving the loss 
payment to be applied as above stipulated. 

Attached to and forming part of policy 
errr issued by the Associated 
Mutual Fire Underwriters of Paxton, Ill. 


ee 


Manager for the Underwriters. 

The Associated Mutual intends to do 
an agency business, specializing on un- 
protected special hazards. Mr. Neutson 


represents other mutuals beside the As- 
sociated. 





MISCELLANEOUS NOTES 


The applications of the Georgia Home 
and the Shawnee Fire are pending in the 
Western Factory Insurance Association. 

The Rochester German and the Jeffer- 
son Fire have been admitted to member- 
ship in the Western Sprinkled Risk As- 
sociation. 

The Los Angeles Fire is being organ- 
ized at Los Angeles, Cal., largely as a 
result of the wholesale cancellations in 
the congested district. 

The North Coast Fire has been licensed 
at Seattle with $250,000 capital. It suc- 
ceeds the North Coast Mutual Fire, which 
will continue under the name of the Home 
Fire Insurance Company. 

Salomon & Newmark have formed a 
partnership for adjusting losses for the 
assured, with offices in the National Life 
building, Chicago. L. H. Salomon and 
Louis Newmark compose the firm. 

Victor I. Carpenter, New York and New 
Jersey special agent of the Scottish 
Union and National, has resigned, to be- 
come special agent of the Western Re- 
serve and the Michigan Commercial for 
New York state. 
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GUND GETS WILL'AMSBURG CITY 


An important announcement was made 
this week that Fred M. Gund, former 
secretary of the German of Freeport, has 
been appointed western general agent of 
the Williamsburg City with headquarters 
at Freeport, Ill. All the agents in the 
west, except Chicago, will report to Mr. 
Gund. Since the reinsurance of the Ger- 
man in the Royal Mr. Gund has been as- 
sisting the latter company. The Williams- 
burg City has shown indications of ex 
panding recently and with the appoint- 
ment of Mr. Gund it opens up a new 
career for itself in the west. It is one 
of the old and respected companies op- 
erating only in the larger cities of the 
west at present. 

Mr. Gund’s work with the German 
needs no comment. During the trying 
period following the San Francisco dis- 
aster he proved himself most courageous 
and did everything possible to save the 
company. When he found that it was im- 
possible for it to continue, he reinsured 
in one of the strongest companies, thus 
saving policyholders and agents from em- 
barrassment. 

Mr. Gund in again entering the field 
will become a factor in western under- 
writing with the Williamsburg City. He 
will have no difficulty in getting agents 
and he will be heard from. He has a 
splendid knowledge of field conditions 
and is personally acquainted with a large 
number of agents. 

++ ++ 
DOES NOT REPRESENT UNDERWRITERS 


At the recent hearing of the senate 
committee of the Illinois legislature, 
when the bill was up making the office ot 
insurance superintendent elective instead 
of appointive, a man by the name of Tem- 
pleton appeared to argue in its favor ana 
made an attack on Superintendent Pot- 
ter. This man Templeton claimed to rep- 
resent the insurance interests and the 
Chicago Local Board. Since them he has 
been visiting a number of Illinois cities 
claiming to be the representative of the 
insurance interests and requesting agents 
to see or write their legislators request- 
ing them to vote for this bill. Tue 
WESTERN UNDERWRITER is Officially au- 
thorized to say that Templeton represents 
no insurance interests so far as known. 
He is a politician who has attempted to 
break into some of the state offices, but 
has failed, and now desires the insurance 
superintendency be made elective, think- 
ing he may be nominated for that position 
and pose as a reformer. ‘The insurance 
companies request local agents not to give 
any heed to him when he calls at their 
offices. 

++ ++ 
DON’T WRITE FOR DEFRENOIS 

Manager G. E. Richards of the United 
States branch of the North British & 
Mercantile instructs the agents of that 
company to decline any offer of any lines 
of insurance from F. Defrenois, director 
of the General European Fire & Marine, 
6 Wall Street, New York. 

The Home of New York has taken 
similar action, 

++ ++ 

TO BETTER ELECTRICAL CONDITIONS 

Two bills are before the Illinois legis- 
lature to better electrical conditions 

The first provides for a state commis- 
sion to examine persons who desire to 
become master mechanics. All electric 
work must be done by them or under 
their supervision. At the present time 
anyone can get a permit to do electrical 
work. A fee of $25 is required for a 


By a Chicago general fire insurance office a competent man to act as 


chief clerk and take charge of office details. 


Must be experienced in un- 


derwriting and handling an office. Apply giving full particulars, all of 
which will be treated confidentially, to G9, care Western Underwriter. 
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license and a $5,000 bond. For a re- 
newal license the fee is $10. 

Another bill requires the National Code 
rules be used where there are no muni- 
cipal requirements. A municipal in- 
spector is provided for. 

The idea of the bills is to raise the 
standard of workmanship and to have 
standard material used. The electrical 
contractors and the fire protection peo- 
ple are back of the bills. Insurance men 
are being asked to give their support. 

The excellent electrical conditions in 
Chicago have reduced the loss from known 
electrical fires. In 1897 there were 27,193 
are lights in Chicago and 645,901 in- 
candescent. In 1906 there were 35,651 arc 
and 2,723,906 incandescent. During the 
ten years there was a 31 percent increase 
in are and 321 percent in incandescent. 
The number of electrical fires in Chicago 
in 1896 was 91; in 1906, 43; percentage 
decrease 52.74. Loss from known elec- 
trical fires in 1897, $0,515; in 1906, $300. 

The total known electric fire losses in 
1903 were $84,275, which includes the 
$80,000 Iroquois theater loss; in 1904 
$58,400, including a $50,000 lightning loss; 
in 1905, $2,110. 

++ ++ 
TWO REQUAS IN THE FIELD 

Two members of a Chicago local 
agency firm have taken up field work 
within the last few months, which is a 
rather unusual occurrence. Fred N. 
Requa is now special agent of the Farm- 
ers of York in the territory covered by 
General Agent George E. Redfield, he 
having given all his time to field labor 
since September. Harry L. Requa was 
recently appointed Cook county special 
agent of the Sun. Both are sons of S. F. 
Requa and members of the Chicago local 
agency firm of S. F. Requa & Sons. 

++ ++ 


CONGESTED DISTRICT LIABILITY 

Chicago, March 8—To the Editor: 
Two events of recent occurrence it ap- 
pears to me need further publicity. One 
was an article in THE WESTERN UNDER- 
WRITER, the other was an “ad” in one 
of the daily papers. The first argued 
against supervision by the state insurance 
department in the matter of demanding 
the amount of each fire company’s lia- 
bility in the congested district. 

The last included a number of com- 
panies which from their sworn figures 
are shown to have over $18,000,000 lia- 
bility in the congested district against a 
total surplus to policyholders of about 
$15,000,000. 

A further investigation of the subject 
shows the majority of companies doing 
business in Chicago have an average lia- 
bility in the congested district of over 
50 percent more than their entire surplus 
to policyholders, or capital and net sur- 
plus combined. 

It seems to me the information re- 
quired by the state insurance department 
is quite necessary. ‘There are perhaps a 
dozen companies that are exceptions to 
above condition, they having a net sur- 
plus aside from capital in excess of their 
gross liability in the congested district. 

AGENT. 
++ ++ 
INSURANCE CLUB MEETS 

At the regular meeting of tke Fire 
Insurance Club of Chicago Tuesday 
evening, W. D. Matthews, chief surveyor 
of the Chicago board, delivered a paper 
on “Grain Elevators.” Mr. Matthews 
brought out strongly the friction hazard 
on the pulleys and the hazard from dust 
explosions. Considerable amusement was 
provoked by a _ suggestion that night 
watchmen should be charged for in the 
rate, for, as a rule, they are very care- 
less and a real hazard. The after-dis- 
cussion was rather instructive. 

Six new applications for membership 
were presented at this meeting. 

+t ++ 


SOME LOCAL EVENTS 

T. J. FPiynn, formerly an examiner in 
the Queen office, goes to Pittsburg as 
examiner for the central western states in 
the home office of the National Union Fire. 

Stanley N. Cotterman, the former lloyds 
and surplus line manager, is now an 
agent of the Ocean Accident in Chicago, 
soliciting credit insurance. 
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Who Ordered the Schaber Sprinklers 
Closed Appears to Be a Mys- 
tery—Local Notes 





The question as to who ordered the 
sprinklers turned off at the John Schaber 
fire in Cleveland two weeks ago has re- 
solved itself into a mystery, it seems, 
Assistant Fire Chief Whyler denies that 
he had anything to do with it and he ap- 
pears to be borne out by the investigations 
of Deputy Fire Marshal Brockman. The 
engineer of the plant evidently thought 
the man who gave the order was some- 
one in authority, as he at first hesitated 
to obey, it is said, and then finally did it. 
There are intimations that the man re- 
sponsible for the order is keeping in the 
dark and is endeavoring to shoulder the 
responsibility upon someone else. The 
inspection bureau is continuing its in- 
vestigation with the purpose of finding 
out who is responsible, if possible, as it 
is believed that the sprinklers would have 
aided greatly in extinguishing the fire. 

John J. Dunn, city electrician at Cleve- 
land, says that some of the fires of late 
are due to faulty electric wire installation. 
He states further that his department is 
taking care that as little poor work as pos- 
sible is done. Some of the contractors, 
he says, employ poor workmen and even 
boys, but the department will not pass that 
kind of work. In regard to union work, 
Mr. Dunn says that anything that is found 
badly done by a member of the organiza- 
tion is done over by the union at the ex- 
pense of the member. Mr. Dunn is evi- 


al trying to get things in shape in his 
city. 

Neale Bros. & Schryver have been ap- 
pointed sole agents of the Rhode Island 
for Cleveland and Cuyahoga county. 

The C. C. Shanklin Company has been 
appointed agent of the Eureka of Cincin- 
nati, which was formerly in the office of 
the Leslie H. Webb Company. 





Seeks to Cover Lorain Plant 


F. C. Whittemore Company of St. 
Louts, which secured the line of the 
American Stove Company a year ago, 
have been endeavoring to place a portion 
of the plant in Lorain through Cleveland 
agents. It is said that the Lorain agents 
a year ago refused to allow any broker- 
age on the business and the supposition 
is that they have taken the same action 
this year. It is not known whether any 
of the Cleveland agents accepted business 
or not. The letters asked in a mild 
way how much the agencies would carry 
on the plant. 





To Inspect Lima 


The next inspection meeting of the 
Ohio Fire Prevention Association will be 
held at Lima on Wednesday, March 27. 
Field men are requested to be present 
and make the meeting as great a success 
as the last two have been. 





Ohio League’s Officers 


The Ohio League, the nonunion organ- 
ization, elected the following officers at 
its annual meeting: President, J. B. 
Campbell, German of Indiana; vice-presi- 
dent, H. E. Boning, Milwaukee Me- 
chanics; secretary, T.. Julian, Agri- 
cultural. 





Shows Cut Rates 

The destruction of a school building 
by fire in northern Ohio has revealed 
the fact that some companies have not 
been very careful in observing the ad- 
visory rates. It is said that some com- 
panies were on the risks away below 
others which had taken the business in 
good faith at the established - figure. 
Many things of this kind are leaking 
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out over the state, showing that, al- 
though the companies are ostensibly very 
particular to get the right figures in 
some places, they evidently do not con- 
sult their advices on some things. 





Some Ohio Figures 

According to the preliminary report 
of the Ohio insurance department, Ohio 
stock companies received $667,377 in pre- 
miums in 1906, as against $639,607. in 
1905; incurred $200,989 losses, as against 

196,469, a loss ratio of 30.12 percent 
for 1906 and 30.71 percent for 1905. 

Stock companies of other states re- 
ceived $8,283,238 premiums, as against 
$7,979,481 in 1905, and incurred losses 
of $3,340,178, as against $2,772,198 in 
1903; loss ratio 40.32 percent for 1906, 
34.74 percent for 1905. 

Foreign companies received $2,302,202 
premiums in 1906 to $2,013,127 in 1905; 
incurred $821,888 losses, as against $694,- 
042 in 1905. The 1906 loss ratio was 
35.68 percent, 34.48 percent for 1905. 

Ohio mutuals received $1,564,985 in 
1906, $1,426,255 in 1905, incurred $746,- 
032 losses in 1906, $647,972 in 1905; loss 
ratios 47.67 percent for 1906, 45.43 per- 
cent for 1905. 

Mutuanls of other states received $222,- 
847 premiums in 1906, $195,333 in_ 1905; 
incurred $82,400 losses in 1906, $27,861 
in 1905; loss ratio 36.97 percent for 
1906, 14.26 percent for 1905. 

The loss ratio on all the business in 
the state for 1906 was 39.81 percent, as 
against 35.40 percent for 1905. 

At the end of last year the assessment 
mutuals of Ohio had $93,251 cash assets. 
Their income from premiums, assess- 
ments and membership fees was $532,746; 
total income, including borrowed money, 
$826,463; losses paid, $450,137; total dis- 
bursements, including borrowed money, 
$821,458; total liabilities, $132,408. 





No West Va. Anticompact Bill 
The special session of the West Vir- 
ginia legislature, which was called partic- 
ularly to enact an antitrust law aimed 
especially at fire insurance, has adjourned 
without passing the bill, although it got 
through the senate. 





Hess at Work in Cincinnati 

Rater Hess, who has been applying the 
Dean schedule in St. Louis and Mil- 
watkee, has been secured by Manager 
Cleveland at Cincinnati to assist him in 
applying the schedule there. It will be 
three or four months before the rates are 
ready for promulgation. 





No Break at Toledo 
The agents at Toledo do not show any 
evidence of bringing on a rate war yet. 
It is thought conditions will shape up 
satisfactorily in a few weeks. Although 
the prosecuting attorney threatens to go 
after the companies he has made no 
move yet. The companies charge certain 
agents with endeavoring to incite the 
prosecuting attorney to action in. order 

to ward off the increased rates. 





Report on Youngstown Fire 


Several criticisms were made by the 
Ohio Inspection Bureau in its report on 
the big fire at Youngstown on January 
20, when the McElroy and Euwer stores 
and the Callahan and Hollingsworth 
blocks and the Callahan Hotel were de- 
stroyed, with an insurance loss of $427,- 
168.33. While the fire department was 
well drilled and did excellent work, the 
report states that it is too small to at- 
tack a fire of such proportions. There 
should be more apparatus and more men. 
In the McElroy store the elevators were 
not protected by trap doors. The report 
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states that if the building had been thus 
equipped, it might have been possible to 
confine the fire to the first floor and thus 
saved a great amount of property. If the 
exposed windows of the G. M. McKelvey 
store had been protected by wired glass 
or approved fire shutters, it would have 
suffered but little damage. As it was the 
smoke and water damage was heavy. The 
bureau points out that with comparatively 
little expense buildings may be equipped 
in such a manner as to greatly retard fire, 
if not make it possible to handle a blaze 
without great difficulty. The wires in the 
streets, the report stated, are strung with- 
out regard to system or fire protection 
and prove a hindrance to the department 
in fighting fires. This is due to lack of 
care on the part of the municipal author- 
ities. 





To Reform Mortgage Clauses 


Field men of Ohio are endeavoring to 
do away with the objectionable mortgage 
clauses that have been in use over the 
state for some time. They say that many 
of them are worded in such a way as to 
void all the conditions of the policy relat- 
ing to mortgages and they feel that there 
should be a general reformation. They 
will make an effort to have the New York 
and New Jersey standard mortgage clause 
substituted for those that are now in use. 





Complain of Sandusky Agents 
The agents at Sandusky, Ohio, are re- 
fusing to get the new rates. They say 
some agents will not adopt them and 
hence the agents that do attempt to pro- 
cure the new tariff will have no show. It 


is likely that some pressure will be 
brought to bear. 





To Bury Columbus Wires 

As a result of the work of the fire in- 
surance committee of the board of trade at 
Columbus, an ordinance is being prepared 
that will require all wiresin the business 
section of the city to be placed in conduits 
under ground. The entire board, it is 
thought, will approve the ordinance. The 
Western Union Telegraph Company has 
intimated its willingness to comply with 
an ordinance of that kind. The commit- 
tee will ask for a number of other im- 
provements with the idea of securing a 
reduction in the insurance rates. 





OHIO NOTES 


Magly & Mayer get the German Alliance 
ut Cincinnati. 
At Defiance, Ohio, the North River 


transfers from the M. A. Costello < 
to Watkins Bros. silat 


_D. C. Schupp, special agent of the 
North River, has been on an extended 
wip through Ohio, and has placed twelve 
hew agencies for the company. 


In giving an account of conditions at 
Lima, Ohio, the Delaware of Philadel- 
rhia was given as being in the J. H. 
Ohler agency. O'Connor Bros.’ Company 
has represented the company for years. 

In the note last week regarding the 
cperation of fan motors with current from 
the trolley wires, it should have read Al- 
liance instead of Defiance. Field men con- 
sider the conditions bad where these mo- 
tors are used. 

Hi. LC. Farnham and W. M. Van Meter 
of Warren, Ohio, and M. A. Parshall of 
Niles have organized the firm of Farnham, 
Parshall & Co. and will open a real estate 
and insurance office in the Dollar Bank 
building at Youngstown. 

At Mt. Gilead and Wellston, O., there is 
threatened trouble owing to a new agent 
throwing off the policy fee. Another agent 
retailated by throwing off the fee and part 
of the rate. A committee is endeavoring 
to straighten up the difficulty. 

The total fire loss in Columbus for 1906 
Was $171,252.72, of which $66,178.22 was on 
buildings and $105,054.50 was on contents. 
The insurance on the buildings was $879,- 
%32.20; on the contents, $496,167.70, show- 
ing a total of $1,375,499.90. The value of 


buildings and contents endangered was 
$3,755,687.07. 


NEW FIELD BOOK 
Special agents of fire companies will 
be interested to know that we are now 
selling a brand new loose leaf field 





book, modern, concise, convenient, 
complete. Send for sample leaves and 
prices. 

The Western Underwriter Co., 


Chicago. 
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That Is the Situation in the State of 
Indiana—Wait for Higher Powers 
to Act 





The Indiana State Board and Indiana 
League met Monday in their respective 
regular sessions. The state board ap- 
pointed a committee to confer with the 
governing committee in Chicago concern- 
ing matters of vital importance to fire in- 
surance business in Indiana. The league 
had its usual lively discussions, ending 
up with “complete harmony,” it was said. 
There was, however, “nothing to give 
out.” The rate situation in the state con- 
tinues strained. It is understood it is 
the state board’s move, or the governing 
committee’s, as the case may be. Now 
that threatened legislation is out of the 
way there is eager interest throughout the 
state to learn what’s what. Local agents 
are waiting to hear from the field men. 
The field men are trying to learn some- 
thing from powers higher up. The joint 
committee of state board and league re- 
main, in the meantime, in statu quo, but 
willing to get a move on as soon as a 
line of action is determined on. 

The Indiana committee that visited 
Chicago consisted of Messrs. Cromer of 
the Home, Fitzgerald of the Queen, Gil- 
more of the German American, Boyd of 
the Royal and McHatton of the New 
York Underwriters. While there is some 
talk of a special session of the legislature 
to consider insurance bills, it is thought 
that Governor Hanly has not developed 
sufficient strength to carry the measures 
he espouses. 

Considerable time was given by the 
committee in discussing the Sellers bu- 
reau and especially its relationship to 
nonsubscribers. The Dean schedule will 
now be pushed in the state. 





Indiana Agency Appointments 

Dixie—Marshall Thatcher, Frankfort; 
Major & Fleming, Shelbyville. 

German, Peoria—Grahamn & Scott, De- 
catur. 

Globe & Rutgers—E. G. Darnell, Lebanon. 

Indemnity—Martha Smith, Peru; John- 
son Agency, Muncie. 

Mil. Mech.—Townsend & Guthridge, Mar- 
tinsville; W. S. Rogers, New Haven; W. H. 
Schultz, Middlebury; L. I. Miller, Shipshe- 
wana. 

_" Hampshire—A. H. Kennedy, Dan- 
ville. 

Security, Ct.—D. E. Becker, Ridgeville; 
S. E. Sappenheld, Campbellsburg; W. IL. 
Hall, Alexandria; J. T. Day, Dunkirk. 

Svea—Puckett & Kennon, Winchester. 

Teutonia, O.—W. A. Bucher, Huntington; 
D. S. Springer, Kokomo. 

cca N. J.—Rich Bros., New Wav- 
erly. 

State of Ill.—W. E. Clarke, Evansville, 

Newark, N. J.—J. M. McKinsey, Lo- 
gansport; H. S. Bigler, Wabash. 

New Hampshire—Miss A. E. 
Kentland. 

Security, Ct.—Wm. Bailey, Selma. 

Svea—Dellbert Kessler, Rochester. 

Western, Pa. — Howard Harshman, 
Frankfort. 


Bush, 





Bad Practices at Saginaw 

Reports from Saginaw, Mich., indicate 
that the agents there are not maintaining 
the good practices that have been in vogue 
there for many years. There is a notice- 
able deviation from the old rules. An 
effort will be made to improve the situa- 
tion. 





Will Kill the Monopoly 


It has been discovered that an ordi- 
nance of Indianapolis, passed last year, 
gives a monopoly to a local nozzle manu- 
facturing company. The ordinance pro- 
vided that cellars and basements of mer- 
cantile establishments be equipped with a 
system of water pipes “with automatic, 
rotary nozzles, adjustable tips.” Herman 
F. Newman, formerly of the salvage 
corps, has invented a‘ simple automatic 
sprinkling device, but it has no “ad- 
justable tips,” and he is unable to sell it 
because it does not meet the provisions 
of the ordinance, though satisfactory to 
the fire department and local inspection 
bureau. The Newman nozzle is a flat- 
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10ist ANNUAL STATEMENT UNEXCELLED RESTAURANT 
Capital - - - $300,000.00 On Madison Street, near La Salle 
Net Surplus . 477:620.07 | One minute from the Insurance District 
Assets - + -  1,366,517-79 
er re 


The Patronage of Insurance Men Is 
Solicited. 


CHARLES M. HENRY, Sec. 
Si 
153 La Salle St., CHICAGO 


SUN INSURANCE OFFICE 


OF LONDON 


FOUNDED A. D. 1710 
OLDEST INSURANCE COMPANY IN THE WORLD 
197th Year of Active Business Existence 
United States Branch, 54 Pine St., New York. Pacific Coast Department, Oakland, Cal. 
WESTERN DEPARTMENT: 171 La Salle Street - CHICAGO 


Agents Wanted in cities and towns where not already represented 


SURPLUS TO POLICYHOLDESS $777,620.07 


Joux J. Henry, Pres. Grorex ¥. KEEVE, Vice res. 


CHARTERED i8t!. 


















NEWARK WN. J. 
CARROLL L. DEWITT, General Agent, 














Incorporated 1799 


PROVIDENCE WASHINGTON 
INSURANCE CO. 


PROVIDENCE, R. I, 


LONDON & 
LANCASHIRE 


FIRE — 


RANGE 





ac 


First Policy Issued January 14,1799 





STATEMENT, JANUARY 1, 1907 


Cash Capital... ....-cc.seceee cere eeeeee $ 500,000.00 Of Liverpool, England 
ABBERB. 0 cc ce cece cece cscees cece coeeseses 2,531 483.21 
Net Surplus.........csssecseessereeceee 193,983.87 





CHARLES E. DOX, Manager 
Fire, Tornado, Marine and 
Transportation Insurance 


Western Department 


171 La Salle St., Chicago, Iil. 


Western Department. Chicago, IIl, 
W.L. King, Manager 5S. D. Andrus, Ass't Mgr. 
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tened, hollow ball, with perforations over 
the whole surface so that it sends water 
in all directions. Another ordinance will 
be introduced in the city council, with the 
purpose of eliminating the “rotary nozzle” 
and “adjustable tips” provisions. It is 
said there are eight nozzles in the market 
available, if the local law is broadened. 


AMONG DETROIT UNDERWRITERS 
Club Has Discovered New Way to 


Conduct Meetings—Eldridge Buys 
a Gun as a Consequence 





Detroit, Mich, March 13.—(Special 
Correspondence.)—I understand the last 
meeting of the Underwriters Club was so 
satisfactory that the agents have decided 
to conduct the meetings after the same 
order. This is a new feature in con- 
ducting meetings, but it may work out 
some ideas that will be profitable. I un- 
derstand that President Eldridge has 
bought a gun—don’t know what for, but 
he probably does. 

Homer McGraw, who had a bad attack 
of the grippe, is out again. He says he 
is as well as ever. He looks it. 

Frank Willette has not yet recovered 
from his attack of pneumonia. I hear 
he is getting along as well as can be 
expected. 


A friend of mine started a new manu- 
facturing business in a town outside of 
the state. He said, “I want you to write 
the business.” 

I said, “No. Let the agent who lives 
near the plant have it, but I'll help him 
in getting up the form.” 

I got the values all right and suggested 
placing a certain amount. The assured 
thought the plant could not burn and 
was willing, on account of the high rate, 
to take the larger part of the risk. He 
did it, the plant burned and he is out 
about $5,000. Moral: Carry all the insur- 
ance yourself or let the companies do it. 
If a plant can’t afford to carry insurance, 
then sell out. 

The Lindsay-Brown Agency, which 
had to leave its old quarters, has moved 
across the street. The Detroit Fire & 
Marine has taken the old Michigan F. & 
M. office and the Lindsay-Brown Agency 
the one across the hall. 

I went into a store the other day to 
buy a few things and had a clerk that 
always waited on me. He _ remarked, 
“This is the last day you can buy goods 
from me here. I am going into business 
for myself.” 

“Glad to hear it. 
insurance.” 

“Why,” he said, “I am in the insurance 
business myself. I represent several good 
companies. This has been a side issue 
with me for years.” So it goes. Certain 
agencies have solicitors in every depart- 
ment. Perhaps it’s all right, but I doubt 
it. Certainly it doesn’t elevate the busi- 
ness, though it may make business for 
some agencies. Oxtp DETROITER. 


I want to write your 


Much Trouble Over Minor Claim 

Here is a sample of how much trouble 
the assured put the companies to on a 
small claim. There was a $25 loss on the 
central high school building at Ypsilanti, 
Mich. It was apportioned among twenty- 
seven companies carrying $30,000 insur- 
ance. 





Michigan Agency Appointments 


Continental—R. D. Letts, Bannister; 
Leach Brothers, Capac; I. A. Losey, North 
Adams; E, B, Howarth Jr., Orion; J. P. 
McConnell, Quincy; Eugene Minard, Sault 
Ste. Marie. 

Columbia, N. J.—Hanson & McCallum, 
fart. 

Colonial—F. A. Kenyon, East Jordan. 

Delaware, Del.—Mrs. Cora B. Gray, 
Charlevoix; J. L. Boyd & Son, Kalkaska; 
J. J. Raby, South Boardman. 

Ger. Amer., N. Y.—Cloie Durham, Coop- 
erville; J. F. Schraft, Fowler. 

Jefferson—F. A. Kenyon, East Jordan. 

Northern, N. Y.—Humphrey & Miller, 
Morenci. 

N. B. & M., Eng.—G. J. Baker, 


Royal 
Oak. 
Royal—J. S. Knapp, Ida; L. 8S. Tobin, 





Lansing; A. H. Buttars, Pellston; H. TT. 
Johnson, Saranac. 

Security, Ct.—J. S. Sherman, Applegate. 

Springfield—Albert J. Hetchler, Linden. 
: St. Paul—Whitaker Bros. & Penny, De- 
roit. 

Security, O.—The Gibbs-O’Connor Com- 
pany, Lansing. 

Spring Garden—Joseph Belanger, Detroit. 

Western, Pa.—Brown Insurance Agency, 
Lansing. 

Caledonian—Patrick & Maloney, Macki- 


naw. 
Fidelity—T. F. Pratt, North Adams. 
Law Union & Crown—F. W. Ward, 
tle Creek; R. Guy Brownson, 
William Nichols, Lake Lindon. 
Svea—George E. Correll, Niles. 
Westchester—G. T. Pomeroy, 
H. J. Neiler, Powers. 
Western, Pa.—F. E. Knapp, Quincy. 


3at- 
Lansing; 


Decatur; 





Company Paid the Loss 

An agent was asked to get a rate on a 
new enterprise just starting in one of the 
interior towns of Michigan. He had to 
get the rate from Grand Rapids. In due 
time it came and was satisfactory. The 
assured said, “All right. Write me up 
$500,” and paid the premium. The agent 
said to his stenographer, “Cover $500 i: 
—————— Company, form as follows: 
$500 on —————” when there was a fire 
alarm. He poked his head out of the 
door and discovered the building from 
which the alarm came was the one fo: 
which he was just writing the form. ‘T1lx 
assured came back to the agent’s office 
and said, “How do I stand now?” 

Agent said, “Don’t know. Will writ: 
the company details and it’s up to them.” 
He stated the facts and the company sent 
a special to the town. He heard the 
agent’s story, also the assured’s, both as 
stated above, and the company paid the 
loss. 





MICHIGAN NOTES 


The Thornapple Knitting Works of Mid- 
dleville, Mich., has installed a sprinkler 
equipment. 

The American Druggists Fire of Cin- 
cinnati has been admitted to Michigan 
and has appointed J. W. Seeley of Detroit 
its attorney for acceptance of service. 

The village council of Manton, Mich., 
has adopted a resolution for extension of 
the water mains, at cost estimated at 
$4,000. The proposition will be voted on at 
the spring election. 

Commissioner Barry has admitted to 
Michigan the Northwestern Fire & Marin¢ 
of Minneapolis. The company has named 
Henry J. Guthard of Detroit as its at- 
torney for acceptance of service. 


In Michigan last year the Columbia of 
Jersey City ‘wrote $6,784 premiums and 
had no losses; Pelican, $4,916 premiums, 
$1,490 losses incurred; Phoenix Assurance, 
$74,956 premiums, $46,072 losses incurred. 

The new pumps recently installed by the 
village of Kingsley, Mich., were tested, 
and though they proved satisfactory it 
was found that the 18-inch well did not 
supply sufficient water. The well will be 
sunk deeper. 

The Ann Arbor Water Company will 
build an addition to its Washington street 
station and install a new pump, larger 
than any the company has ever owned 
before. A number of the wells feeding the 
mains will be connected directly with the 
pumping station, 

A recent test of the new pumps at 
Owosso, Mich., proved satisfactory. With 
one boiler and one pump in use two fire 
streams were turned on and a pressure of 
80 pounds was easily maintained with $0 
pounds of steam. Each stream passed 
through 500 feet of hose. 





INDIANA NOTES 


Geo. M. Cobb & Co. get the Cosmopolitan 
for Indiana, except Indianapolis. 

H. E. Johnson & Son of Knox, Ind., have 
arranged to open an office at Gary, Ind., 
the steel town shortly to be built. 

W. H. Spence of Hartford City, Ind., 
who recently retired from the Rhoades & 
Spence agency, has opened an office of his 
own. 

The American of Newark has given a 
sole agency at Indianapolis to the Frank 
K. Sawyer Agency, by taking up its two 
other representatives. 

Greenwood, Ind., is to have fire pro- 
tection, which it has been without for 
over a year on account of a controversy 
between the town trustees and the water 
and light company. A 20-year contract has 
just_ been signed with the Citizens Water 
& Light Company, providing for forty 
street hydrants. 





The Phenix of Brooklyn has reinsured 
iis Hawaiian business in the National of 
Hartford, but will continue writing there 
on restricted lines. 


At its annual meeting the Underwrit- 
ers Salvage Company of Chicago re- 
elected its former officers, W. H. Sage 
of the German American succeeding S. A. 
Rothermel on the directory. 


. Assets, January first, 


UNDERWRITER. 








| Automobile Insurance 


COLUMBIA 
INSURANCE COMPANY 


; of Jersey City, N. J. 
| Cash Capital, $400,000.00 
Surplus to Policyholders, $436,864.52 


INSURES AUTOMOBILES under the most liberal 
form of policy, covering against loss or damage arising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. Also against loss by 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, II. 
AGENTS WANTED IN DESIRABLE LOCALITIES 




















a7 BNe25 80 
“Fi REs— 
INSURANCE COMPANY, j 


OF AIX-LA-CHAPELLE ,GERMANY. 
UNITED STATES BRANCH 


Y oa ao 153 LA SALLE 8T. 
*KEigey, wos® 














HARVEY W. MURRAY 
GENERAL AGENT 


CHICAGO, ILL. 


Che 
anes Hire 
Susuranuce On. 


Cupeka, Kansas 


- $ 200,000.00 
1907, - - 1,092,463.41 
Losses Paid to January first, 1907, 2,017,225.18 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 


OHIO KENTUCKY WISCONSIN 


BIERCE & SAGE 
compantes rEpREseNTzp GENERAL AGENTS 


Detroit, Mich. 
SPECIAL AGENTS 





Cash Capital, - - 


MICHIGAN 





MINNESOTA 








We write a general Class of 


HIG. ‘ ‘ . 
pias business and desire representation 

Pittsburgh, Pa. Detroit, Michigan. agg 
COLONIAL As URANCE CO MARSHALL, in every Town, Village and City in 
fee MICHIGAN, the above States. We have the 
ie | FIRE INS. CO. Detroit, ena Seeeent BeaSidee haces in the 


URANCE CO. 
Broo! es ° Ke 
DIXIE FIRE INSURANCE CO. 
Greensboro, N. C. 
NATIONAL LUMBER INS. CO. 
Buffalo, N. Y. 
BEN FRANKLIN INSURANCE CO. 
Allegheny, Pa. 


United States and any agent repre- 
Garfield Bidg., Cleveland, Ohio. i f om- 
— ide enone senting one or more of our ¢ 


Northern Michigan and Wisconsin, Panies is entitled to the full capac- 
Box 556, Milwaukee, Wisconsin. ity of our Office. 
F. C. SAMMIS, 


a Ss. 
‘Minneapolis and St. Paul. WRITE U 
Minneapolis, Minn. 


We Solicit Surplus. Insurance at Tariff Rates 


F. C. FRENCH, Pres’t 
H B. HOUGHTON, Sec’y 
Western Fire & Marine 


Insurance Company 


of McALESTER 
and OKLAHOMA, OKLA, 


Capital, $1,000,000 

















F, C. FRENCH, Pres’t 
W. B. ARMOUR, Ass’t Sec’y 


The New State Fire 
Insurance Company 


of McALESTER 
and OKLAHOMA, OKLA. 


Capital $500,000 





General Office, - OKLAHOMA, OKLA. 


March 14, 1907. 





itr 


SoTL. 





March 14, 1907. 
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IN ILLINOIS AND WISCONSIN. 


GAINED A. DECISIVE VICTORY 











Companies Think That In View of the 
Issue at Paxton, Results Are 
Gratifying 





The companies in the Illinois State 
Board and Illinois Field Club think that 
they have gained a well-earned victory at 
Paxton, Ill, against the Merchants Asso- 
ciation, which attempted to dictate at 
what rates the companies were to write. 
The companies believe that they are com- 
petent to decide at what price they will 
take business and determined to make 
Paxton a lesson, feeling that the same 
fever might spread to business men of 
other cities. 

The agents decided to hold out against 
the new rates for a while until they saw 
that the companies meant business, and 
all have signed up except two or three 
local agents. It is thought that these will 
be brought into line. While some of the 
companies suffered individually in the 
Paxton controversy, it is the belief of the 
field organizations that some sacrifice 
should be made for the common good. 
Some companies delayed action, but nearly 
all were finally brought into line. Pax- 
ton has wooden mains and the companies, 
therefore, see the hazard if a bad fire 
should start. Some of the merchants still 
say they will not pay the new rates, but 
the companies say they will not be dic- 
tated to and will all pull out of the town 
rather than allow the business interests to 
succeed in their end. 


The merchants at Bloomington are dis- 

satisfied as to the rates there. They have 
organized a mutual and are taking steps 
to get the state senator from the district 
to introduce an anticompact bill in the 
legislature. The board of directors of the 
Bloomington Business Mens Association 
has adopted resolutions charging that 
most of the responsible fire insurance 
companies are in a trust and are charging 
extortionate rates and preventing com- 
panies which would write at lower rates 
from doing so, and calling upon the legis- 
lature to pass a law modeled on the Iowa 
anticompact law. 
__Brooks, Harrison & Garlough, L. B. 
Thomas, H. Capen’s Sons and C, H. Pin- 
grey, local agents at Bloomington, have 
resigned from the Business Mens Asso- 
ciation. In their letter they say: 


_ We are compelled to take this action ow- 
ing to the activity since January of this 
year of a part of your officers and some 
of your members in promoting plans di- 
rected especially against the fire insurance 
companies doing business in and paying 
taxes to the state of Illinois, and such 
plans consequently very harmful to our 
business interests. 

As there has been so many misrepre- 
sentations made relative to the new Dean 
schedule ratings being applied to Blooming- 
ton and more than 200 other cities in the 
United States, we very respectfully call the 
attention of the members of your august 
bedy and of the public generally to the 
facts that in a number of cases this new 
rating has reduced the rate of premium on 
fire insurance to the property owner and 
merchant of this city and that in almost 
every case, if the person interested will 
have the agent furnish him with a copy 
of the make-up of this rate on his indi- 
vidual risk, he can make many improve- 
ments, reducing said rate very materially. 

Thanking you in advance for the prompt 
filing of these resignations, and earnestly 
requesting that the public investigate the 
companies’ side of this controversy, owing 
to the fact that the recent unparalleled 
losses in fire insurance are bringing about 
the failure of many companies, the retire- 
ment of a large number of foreign com- 
panies doing business in this country from 
the United States and a consolidating and 
going out of business of other fire com- 
panies that they, and ourselves, feel that 


we are unjustly legislated against and mis- 
represented. 





Policy of the Hawkeye 


The Hawkeye of Des Moines has not 
joined the Illinois Field Club, but will 
become a cooperating company as to rates 
and is now receiving them from the IIli- 
nois State Board. It declines to be bound 
y the rule requiring agents to report 
through stamping bureaus where there 





are such and having its agents join the 
local board. The Hawkeye says it will 
have its agents abide strictly by rates. 
but it does not intend to be strictly lim- 
ited in other ways. The issue came at 
Springfield, where it is in the J. W. Scott 
agency, which is nonboard. 





Situation at Lincoln 


Since the field committee visited Lin- 
coln, Ill., it is thought better conditions 
will prevail. There are three agencies 
outside and competitive rates will be 
granted against them on proper evidence 
being submitted. Pressure will be 
brought to bear to get some of these out- 
siders in line. The Perkins & Wakeman 
agency say they will not join the board 
if they have to report through Inspector 
Tichnor. 





STATE BOARD RESTORES RATES 





All Points Where Open Conditions 
Prevail Will Be Closed Up as 
Soon as Possible 





At the meeting of the Illinois State 
Board this week it was decided to restore 
rates at all points in the state where rates 
are now off. Some of the towns have 
been demoralized for some years. It was 
thought the moral effect will be much bet- 
ter with rates in vogue everywhere. 

The towns affected are Warsaw, Ran- 
toul, Mt. Sterling, Knoxville, Clifton and 
St. Augustine. All will be rated as soon 
as possible. This action will probably im- 
prove conditions, although at Knoxville 
and Mt. Sterling there are peculiar con- 
ditions that still may keep the pot boil- 
ing there. 





Want Bushnell Straightened Up 


The Illinois State Board has asked the 
Illinois Field Club to appoint another 
committee to go to Bushnell, Ill, to get 
the agents in line there. The previous 
committee did not accomplish much. 
Complaint is made that one agency 


scours the surrounding country, writing 
at cut rates. 





Complaint from Small Towns 


Some of the agents writing a small 
town business complain of the methods 
of some agents in the larger towns who 
go after small town risks and cut rates 
on them while observing rates in their 
home towns. In some cases companies 
that do not have agents in smaller points 
allow their agents in the larger towns to 


solicit in adjacent territory and get the 
choicest risks at a cut. 





Racine Premium Returns 
The following are returns of premiums 


for last year by agents of Racine, Wis.: 


Janes Ins. Land & Loan Agen 
Dietrich Bros. nein 


Carpenter & Rowland................ 23 198 

i f Oo pSe age Ti 11.260 
i iis cad can bnedaoncdcce a 
TE I ons os. occexae oceccs 7561 
UN aan. 54 Seu c ncwniwa cron, 6,781 


George H. Herzog 
J. A. Gemmill 


Christian Johnson ... 
Peter Nelson 


L. H. Yance & Son 

= Se eeeeaaeaee 

Se einen 

Se SE vn ccvaveceveeea 

a ie DN, 6.0’ 6:5 88000-00000 

i Me RLS i Xi d awk penewewe 

ia My Na i h0kG- abo 0's& seeewees 
R. W. Van Ornum 





Milwaukee Notes 


The Peter Cooper has applied for admis- 
sion to Wisconsin and will place its Mil- 
waukee agency with Feasley & Wenninger. 
This firm has not been in business very 
Icng and has not joined the local board. 
Its other companies are the Southern of 
New Orleans and the Metropolitan. 

Milwaukee has a new 20,000,000-gallon 
pump, which stood a 24-hour test last week 
and proved superior to the contract re- 
quirements. It is planned to order another 
pump of like capacity at once. 

The fire alarm system has also been 
overhauled and a central energy station 
established in the city hall instead of hav- 
ing the batteries distributed among the 





The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Capital ~ - - $300,000.00 
Reserve for all other Liabilities 72,941.83 
Total Assets 
GEORGE BRUMDER, President 


- ms $1,309, 
GUSTAV WOLLAEG 


Re-insurance Reserve - - $722,879.65 
Net Surplus - - - 156,504.13 
309,69: 


3.63 
cR, Jr., Vice-President 


FRANK DAMKOEHLER, Secretary W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General 
Whitney Opera House 


Agente for Michigan and Ohio 
Block, Detroit, Michigan 


SPECIAL AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M., SAGE, Detroit; GEO, B, SEDG- 


WICK, Ishpeming, Michigan 


ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wants good agents in Wisconsin, Illinois 
and Minnesota. 

If the liability of a company in proportion 
to its assets is a good TEST, we invite 
comparison with *he companies you 


represent. 
J. M. KRALOVEC, Gen. Agt. P. A. KREHLA, Secy 
Cook County Chicago Home Office 





Fire Insurance at Cost 


LOUISVILLE 
‘Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
management since 1872. 


Applications from leading agencies 
solicited. 


Henry P. Magill & Co. 


General Agents 


184 La Salle Street Chicage 


Dividends on all Renewals, 20% 





THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President. 


ASSETS, $83,630.25 


Agents Wanted in Ohio. 


J. H. LEIDING, 


HOME OFFICE: 3 Masonic Temple 


AMERICAN 


INSURANCE COMPANY 


OF NEWARK, N. J. 
Organized 1846 





J. H. LEIDING, Secretary 


NET SURPLUS, $70,620.44 


Surplus Business in other States considered. 


General Insurance 
; , : - . CINCINNATI, OHIO 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


Assets Jan, 1st, 1907 - $5,805,643.41 CRSARISES yp 
Cash Capital . - 600,000.00 | Cash Capital, $1,000,000 00 
Net Surplus - - : 1,463,509.91/ Assets, - - - $5,178,071 22 


FIRE AND TORNADO INSURANCE 


er ee 


WESTERN DEP’T, ROCKFORD, ILL. 


Chas. E. Gheldon, Manager 





SURPLUS LINES 


For Local Agents, only after the regular channels 
on approved risks covering up to 


American fire business only through our office. 


agents and brokers IF in the States of Illinois and New York. 


covering against fire an 


Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 
Cor, William and Cedar Streets 





have been exhausted. We can furnish you a policy 


40,000 in a syndicate of London Lloyds Underwriters that accept 


Immediate binders given. 10% commission paid to 


We also write AUTOMOBILE insurance 


theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & 


Chicago Office: 
159 LA SALLE STREET 


New York Office: 
54 WILLIAM STREET 


McLENNAN 


London Office: 
123 BISHOPSGATE STREET 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURG 


FIRE AND TORNADO 


Losexzs Paip To Dats 


$3,982, 143.00 


Carita. 


Cnr10aGo Orricn, 159 La Saree St. 
Laorp V. Wartxine, Aserwetant Sxocr. 


fi. A. RICHARDSON, President 


‘VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


; Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Asse's - - - $821,402. 42 
Surplus to Policyholders - $59,122 21 


Agents Wanted in Illinois 





$300,000.00 SHIIPMAN & WAYNE 
AGENTS WANTED 


General Agents 


GEO. L. PLATT, Special Agent 
| 159 Le Salle St. CHICAGO 





WM. D, DENNBY, Seoretary 


The Delaware Fire Insurance Co. of Dover, Del. 
Capital, 8200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, which has 
all been paid in full without discount. 


Vedder Underwriter Co., General Agent for the United States 
61 Willem Street, New York 


H. G, BUSWELL, Cook 


County Maneger, Chieage 
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engine houses. The alarm system is in 
fine shape and it is claimed there has not 
been a false alarm in several years. 

The United Firemens has transferred its 
downtown agency from F. C. Bogk to 
Martin E. Wilde, who has just opened a 
local agency. 





WITH WISCONSIN’S LAWMAKERS 





Provisions of Fire Marshal Bill—Most 
Measures Proposed Relate to 
Mutual Companies 





Many measures relating to fire insur- 
ance are before the Wisconsin legislature, 
but most of them affect mutuals only. 

Bill 75A, introduced by Mr. Cleary, to 
establish the office of state fire marshal, 
was up for consideration in the assembly 
committee on banks and insurance last 
week. Several insurance men appeared 
before the committee and their sugges- 
tions were favorably received and acted 
on. The committee will recommend the 
bill for passage as amended. Its main 
provisions are the appointment of a state 
fire marshal by the governor, to be ap- 
proved by the senate, for a term of six 
years, at a salary of $3,000; the marshal 
to appoint one chief assistant, salary 
$2,500, and two deputies, salaries $1,800 
and $1,500 per annum; the marshal or his 
subordinates to investigate all fires, which 
must be reported by the proper official in 
every community. 

The marshal and his subordinates are 
also given power to order the removal of 
any building that endangers surrounding 
property, or explosive or especially in- 
flammable materials that endanger life 
and property. x 

The expense of the new department is 
to be met by a tax of one-fourth of I 
percent on the gross Wisconsin premiums 
of every fire insurance company. The 
money so received is to be kept in a spe- 
cial fund, and should a surplus accumu- 
late sufficient to run the department for 
a year, then the tax may be remitted for 
that year. 

The original bill provided a tax of one- 
half of 1 percent, but the committee will 
recommend the smaller amount, also that 
one deputy shall be a lawyer and one a 
person who has had experience in the fire 
insurance business. August Rebhan and 
Charles B. Weil represented Milwaukee 
agents at the hearing. 

Bill 258S, introduced by Senator Rum- 
mel, provides for the appointment of a 
committee composed of two senators and 
three assembly men to investigate the op- 
eration and results of the state insurance 
systems of the world. The result of their 
investigation and their recommendations 
to be submitted to the next legislature 
two years hence. 

Nearly all the bills affecting insurance 
interests relate to mutual companies, 
showing that the mutuals are up and 
doing and trying to enlarge their field 
of usefulness. Mutual competition is now 
an important factor in Wisconsin busi- 
ness and the following bills, if passed, 
will give them still greater power by the 
acceptance of larger lines, more classes 
of risks and the better distribution of 
lines and classes of risks by reinsurance 
among themselves. 

No. 26A, Mr. Peterson, is rather re- 
strictive, limiting the acceptance of risks 
by town mutuals, outside their own town, 
to farm property and dwellings detached 
100 feet. It also permits such mutuals 
to insure the contents as well as the 
buildings of certain classes. 

No. 435A, Mr. Peterson, permits town 
mutuals to increase their lines from $2,500 
to $4,500 on certain classes and also in- 
sure contents as well as buildings. 

Bill 659A, Mr. Sprague, provides that 
twenty-five or more mutual companies 
may form themselves into a corporation 
for mutual reinsurance. 

Bill 500A, Mr. Smith, cuts off the lady 
members of mutual companies from vot- 
ing by proxy. Same bill also introduced 
in senate. 

Bill 414A, Mr. Turner, permits city 
and village mutuals writing only dwell- 
ings and barns and their contents to do 
business in other states. 





Bill 655A, Mr. Sorenson, provides for 
the organization of mutual tornado in- 
surance companies. 

Bill 461A, Mr. Hughes, permits nine or 
more publishers or printers, if they have 
$50,000 capital invested, to organize a 
mutual to insure printing offices. A sen- 
ate bill amends the bill providing for 
druggists’ and hardware dealers’ mutuals 
to include printers and publishers. 

Bill 76A, Mr. Keup, prohibits the pay- 
ment of a loss to a member of a mutual 
company if he has not paid all assess- 
ments levied against him up to the time 
of his own loss. 

Bill 252A, Mr. Hughes, exempts agents 
of plate glass mutuals as well as all other 
known fire mutuals from the necessity of 
procuring a license from the state. 

Bill 200A, Mr. Ledvina, increases the 
amount mutuals may write on certain 
classes from $2,500 to $4,000. 

Bill 46S, Senator Whitehead, increases 
the class of risks that can be written by 
tornado and hail insurance companies, but 
limits such mutuals writing hail insurance 
to the state. 

Bill 402S, Senator Hazelwood, provides 
for the organization of mutual companies 
by twenty-five or more school boards for 
the insurance of school buildings and 
their contents again fire and tornadoes. 

No. 2096S, Senator Pearson, gives each 
member of a mutual company one vote 
instead of one vote for each $200 insur- 
ance carried. 

No. 222S, Senator Roehr, makes it the 
duty of the insurance commissioner to 
examine all Wisconsin insurance com- 
panies, except town mutuals, once every 
three years at the expense of the state. 

It also provides for the examination of 
foreign companies, but prohibits any em- 
ploye of the insurance department, receiv- 
ing a regular salary, from receiving any 
additional payment for services or any 
valuable consideration from any insurance 
company. 





Baraboo Premium Returns 
Baraboo (Wis.) agents report fire in- 


surance premiums for 1906 as follows: 


Adams & Cass, Madison (outside 
PP, GUE wiice cue sacbdesannane 1,000 

R. B. Griggs (Baraboo Mut.), about. 1,000 

F. A. Philbrick 8 


9 
SS is Pe ean ea 770 
ee EE Shai dsc dc he's Sinheorde oaae hia 806 
AC” SSS e eerie 708 
ES 2 ree eae eee 52 
.. . eases 2,342 
ON SE RR eee 39 
SS SO ae ee 82 
Pelton & Battles 77 








A. R. Smith.... 
D. Ruggles 
OO  — ree 
Selleck & Check 
J. P. Witwen 
Is hc Cad ork 0-6. m8! toon drweteiaelaiat 474 
SUE GE OY ovo scitdcccceescsvsves 646 





*Has all of Ringling Brothers’ show. 





Makes an Unusual Demand 


The city attorney, who has been after 
F. T. McAnally for back taxes at Kanka- 
kee, Ill, succeeded in getting a readjust- 
ment of the account. Mr. McAnally sent 
in another check. The city attorney 
makes a rather unusual demand now on 
him, in that he desires a list of all policies 
written by Mr. McAnally in the corporate 
limits since the ordinance went into ef- 
fect, giving assured, location and premium. 


Want Three-fourths Value Clause 


Some of the agents in the broom-corn 
district of Illinois desire the three-fourths 
value clause eliminated on brick ware- 
houses, as they claim that sufficient in- 
surance is carried on such warehouses so 
that a loss on the building would not 
cause results harmful to the companies 
if it was left off. It is not likely that any 
action will be taken on this subject, as 
there are only two such warehouses in the 
broom-corn district. 





Has Not Changed Position 


The Illinois Field Club has not yet 
rescinded its action in notifying the Illi- 
nois State Board that it intended to write 
frame mercantile risks for a term if any 
of the companies desired to. This is 
against state board rules. The field club 





THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Offices in Illinois National Bank Building 
SPRINGFIELD, ILL. 





This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 
established rates of premium and commission, applications 
on all property, not of the extremely hazardous class. 


Correspondence solicited. 


Address all communications to the Company. 


Long distance telephone Bell 1100. 





Gasoline + F-P= Safety 








Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 








The Incandescent Light & Stove Co. 


420-422+424=426 East Pearl Street, 


Cincinnati, Ohio 
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159 La Salle St., CHICAGO 
Capital, $200,000 


Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. 


Indiana, Michigan, 


John Naghten & Co. 


General Managers 
Established 1863 














Commercial 
Union 


Assurance Company, Ltd., 
of London. 





UNITED STATES BRANCH: 
Cor. Pine and William Sts., New York 


WESTERN DEPARTMENT: 
315 Dearborn Street, Chicago 














Organized 1850 


Fire Insurance Company 
of New York 





“YESTERN DEPARTMENT 
159 La Salle Street Chicago 


I. 8. BLACK WELDER, Manager 
W. L. STEELE, Assistant Manager 
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adopted the state board rule, but later 
rescinded its action, claiming it had no 
authority to do so as some of the com- 
panies desire to write these for a term. 
The matter came up before the field club 
executive committee this week and it will 
no doubt be an important subject at the 
next meeting of the club. 


Wisconsin Agency Appointments 
Adirondack — Charles Anderson, Eau 
Claire. 

- neti, L. Rosenheimer, Random 


ake. 

British America—Andrew lL. Jacobs, 
Green Bay; David Vance Company, Mil- 
waukee; J. H. Cole, Manitowoc. 

Citizens—H. B. Hobbins, Madison. 

Colonial—Palmer, Audiss Hinman, 
Oshkosh; Max Hoffman, Antigo. 

Com’! Union, Eng.—A. J. Smith, Am- 
herst; J. M. Hettinger, Portage; A. C. 
Vaughan, Richland Center; H. Cole, 
Manitowoc; G. H. Seeley, Menomonie; R. 
J. Haggerty, Park Falls; A. H. McMicken, 
West Allis; A. L. Hutchinson, Weyauwega; 
Samuel Lund, Black River Falls; E. F. 
Wollenberg, Greenwood. 

Consolidated F. & M.—F. L. Cusick, West 
Allis; H. C. Case, Racine; L. E. Raisler, 
Welcome; O. T. Habermann, Jefferson. 

Germania—C. P. Peck, Mellen. 

Ger. Alliance—C. E. Skinner, Brodhead. 

Ger. Amer., N. Y.—W. E. Page, Milwau- 
kee; Phillips & Neverman, Neillsville; A. 
S. Parsons, Oregon; G. S. Roberts, Fox 
Lake; Morris & Ripley, Iron River. 

L & L. & G., Eng.—H. R. Schwake, 
Two Rivers. 


Lumbermans Mut., O.—E. S. Head, 
Janesville. 

Milwaukee—G. C. Marlow, Lancaster. 

ilw. German—A, L. Hutchinson, Wey- 
auwega; W. E. Cavanaugh, Berlin; R. M. 
Amory, Fond du Lac; J. W. Pierce, Ripon; 
F. L. Cusick, West Allis; H. C. Case, 
Racine; W. C. Bratz, West Bend; L. C. 
William, Oconomowoc; = - niels, 
Beaver Dam: G. C. Grism, Columbus; C. 
L. Roberts, Fox Lake; D. E. Roberts, Fort 
Atkinson; O. T. Haberman and William 
Wright, Jefferson; R. M. Lamp, Madison; 
W. C. Hegelmeyer, Stoughton. 

National, Ct.—C. H. Kline, Beloit. 

Northwestern F. & M.—H. L. Robbins, 
Dodgeville; N. L. Swanson, Baldwin; H. C. 
Brictson, Deerfield; P. M. Chapman, Alma 
Center; B. F. Huntington, Platteville; C. S. 
and A. W. Greenwood, Lake Mills; J. H. 
Wall, Highland. 

N. W. Nat’l—E. J. Henry, Casco. 

Phenix—C. T. Morris and Byron Ripley, 
Iron River; Joseph Brooks, Pound; N. O. 
Peterson, Soldiers Grove; R. P. Cody, H. O. 
Bernhardt, Sturgeon Bay; J. D. Bowes and 
H. G. Meigs, West Allis; J. M. Johnson, El 
Paso; J. F. Gwaltney, Hersey. 

Royal—E. C. Smith, Markesan;: A. E. 
Hellmund, Gratiot: J. J. M. Dawson, 
Viroqua; W. G. Phenix, Elroy; T. J 
Crowley, Pittsville; W. E. Main, Madison; 
J. A. and C. A. Markham, Beaver Dam; 
E. W. Stone and F. P. Skinner, Brodhead; 
C. F. Morris and Byron Ripley, Iron River; 
H. J. Thieike, Mayville; L. D. Guth, 
Kewaskum. 

St. Paul F. & M.—C. E. Skinner, Brod- 
head; David Vance Company,’ Milwaukee; 
J. H. Cole, Manitowoc. 

American—Samuel Dowd, Dallas; H. O. 
Kamp, Fremont. 

Boston—A,. L. Jacobs, Green Bay; H. J. 
Pauly, Milwaukee. 

British American, N. Y.—Palmer & Hin- 
man, Oshkosh. 

Buffalo German—G, H. Guenther, She- 
boygan. 

Citizens—F. A. Urwan, Oconto. 

Com’l Union, Eng.—G. W. Schroeder, 
Marion; F. A. Urwan,. Oconto. 

Concordia—E. W. Pautz, Algoma; V. C. 
Tuttle, Clinton; William Ewig, Charles 
Ploetz, O. C. Meh and Jacob Hunger, Mil- 
aukee; F. E. Steele, Ripon; S. B. Wheldon. 
Bangor; E. B. Bersing, Blair; W. ; 
Schanen, Port Washington; W. G. Bruce, 
Green Bay. 

Continental—L. J. Pinkerton, Menasha; 
R. B. Hart, Cumberland. 

County—J. C. McKesson, Fond du Lac. 

Delaware—Frank Niedemeier and John 
Stackland, Prairie du Chien. 

Detroit—J. H. Cole, Manitowoc; G. C. 
Grism, Columbus; C. W. Simonson, 
Stevens Point. 

Dixie—E. F. Daniels, Iron River; Max 
Hoffman, Antigo. 

Fidelity—W. H. & F. H. Rogers, Fort 
Atkinson. 


(Continued on Page 16.) 





ALL LOCAL AGENTS 

Are not aware that the extensive 
mutual fire insurance business of New 
England is handled by local agents, 
and that local stock company agents 
of Ohio are writing about 90 percent of 
the mutual business of that state. 

Vhe Associated Mutual Fire Under- 
writers of Paxton, Ill., is accepting 
business from local agents, writing 
freely on small unprotected special 
hazards. POLICY SECURITY, CASH 
ASSETS OVER $300,000. Net cash 
surplus $126,000. 

Correspondence solicited. 

K. NEUTSON, Mor., 
Paxton, Ill. 





THE WEST AND NORTHWEST. 


AGENTS MAKE BITTER PROTESTS 








Montana Locals Are Badly Muddled 
Over the Advance Rate Abro- 
gation Order 





Considerable stir has been raised in the 
northwestern mountain field following the 
abrogation of the 25 percent advance. 
When the Pacific Board sent out the an- 
nouncement, it stated that full rebates 
should be granted from Jan. 1 and re- 
bates on a short rate basis prior to that 
time. The Montana agents were up in 
arms. Through the promulgation of the 
advance they had lost considerable busi- 
ness, especially the Amalgamated Copper 
Company line, which gives Montana from 
20 to 25 percent of all its premiums. 
Although Johnson & Higgins of New 
York controlled this business, they divided 
commissions with the local agents. It is 
said the Amalgamated people have de- 
cided not to carry insurance, or, if they 
do, it is in nonagency companies. 

The Butte agents are stirred up over 
the short rate rebate plan on business 
written prior to Jan. 1. They sent a sharp 
letter to the Pacific Board. It resulted 
in a new order recalling that feature, but 
in the meantime some agents elsewhere 
had arranged for a rebate at short rates, 
so the situation is badly muddled. 

New York, March 13.—(Special.)— 
Company managers are thoroughly in- 
censed at the action of the Pacific board 
in abrogating the recently enforced rate 
advance throughout Washington, Oregon, 
Utah, Idaho and Montana, and it is prob- 
able that a meeting will shortly be held 
in this city when each office will go on 
record as to its position with regard to 
the matter. 





Expects Soon to Start 

The Manufacturers & Traders Fire of 
Minneapolis, the successor of the old 
Millers & Manufacturers, expects to be- 
gin business with $100,0co soon. The 
claims of the old company have about 
all been cleaned up, and the receivership 
is practically ended. 





Good Results in North Dakota 


Complete returns made by stock fire 
insurance companies to the insurance 
commissioner of North Dakota show 
that the year was a profitable one for 
insurance companies. During the year 
1906 there was $76,070,160 written in 
risks; $1,431,956 received as premiums; 
$469,711 incurred in losses; $495,053 
paid in losses. The ratio of losses paid 
to premiums received was 34% percent. 

Mutual insurance companies secured 
premiums during 1906 of $287,339, with 
losses incurred of $95,563; ratio of losses 
to premiums, 33% percent. 





St. Joseph Still in Peace 

Companies seem to think that the forc- 
ing of St. Joseph (Mo.) agents to the 
brink of the precipice and letting them 
have a good view of the rocks below has 
had the desired effect. When it became 
generally known that a few companies 
were ready to open rates, the agents be- 
gan conferring together and so far they 
have kept each other in line. The com- 
panies desired just this end. 





Furniture Company Brings Suit 


The McLeod & Smith Furniture Com- 
pany of Minneapolis has begun suit 
against the companies which were on the 
store which burned last November. The 
companies refused to pay upon“ advice 
from their adjusters, who claimed that 
the firm’s demands were unreasonable. 
The adjusters found the loss to be about 
$10,000, while the firm claimed from $16,- 
000 to $19,000 and would not allow an 
appraisal by three disinterested furniture 
men, but insisted upon the appointment of 
three lawyers to appraise the loss, these 











lawyers to be assisted by their adjuster, 
H. A. Titcomb. The companies refused 
to abide by this one-sided arrangement, so 
the matter has been taken into court. 





Missouri Agency Appointments 
American—J. A. Overbey, Urich. 
Atlas—G. M. Riddle, Sedalia. 

Com’l Union—R. M. Lovelace, Palmyra. 

Equitable—E. C. Kabrick, Chillicothe. 

Fidelity—Smith & Brinkley, Brook- 
field; J. C. Lescher, Sikeston; J. R. 
Hughes, Bevier; Sitton & Woolf, Lin- 
neus. 

Fire Ass’n—J. H. Minor, Mexico. 

Germania—Grant Maus, Tipton. 

New Hampshire—Paul Sisson, Maryville. 

N. W. Nat'l—Daly & McCabe, St. Louis; 
Shoptaugh & Bucker, Elmo. 

Pennsylvania—Bradley & Jaeger, St. 
Louis. 

Phenix—L. E. Benedick and J. E. Mc- 
Ames, Marshall. 

Royal—E. R. Cowen, St. Louis. 

Royal Exch.—Western Agency and Bond 
Company, St. Joseph; John Abott Clark, 
Cameron, Craven & Mizner, Carrollton. 

Sun, Eng.—D. J. Hutchison & Co., Sal- 
isbury. 





NEW POINT IN CANCELLATION 





Capital of Des Moines Makes a Rather 
Extraordinary Assertion When a 
Policy Is Returned 





A case attracting unusual attention 
comes from the Iowa field. The owner of 
a building had it insured in the Capital 
of Des Moines. It was transferred to 
another man, who desired his insurance 
in the Germania Fire. Hence he returned 
the Capital’s policy canceled with the re- 
quest that the short rate unearned 
premium be sent him. He received the 
following letter from the secretary of the 
Capital : 

Des Moines, Ia., Feb. 27, 1907.—Geo. E. 
Benson, Postoffice Block, Mason City, Ia. 
Dear Sir:—Referring to the cancellation of 
your policy, No. 63105, now pending, beg 
to advise you we are reliably informed that 
before the cancellation of this policy was 
asked for you had contracted for insurance 
in the Germania Insurance Company. This 
being true, there would be no return pre- 
mium due you under your policy, for the 
reason that by making such a contract you 
absolutely voided the terms and conditions 
of your policy and you could not ask for 
return premium on a policy which had been 
so voided. 

This is in accordance with the rulings 
of the state auditor's office, and before the 
cancellation of this policy could be treated 
any further it would be strictly necessary 
for you to file an affidavit with this com- 
pany, setting forth the fact that at the 
time you asked for the cancellation you 
had not entered into any contract for any 
insurance whatever, either written or 
verbally, or by any implied understanding 
with a special or a local agent of any other 
fire insurance company. 

If you are in a position to make such an 
affidavit, kindly do so and place it on file 
with us, at which time we will give the 
matter further attention. 

We herewith return to you your policy, 
No. 63105. J. D. BERRY, Secy. 


Minnesota Agency Appointments 


ZZtna—McGrew & Nelson, Dassel; O. J. 
Fiaa, Boyd; Charles Fulton, Ghent; A. 
W. Slower, Sebeka. 

Allemannia—W. T. Hanzel, New Prague; 
Adolph Meile, New Ulm. 

American, N. J.—W. H. Cherry, Morris; 
F. R. Brasie, Becker. 

Camden—T. F. Brady, Hibbing. 

Capital—John E. Topley, Cass Lake. 

Connecticut—L. P. Johnson, Ivanhoe; 
Cc. W. Bullen, Walnut Grove. 

Continental—J. 8S. Kies, Worthington. 

Delaware, Del.—Clarke-Hepworth Com- 
pany, Duluth; F. C. Sammis, Minneapolis. 

Detroit F. & M.—H. Benson, St. 
Peter. 

Eagle—J. A. Everett, Fairmont. 

Ger. Amer., N. Y.—J. E. Flynn, Avoca; 
J. L. Philley, Louisberg. 

Germania—A. S. Person, Appleton; B. 
I. Weld, Slayton; Jay La Due, Luverne. 

State of Ill.—Conroy & McLennan, Min- 
neapolis. 

Law Union & Crown—T. C. Blewitt, 
Brainerd. 

L & L. & G.. Eng.—Weiss & Marvin, 
Zumbrota. es 

Mechanics—J. G. Elmquist, St. Paul. 

Milwaukee—J. G. Mitchell. Worthing- 
ton: F. B. Buriecy, Luverne; J. A. Mans- 
field, Lakefield. 

National, Ct.—A. C. Paulson, Conger: 

. F. Anderson, Owatonna; Mosher & 
Powers, Zumbrota. 

New RBrunswick—W. Nelson, Brainerd; 
W. H. Skemp, Cloquet: Wm. C. Sargent 
& Co.. Duluth: Henry Chinn, Ely: B. P. 
Canfield. Red Wing; Paul Martin & Co., 
St. Paul. 

Jorth Br. & M.—Mitchell Bros., Aus- 
tin: E. A. Randkler, Fosston. 

N. W Nat’l—Anton Muggli, Cold 
Spring. 


Orient—R. F. Anderson, Owatonna. 





Phenix, Eng.—Olaf L. Olson, Kingston. 

Phenix—P. O. Unumb, Alexandria; G. F. 
Shea, Perham. 

Royal—G. B. Ward, Alexandria. 

Royal Exch.—H. R. Pease, Rochester. 

Sun, Eng.—F. B. Phillips, White Bear. 








Fire Marshal in North Dakota 


At the last moment the South Dakota 
legislature passed the fire marshal bill, 
patterned after the Ohio law, and the 
governor made the appointment of Frank 
A. Craft of Mitchell, S. D., who has been 
for some little time special agent for the 
Commercial Mutual. The bill was 
brought up twice before its passage and 
was defeated both times. This is the only 
fire bill of the session. 





Wants to Change Its Plan 

The Western Millers Mutual, a town 
mutual of Kansas City, Mo., wishes to re- 
incorporate under the regular mutual law 
of Missouri and put up a $50,000 guarantee 
fund with the state insurance department. 
The company feels that it has outgrown 
the town mutual law, and consequently 
is trying to get passed through the Mis- 
souri legislature a bill amending the 
regular mutual law, so that it can rein- 
corporate thereunder, as there are some 
provisions in the present law which would 
prohibit the company doing its present 
line of business with success. 





MISSOURI NOTES 


The Allemannia has transferred from 
the Smythe agency to J. E. Lawton & 
Son, former agents of 


the Germs Na- 
tional, at St. Louis. a 

The Assurance Company of America 
has canceled the agency appointments of 
all its agents in Missouri, with the ex- 
ception of J. E. Lawton & Son, St. Louis. 

H. M. Coudrey & Co. of St. Louis get 
the Ohio German, which transferred from 
Edgar R. Smythe & Co., and the New 
Jersey, which transferred from Charles 
Eaton. 

An attempt has been made in the Mis- 
souri legislature to appropriate $50,000 to 
be used by the state in purchasing insur- 
ance on its buildings for the next two 
years. There is not much hope for its 
passage, however. 


IOWA NOTES 


Charles H. Austin, who formerly was in 
the local business at Sioux City, Ia., who 
more recently was Iowa manager of Brad- 
street's, is now reengaging in the busi- 
ness. 

Will Sohle has bought August Hoppen- 
werth’s interest in the real estate firm of 
Sundermeier & Hoppenworth at Waverly, 
Iowa, and will handle an insurance busi- 
ness. 





GENERAL WESTERN NOTES 


J. W. Lang is arranging to open an 
agency at Virginia, Minn. 

The Wyoming legislature has adjourned 
weet enacting any hostile fire insurance 
1s, 

F. A. Babcock has resigned as deputy 
state treasurer of Nebraska, to become 
secretary of the Oklahoma Farmers Mu- 
tual of Guthrie. 

The New York Underwriters has ap- 
pointed Morris W. White as special agent 
in Minnesota and the Dakotas, to assist 
George C,. Mott and Charles O. Young, 
respective state agents of those flelds. Mr. 
White has hitherto been in the employ 
of G. W. LaBrande, inspector at St. Paul. 





Parry’s Sound Views 

David M. Parry of Indianapolis, in his 
address to the Indiana Manufacturers 
Bureau organized last week, said: “TI 
believe the best thing for those engaged 
in industrial pursuits would be for them 
to protect themselves against the - vicissi- 
tudes incident to their vocations rather 
than be pensioned by the government or 
by their employers, as much of the legis- 
lation they seek seems to indicate they 
desire. We have all kinds of insurance 
these days, life, accident, industrial, fra- 
ternal and benefit. Why should not those 
who earn their livelihood in industrial 
occupations be educated to looking on in- 
surance as one of the necessaries of life?” 
Mr. Parry is vice-president of the bureau 
and recently resigned from the presidency 
of the National Manufacturers Associa- 
tion, which he held four years. 





Having failed to amend the antitrust 
law, the Arkansas legislature has directed 
the attorney-general and the insurance 
commissioner to make a ruling that the 
Arkansas companies could not reinsure 
their risks in outside companies, as they 
had been doing for the last two years. 
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TRIBUTE TO ITS AGENTS 

SUPERINTENDENT OF AGENTS Norris of 
the NorTHWESTERN Mutvat Lire, in his 
aunual report, says: 

“T believe that no company in the world 
has ever been better and more loyally 
supported than has the NorTHWESTERN by 
its agency force during the last twelve 
months. The agents of the company, gen- 
eral and special, have not for a moment 
faltered in their devotion to the company 
and in their belief in the integrity of 
the company’s management.” 

It is unfortunate that more companies 
do not give proper credit to their loyal 
of the agency contracts 
gotten out by a few companies are abom- 
They are an insult to offer to 
good, hard-working, loyal men, who have 
made heroic sacrifices to stand by their 
companies. 


agents. Some 


inable. 





GERMAN COMPANIES 
Tue daily papers every once in a while 
throw a nasty quill at the German fire 
companies on account of their San Fran- 
The papers are justified in 
condemning the NortH GERMAN and 
TRANSATLANTIC for running away and try- 
ing to jump from under their obligations. 

Their case cannot be justly pleaded. 
Where the papers have erred and done 
an injustice to German companies as a 
class is in making the statement or at 
least leaving the impression that all Ger- 


cisco record. 


man companies are ‘“welchers.” 
We have before a letter from an 
agent who represents the Prussian Na- 


us 


TIONAL, who has read one of these arti- 
He is stirred up about it and wants 
to know whether his company is dis- 


cles. 


credited. 

There are three agency companies hail- 
ing from Germany which paid out mil- 
lions of dollars to San Francisco claim- 
ants, the AAcHEN & MuNIcH, HAMBURG 
BREMEN Prussian NATIONAL, all 
sound, old well-managed and honorable 
institutions, whose operations in this 
country have entitled them to confidence. 
They are known for their clean 
methods. They meet all their obligations 
and should receive the respect they de- 
serve. 

It is unjust to attempt to put them in 
any runaway category. They stayed right 
by their guns and did their duty at San 
Francisco. 


and 


well 





IOWA'S NEED 

IowA ought to have an insurance de- 
partment. reflection on the 
state auditor, but the insurance 
interests of the state are so great that 
their proper supervision is enough to 
occupy fully the time and attention of 
a full-fledged The au- 
ditor’s work is enough for the auditor. 
In earlier days when the state was poor 


This is no 


present 


commissioner. 





and insignificant, compared to its present 
greatness, it may have been necessary 
to have one man handle two distinct 
lines of work; but Iowa, with all its 
companies, has outgrown that stage. 

The present Iowa arrangement recalls 
something that happened at Boise, Idaho, 
shortly after that state was admitted to 
the union. For economy’s sake the con- 
stitution consolidated the offices of pro- 
bate judge and county superintendent of 
schools. The first incumbent in Ada 
(Boise) was a country school- 
master, elected for his qualifications as 
an educator. His duties as probate judge 
did not suit him. One Monday morning 
his office was closed and had this sign 
on the door: “The office of county su- 
perintendent of schools is closed for this 
week, as the probate judge has gone to 
the country to visit schools.” 


county 








GOOD KIND OF GOSPEL 


“WE pay our agents to represent us and 
not talk against other companies.” 

This statement appears on some ad- 
vertising matter of the CoNTINENTAL 
CasuaLty Company. It embraces some 
very sound doctrine pressed into a few 
words. It is the doctrine of fair play 
in the field. Many agents in com- 
petition appear to try to gain their 
end by attacking other companies 
rather than by showing the merits 
of their own companies. Vituperation 
serves to excite suspicion in the mind of 
the assured. If all companies except the 
one being presented to him are possessed 
of so grievous faults he naturally infers 
there is something wrong in the whole 
system. The solicitor who stands up 
for the business as a whole but talks his 
own company’s particular virtues, with- 
out reflecting on others, is the man who 
will inspire confidence. If a solicitor can- 
not find enough talking points in his own 
company without resorting to attacks on 
competitors, it is time he either quit the 
field or secured a company concerning 
which he can talk. 





AN OKLAHOMA IDEA 


H. Capers of Oklahoma City wants 
the new state to conduct all kinds of 
insurance business and pay its expenses 
out of the profits, so the people will 
not have to be taxed. He says it could 
furnish fire insurance at less than one- 
half the present rates and still do this. 
What a pity it was he was not born 
earlier, so all the states could have had 
the benefit of this idea all these years. 
It’s the simplest trick ever heard of. 
It beats lifting one’s self by his boot- 


straps for simplicity. Surely, some of 
these new and progressive states put 
up great capers. 








A GOOD SUGGESTION 


One of the medical directors in recount- 
ing the mortality from railroad accidents, 
typhoid fever and tuberculosis, greater in 
this country than in some foreign lands, 
suggests that the AssocrATION oF LIFE 
INSURANCE PRESIDENTS should use its in- 
fluence to get legislation which would 
decrease mortality from these causes. 

If such were taken up, it would show 
the people that the life companies are 
interested in a practical way along hu- 
manitarian lines. 





Personal Side of the 


Insurance Business 





In the passing of A. F. McCormick of 
Columbus, secretary of the Ohio Under- 
writers Mutual and Springfield Under- 
writers Mutual, one of the prominent 
figures in Ohio mutual circles is removed. 
Mr. McCormick died from apoplexy. He 
was a man of force and energy, well edu- 
cated, experienced in business and well 
known in politics, having served in the 
legislature. He was 45 years old, just in 
his prime, and with the promise of many 
years of good work before him. He was 
popular not only with mutual but stock 
men and will be sadly missed. He leaves 
a widow and one daughter. 

The Ohio German gets a first-class 
man in Riddell Miles as superintendent 
of agents at the home office, to succeed 


Fred Tebben, who becomes general 
agent of the company on the Pacific 
coast. Mr. Miles has been for some 
time General Agent Hendry’s right- 


hand man in the western department of 
the Guardian and Southern. Mr. Hendry 
parts with his valued assistant with ex- 
treme regret. The Ohio German is get- 
ting some good talent in the office and 
field these days. The company has 
shaped up nicely and deserves credit 
for what it has accomplished. 


_ The Oriental Quartette at the last meet- 

ing of the Chicago Life Underwriters 

Association sprung the following song on 

the new officers: 

There is another man with us, in fact an 
only son, 

Who is the chip of a goodly block of Ira 
Mason, 

Who is our present president—this fact 
we're pleased to state, 

And every afternoon he plays lawn tennis 
to reduce his weight. 


‘Tis Freddy Mason, Freddy Mason, 

Who said, “‘Now, boys, just listen unto me; 
Now one and all, both great and small, 
Let’s run this club without L. Brackett B.”’ 


There is another man with us, also an offi- 
cer’s son, 

A jolly and good fellow and known to 
everyone, 

But we have heard it said around, and to 
which all agree, 

He’s as bully a man as his father used to 
be. 


’Tis Jimmy Ferguson, Jimmy Ferguson, 

Who occupies the first vice-president’s 
chair, 

As you know, he’s somewhat slow, 

But sometime with his father might com- 
pare. 

There is another man with us; still 
another son, 

Who umpires all the football games; yes, 
nearly every one. 

When at games he sees a fellow get it in 
the head, 

In place of sympathy, when he wakes up, 
takes life insurance instead. 


yet, 


’Tis Everts Wrenn. Everts Wrenn, 
Who has adopted the college insurance 


plan. 
It’s told to me that when he 
Writes insurance he knocks out his man. 


There is another man with us, a ladies’ 
man, they say, 

Who caused more hearts to flutter than 
Beau Brummel in his day. 

He comes from that old state that’s known 
for girls and good whisky, 

And naturally he’s gallant and a little bit 
frisky. 

’'Tis Bobby Skene, Bobby Skene, 

Our worthy secretary such is he; 

Between you and me ’tis hard to see 

What attracts the girls to our Bobbie. 


H. M. Gibbs, formerly in the Ohio 
field, becomes special agent of the Ger- 
man American in Maryland, Delaware 
and West Virginia, succeeding Paul 
Turner, who has incorporated a bureau 
to do special agency work. Mr. Gibbs 
thus leaves the Hartford, to which com- 
pany he went from the Western and 
British America. As is well known, Mr. 
Gibbs is training to become a_ poet. 
He wants to reach the heights attained 
by Poet Geo. K. March of Hillsdale, 
Mich. Mr. Gibbs has filed an affidavit 
to the effect that his verses already are 
superior to those of F. S. McDaniel of 
Bridgeport, Conn., and back comes Mc- 


(Continued on Page 16.) 





Comment on President 
Bland’s Argument 





The arguments presented by President 
John R. Bland of the United States Fi- 
delity & Guaranty against the recent rul- 
ing of several executive departments at 
Washington limiting the liability a com- 
pany may assume under one bond to 10 
percent of its capital and net surplus, at- 
tracted considerable attention, although 
they did not prevent the rulings from be- 
ing made effective. Briefly summarized 
Mr. Bland’s arguments were that the 
power of the departments to make such 
a ruling was doubtful, in view of an 
opinion by the attorney-general; that the 
ruling was crudely drawn in that it per- 
mits joint sureties, while the law makes 
them severally liable, and failure of one 
might give the remaining ones a liability 
exceeding the limit prescribed; that the 
ruling does not define what shall be con- 
sidered good collateral; that it gives the 
two big companies a practical monopoly 
of a large and profitable class of busi- 
ness, such as distillers’ warehouse bonds 
and common carriers’ transportation 
bonds; that a premium is placed on mere 
volume of assets, with no regard to 
ability of management; that the natural 
result will be advances in rates on such 
business as the two big companies can 
practically control. 

* * 

Mr. Bland is quite bitter toward the 
two big companies, which he says are 
increasing their business but little and 
are taking every opportunity to boost 
rates. He says large capital and/surplus 
are good to have, but that credit should 
be given to originality and energy. He 
charges that the two big companies have 
apparently become very solicitous for the 
welfare of the government and of the 
people, when in fact they want to crowd 
the little companies and boost rates. 

* * * 


There are some excellent points made by 
Mr. Bland, and, in the opinion of experi- 
enced surety men who have read his state- 
ment, many very weak ones. In the first 
place the recent ruling of the depart- 
ments has been credited largely to the 
address delivered by President Joyce of 
the National Surety, and Mr. Joyce has 
been most active in favor of having the 
ruling stand. The National Surety is not 
one of the big companies, in fact it can- 
not, under the ruling, assume much more 
than half the liability Mr. Bland’s com- 
pany can. Thus it can hardly be main- 
tained that the American Surety and Fi- 
delity & Deposit stand alone in their 
alleged efforts to crowd the small compa- 
nies. 

*x* * * 

As Mr. Bland says, the two big com- 
panies have not greatly increased their 
business of late, and they do stand for 
higher rates than those now prevailing. 
The former fact is due to the latter. They 
have not increased their business rap- 
idly because they would not accept grossly 
inadequate rates, as some other companies 
have done for years. This talk about 
high rates is scarcely worthy of Mr. 
Bland. It savors too much of one playing 
to the galleries. It really weakens his 
argument. 

x * * 

The big companies have an advantage 
under the recent ruling, just as big in- 
surance companies of all kinds have an 
advantage over little ones in the size of 
the lines they can carry. In this the two big 
companies would reap only their just re- 
ward for doing a surety business along 
conservative lines. They have made 
money, as well-conducted insurance com- 
panies should do, and they have saved 
it and put it into additional capital and 
surplus, as prudent companies do. Now 
they have the means for doing business 
on a large scale under restrictions which 
even President Joyce of a small company 
regards as legitimate. Mr. Bland’s own 
company has also grown and increased its 
capital from time to time, but, in spite of 
its having done a larger volume of busi- 
ness than either of the big companies for 


(Continued on Page 16.) 
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Eg WESTERN UNDERWRITER has al- 
ways stood for the agent who has 
worked hard, remained loyal to 
his company and built up his business 
along right lines. He is as competent to 
counsel his policyholders as a first-class 
lawyer is his clients. He creates a 
personal relationship. It pays to do 
business with the agent who is well 
posted and conscientious. It is true all 
companies do not appreciate the services 
of such men. After they have devel- 
oped a fine agency, the home office be- 
gins to wriggle and tries to introduce 
features in the contract that will forfeit 
renewals if the right arm is held akimbo 
instead of the left. As pointed out last 
month, in the new contracts given by 
some companies since the Armstrong 
laws went into effect, the home office 
has deliberately tried to impose onerous 
conditions. All the commissions allow- 
able, perhaps, were paid, but the “jokers” 
in the contract are such that an advan- 
tage can be taken of an agent at any 
time. That is not square nor right. 

The other day this paper came across 
the case of one of the most faithful 
general agents in the west, a man of 
honor, who is a credit to his calling in 
every respect. He has been with his 
company for years. The company en- 
deavored to force a contract on him that 
contained technical and illiberal features. 
It was not a contract’ that a_ broad- 
gauged home office would send out to 
any general agent who had been tried 
and not found wanting. 

For good and sufficient reasons this 
company had to cut its dividends this 
year. This general agent, in the face 
of complaint from policyholders, took 
the time and pains to explain to each 
one the cause and necessity for the de- 
crease. So far he has saved every re- 
newal. He did this because of his splen- 
did personality, because of his influence, 
because his assured had confidence in 
him. Without him, perhaps 50 percent 
or more would have lapsed. 

Such an agent, THE WeEsTERN UNDER- 
WRITER holds, is of inestimable value. 
He is worth a dozen new men on whom 
the company may spend money and be 
liberal, hoping some of them will succeed. 

Yet on this man of experience, brains 
and character, a company endeavors in 
a small way to introduce odious features 
in his contract. 

The home offices that appreciate 
worth, loyalty and experience, who trust 
their tried men, who give them the best 
contracts they can, clear, definite, free 
from technicalities, will be known, and 
they will get the new men of value who 
enter the business. 

+ + 


Those companies that honestly desire 
to stop rebating can do so by strict rules 
with agents. Almost every company in 
its rate book has the usual prohibitory 
rule regarding rebating, and some com- 
panies require their agents to sign a 
pledge that they will not rebate. A 
great many of these rules and pledges 
are dead letters. 

A few companies, however, really en- 
deavor to discipline their agents, and 
when the agents find that a company is 
taking a stand they stop the practice. 
One company has had a rule not only 
dismissing the agent, but forfeiting his 
renewal rights in addition. The manage- 
ment, however, regarded the forfeiture 
of the renewals as rather stringent. The 
object aimed at is to get rid of the re- 
bater rather than deprive him of his 





accumulations that he has acquired in 
previous years before he rebated. 

Under the new contract of this com- 
pany the rule is that if an agent has 
been three years in its service and is 
dismissed for rebating, he will not lose 
his renewals, although he will never be 
allowed to write another application for 
the company. 

+ 


When considering contracts with agents, 
would it not be well for the companies 
to be just as fair to them as in case of 
contracts with policyholders? The pol- 
icy contract is clear enough. It-is clean 
cut. It provides for definite things 
whether a man lives or dies, whether he 
stays with the company or pulls out, 
whether he fails to pay his premium or 
not. The modern policy contract is cer- 
tainly one of justice and clearness. No 
one can reasonably complain of its con- 
ditions. 

The agent deserves similar treatment. 
The spirit of fairness and equity should 
prevail in drawing up agency contracts, 
as is evidenced in the policy form. Be- 
cause some trick agent has taken advan- 
tage of a company there seems to be no 
necessity for companies to introduce fea- 
tures into the contract for the purpose of 
thwarting the designs of the unscrupu- 
lous when such features cause an injustice 
to the great body of agents. A company 
can afford to lose a few dollars on an 
agent rather than antagonize the pro- 
ducing forces who are loyal to a com- 


pany. 
+ + 

“I find it advantageous in soliciting 
business,” said Fred B. Mason, president 
of the Chicago Life Underwriters As- 
sociation and manager of the A®tna, “to 
eliminate details as far as possible. I 
try to discover just how much it is 
necessary to say to interest a prospect 
and not burden him with a lot of stuff 
he cares but little about. If you can sell 
a man insurance without telling him 
about the Armstrong laws, why take 
his time and yours by explaining the 
ramifications of those statutes? Get a 
clear, comprehensive, succinct idea of 
the policy you are presenting and in 
simple terms show him the practical 
features. A lot of passing information 
about it that may interest you will prob- 
ably not appeal to him at all. It may 
bore him.” 

+ + 


One of the general agents in talking 
of the lapse problem gave his method of 
treating those who show indications of 
dropping their policies. 

The usual premium notice is sent and 
if not paid up to three or four days be- 
fore due a reminder is sent. If it is not 
paid a letter is sent telling the holder 
that it is supposed he is taking advan- 
tage of the thirty days’ grace. Within 
four days of the expiring of the grace 
period, a letter is sent reminding the 
holder of the fact. If the grace period 
is passed the general agent allows the 
premium to go on an interest basis for 
a month. He then sees the insured and 
tells him that he has protected him for 
another month. This usually does the 
work, as the assured sees the agent is 
endeavoring to do his best to help him. 

If he finds the assured is unable to pay 
the annual premium; he suggests a semi- 
annual or quarterly payment. As a last 
resort he takes a monthly payment. He 
says his loss on assuming the payment of 
interest does not amount to more than 
$5 a year and seldom exceeds $3. He de- 





clares that by assuming the interest for a 
month he saves a number of renewals. 
+ + 


It is refreshing to note the ease with 
which Vice-President Buckner of the 
New York Life changes from booming 
accumulation policies to pointing out the 
record of the company on annual divi- 
dends. He probably has not changed his 
views on the relative desirability of these 
forms of contracts, but when the law de- 
nies the privilege of selling the one he 
wastes no time in getting busy with the 
other. If some agents had shown more 
ability to drop by-gones and adjust them- 
selves to new conditions quickly they 
would be in better shape to meet the 
Easter millinery bill. 

+ + 


The recently organized Association of 
Life Insurance Presidents is getting busy. 
Grover Cleveland, its president, has re- 
cently submitted a brief opposing the 
tendency in some southern and southwest- 
ern states to compel life companies to in- 
vest certain portions of their assets in 
securities of those states. Now Secretary 
Cox has started out to see the legis- 
latures where bills on these lines are up 
to try to prevent favorable action on 
them. 

With his usual wisdom Mr. Cleveland 
has pointed out the unwisdom of these 
schemes. The states do riot propose to 
guarantee the securities that must be 
bought nor to protect them against hav- 
ing to pay exorbitant prices for them; 
the states simply propose to force com- 
panies to invest locally, whether for the 
benefit of policyholders or otherwise. 

It is a question whether Mr. Cleve- 
land or Mr. Cox can accomplish much. 
At one time Mr. Cleveland’s word was 
law and gospel to Tennessee, Arkansas, 
Missouri and Texas, but times have 
changed since then. Whether the legis- 
latures of those states will listen to his 
reason or, swayed by political prejudice, 
act the more radically because he coun- 
sels conservatism, remains to be seen. 


+ + 


In the February Pelican the Mutual 
Benefit takes as a text an article from 
this SuprLEMENT, published recently, in 
which it was held that one test of a good 
company is to find that a man has taken 
policy after policy in it, and it draws the 
conclusion: “According to THE WeEst- 
ERN UNDERWRITER’S correspondent, the 
Mutual Benefit is, therefore, a good com- 
pany”—a conclusion with which this pa- 
per most heartily agrees. The Pelican 
shows that in 1906 the Mutual Benefit 
paid 200 claims, where from two to six 
policies were held by one man. Dr. Eu- 
gene B. Harrison of Napoleon, Ohio, held 
six policies taken from 1885 to 1804 
through the same agent. 

While the name of this agent is not 
given, this paper assumes that it was Ed- 
win R. Cowdrick, who in 1899 told the 
writer that he had insured nearly every 
insurable man in Napoleon in the Mu- 
tual Benefit, and some of them several 
times. Mr. Cowdrick’s record is worthy 
of mention as illustrating what this paper 
has always maintained, that it pays an 
agent to hook up with a good company 
and stay with it. 

Napoleon is a little county seat, which 
by the last federal census had 3,639 popu- 
lation. It is not noted for either great 
enterprises or great wealth—just an or- 
dinary county seat. Mr. Cowdrick was 
engaged in business there and wrote life 
insurance evenings and odd times. His 
production of business was so steady that 





the state agents regarded him as one of 
the most valuable men on their force. 
He was recognized as the leading life 
insurance man in Napoleon. One com- 
pany after another tried to catch him, 
but he would not take the bait. He was 
satisfied to have comparatively low com- 
missions, but satisfied policyholders he 
could go back to time after time. Ex- 
ecutive specials invaded the town occa- 
sionally and cut a wide swath, but Mr. 
Cowdrick went right on doing business. 
Some of those men are now probably sell- 
ing special contracts on agency company 
stock and changing companies three or 
four times a year. Incidentally some of 
them are probably “busted,” and at least 
one company that sent them has passed 
into the capacious maw of a big com- 
pany that beneficently helps weaklings to 
shuffle off this mortal coil with as little 
inconvenience to the public as possible. 
In 1900, the last year in which life com- 
panies made returns of their premiums 
to county auditors in Ohio, the returns 
for Henry county read like this: “Mu- 
tual Benefit, $7,100; New York, $4,408; 
Equitable, N. Y., $1,318; Mutual, N. Y., 
$1,273; etc.” That tells the story of the 
persistent agent who becomes identified 
with one good company. 
fe 

The New Jersey senate committee, 
which has been investigating life insur- 
ance for a year or so, reported last week. 
[he committee adopted almost entirely 
the recommendations of the committee of 
fifteen of the Chicago Conference and 
makes some recommendations of its own 
to apply to peculiar New Jersey condi- 
tions. THese peculiar conditions pertain 
to the Prudential. The committee re- 
views the history of the Prudential since 
its start in 1873. The actual cash invest- 
ment was $91,000, which has been in- 
creased by stock dividends to $2,000,000, 
on which the company pays regular divi- 
dends of 10 percent. The surplus now is 
$18,500,000. The committee says: “It is 
claimed that this surplus belongs to the 
stockholders, subject to contingent lia- 
bility to policyholders. It would appear 
from the president’s testimony that cer- 
tainly, in the past, and perhaps at present, 
some, at least, of the stockholders would, 
if they could, divide this surplus, or part 
of it, in the shape of cash or stock divi- 
dends.” 

To guard against danger in the future 
the committee recommends that the maxi- 
mum amount of stock a life company 
may have shall be $2,000,000, on which it 
may pay not more than a 10-percent divi- 
dend annually so long as it writes parti- 
cipating policies, and in case of dissolu- 
tion stockholders may receive not more 
than twice the par value of their stock. 

This brings up again the same old 
question of stock companies issuing parti- 
cipating policies and the relative interests 
of stockholders and policyholders in the 
surplus, a question which has long caused 
trouble and is likely to do so as long as 
stock companies do a participating busi- 
ness. Several of the largest stock com- 
panies which issue participating policies 
have had scandals or been severely criti- 
cised for the treatment of policyholders 
by the officers, whom the stockholders 
elected. There have been others that have 
escaped criticism, but it is a debatable 
question whether a scheme will ever be 
devised which will be perfectly satis- 
factory. If a company is mutual in prac- 
tice it is unnatural that its control should 
be vested in a few stockholders. If 
policyholders are given control it is un- 
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fair to stockholders. In either event there 
are two sets of people with interests not 
identical, and one or the other is almost 
sure to be the victim of injustice at some 
time or another. 

If a mutual company is not run in the 
interests of policyholders they can change 
the management. A stock company issu- 
ing purely stock policies is a business 
proposition and the policyholders have no 
interest except in its solvency and ability 
to carry out its contracts. Either is satis- 
factory in its way, but an attempt to com- 
bine the two has not always resulted 
satisfactorily by any means. This looks 
like a fit place for the law to step in and 
define very explicitly the interests of the 
various parties, if it can. If it cannot, it 
can compel stock companies to mutualize 
or else do a stock business only. 


OUTLOOK FOR THE LIFE AGENT 
UNDER THE ARMSTRONG LAWS 


(By Franklin Wyman, Berkshire Life, Chi- 
cago.) 

In view of our subject, it is pertinent to 
ask what were the new business and 
agency conditions at the close of the year 
just ended? Shrinkage in new business 
written in 1906 of, approximately, $500,- 
000,000 over 1905, and $600,000,000 over 
1904; a reduction in 1906 of over 25 per- 
cent on the more than two and one-half 
billions of new business written in 1904. 
At least two-thirds of the old established 
companies reporting to the New York 
department wrote less new business in 
1906 than in 1905, on as yet incomplete 
reports of the year—the “big three” re- 
porting a diminution of almost $560,000,- 
000 in 1906, as compared with 1904, writ- 
ing only about one-third as much as in 
that year. : 

All of this is the result of the wide- 
spread distrust and suspicion created by 
the controversy in the Equitable of New 
York, and the subsequent investigations 
and disclosures; results probably due 
quite as much to the demoralization of 
the agency forces as to adverse public 
sentiment. With these conditions in 
mind we should by no means become pes- 
simistic, but should most carefully take 
our bearings for a future. 








By the new laws—we are presumed to 
mean the so-called recently enacted Arm- 
strong laws of New York state—since 
life companies holding at least 97 per- 
cent of the total life insurance assets 
have decided to remain in that state, it is 
to the point that we take up some of the 
salient features of these laws as affecting 
most vitally the present situation. First, 
limitation of expenses for new business 
by the select and ultimate method. In 
the case of many companies by this sec- 
fion of the law commissions on some 
forms of policies have been cut nearly 
in two, and on others reductions from 
20 percent to 331-3 percent have been 
made. Consequently, the agent, who, un- 
der the old commissions was just making 
a living and cannot increase his output 
under the new, must go, if he has no 
resources upon which to rely. The lead- 
ing agent, the man who for years has 
saved a profit from his business, can stay, 
but he must materially increase his writ- 
ings to keep up his poems. 


Again, under the law the company can 
make no advances to agents. It is now 
believed that the general agent can make 
advances out of his own personal funds, 
but commissions have been so greatly re- 
duced that general .agents must exercise 
more than ordinary caution in making 
advances, and will consent to add as new 
agents only men of exceptional promise 
and ability, who have funds with which 
to ‘finance themselves until they can re- 
alize on commissions. The consequence 
will be that the new men who enter the 
business will be of a decidedly higher type 
on an average than formerly, but vastly 
less in number. The general agent, be- 
cause of his reduced margin of profit, 
must be more particular than ever as to 
the reliability and efficiency of his men, 
and must exercise greater care than ever 





before as to the taking of notes and the 
extending of credit. ’ 

The section prohibiting estimates and 
misrepresentations will render necessary 
the employment of men of high character 
and undoubted veracity. Under this sec- 
tion we can show past dividend results, 
but give the warning that the dividends 
for the future are not guaranteed, and 
that only such dividends as the business 
will justify will be paid. We can further 
state that the fact that the dividends are 
not guaranteed makes the insurance all 
the safer, by leaving a margin to cover 
unforeseen contingencies—like a high 
death rate, shrinkage in values of securi- 
ties, etc. This kind of talk can, and will, 


appeal to conservative, careful business 
men, 


The legal requirement of annual divi- 
dends will force greater economies all 
along the line, as each company’s divi- 
dends must compare favorably with its 
competitors’ if it would not be at a dis- 
advantage — in securing new business, 
thereby aiding the agent by improving 
the quality of the goods he has to sell. 

The restriction as to the amount of 
new business a company can write will 
still further lower the number of agents. 

In the future there will be less show ; 
less glitter; less nontaken; less overload- 





the agent who wilfully and habitually 
misrepresents being almost entirely elim- 
inated, public confidence will more and 
more increase, as the public becomes bet- 
ter informed by men of ‘character of the 
enduring nature of life insurance and of 
the additional legal safeguards thrown 
around it. The great test through which 
life insurance has just passed so safely 
will still further reassure the people. 
What other financial institutions than life 
insurance could have stood the ordeal? 
One life insurance official recently said: 

“There has not been a single failure 
of an old-line life insurance company 
during the past ten years. R. G. Dun 
& Co. report that during the past ten 
years there have been more than 120,000 
commercial failures, with liabilities of 
nearly $1,540,000,000; more than 1,000 
bank failures, with liabilities of $250,000,- 
000; and more than 150 railroad receiver- 
ships, involving nearly 20,000 miles of 
railroad, and stock and bond issues to the 
extent of more than one billion dollars.” 

This reassures not only the public, but 
the agent. 

& 

On the negative side is the fact that 
life insurance will, by the great lessen- 
ing of the number of agents, become less 
advertised and agitated than before; and 
since life insurance is something for 





If I Were a Life Insurance Agent To-Day 


righ 
orphaned, and old age. wil 
formerly. Nothing but life 


(1) I would remember that my work is more needed by my fellow citizens 
t now than for a long time past. Women will be widowed and children 
1 bring as many to dependence in the future as 
insurance can meet the needs thus created. Yet 


speculation and misinformation have turned the thoughts of many away from 
insurance just at the time when their plentiful earnings would enable them to 


make this provision. 
I would 


I would have truth and logic on my side and with them 
man enough to overcome any opposition. 


_. (2) I would remember that no business was ever advertised so widely as 
life insurance has been for the last two years. With all the criticism of the 
methods employed in certain quarters, for the institution of life insurance there 
has been only praise. The interest which people have taken in insurance is proof 


of the value they set on it. 


(3) I would emphasize the fact that in spite of all the onslaughts made 
upon some companies, the stability of not one has been affected in the least. 
Here is practical proof of the truth that old-line life insurance protection under 
present laws justifies the people’s trust in it. 

(4) I would talk protection rather than investment, but would never forget 


that insurance against death only is not complete. 


There is growing economic 


need for protection against the dependence of old age and of total permanent 


disability. 


(5) I would not try to follow more than one occupation, and I would not let 


problems in other fields distract me from my own. 


My business would be selling 


life insurance; I would attend to that strictly and energetically. 


(6) I would remember that 19005 and 1906 have strengthened me, because they 
have tested and developed my powers, and because they have practically eliminated 


my most feared competitor, the rebater. 


(7) Finally, I would be successful, for if I went about my work in this spirit 


in these times, I could not be otherwise. 


Thousands of insurance solicitors are 


to-day proving the truth of this statement—Fidelity Mutual Bulletin. 





ing of applicants, but mainly solid meat 
in the agency department. 


This, then, may be the outcome of 
these legal restrictions: A greatly re- 
duced number of agents; greatly im- 
proved morale of agents; greatly reduced 
volume of new business; greatly im- 
proved quality of new business; a de- 
creased number of general agents, for it 
will be seen that only men with capital, 
or who can enlist it, or who have large 
renewal incomes, can handle general 
agencies. Will the reduced number of 
agents who remain increase their busi- 
ness greatly? We believe they will. This 
question can easily be answered “yes” 
and “no.” As supporting the affirmative 
view, one large company had probably 
300 agents or more in Chicago, and 
large numbers of new men were entering 
and leaving this company’s agency force, 
as was also the case in other large agen- 
cies, and, as a consequence of this, many 
a time you or I have solicited a man who 
was almost ripe for a decision—when his 
intimate friend embarked in the business 
and, of course, he must give the applica- 
tion to his friend as a favor, although 
he may have admitted that the company 
was not as good as yours, but that it 
was good enough for him. This condi- 
tion will not now trouble us so much, 





The floater, the rebater, the twister, and 


which the agent must create the market, 
as well as supply it, he will have greater 
indifference toward insuring on the part 
of the public to overcome under the new 
than under the old conditions. Were this 
not so, obviously, the less the number of 
agents, the greater would be the amount 
of business per agent. 

Again, the restriction upon expenses 
may operate to reduce dividends by 
greatly cutting the volume of new busi- 
ness, whereby the actual mortality to the 
expected has been kept low. Actuary 
Sartelle, of the State Mutual of Massa- 
chusetts, recently stated that the sources 
of surplus of eleven mutual companies 
In 1905 were as follows: 

Forty percent saving from low mortality. 

Fifty percent saving from excess of in- 
terest on reserve over required interest. 

Ten percent saving from the expense 
loading. 

He expressed the opinion that the re- 
strictions of the Armstrong law would 
greatly reduce the volume of new. busi- 
ness, which in time would raise the actual 
mortality, thereby exhausting a large 
source of dividend earnings, and that it 
would be doubtful if this loss could be 
offset by the reduction in expenses suffi- 
cient to maintain dividends. Of course, 
if the dividends drop, this will be an ad- 
ditional handicap to the agent. 

The restriction of dividends to the an- 





nual distribution method will take away, 
to a large extent, the chances of appeal- 
ing to the self-interest and selfishness of 
men and remove the opportunity of awak- 
ening the speculative instinct, motives 
which have been such powerful aids to 
the agent in the past in obtaining large 
volumes of canine or some companies. 


Many believe that unless these restrict- 
ive laws are repealed the result may be 
to disintegrate the agency forces of most 
companies. The actual testing of the 
laws may show that the rewards from 
the business will be so small that men 
of ability will seek other fields of work 
for their talents. 

New companies and new agencies will 
find it extremely difficult, if not impossi- 
ble, to operate under the Armstrong law, 
not being able to make advances or estab- 
lish agencies. 

There is a question whether or not, 
from the standpoint of public policy and 
justice to the agent, the law will not in 
parts have to be greatly modified, and in 
some sections entirely repealed, if the 
business of life insurance is to be con- 
ducted on a scale commensurate with the 
people’s ene, 


I believe that most companies have 
given their agents as liberal contracts as 
these laws will allow, and think that all 
should do so. Those companies that have 
not done so will ultimately discover that 
they have made a mistake. 

As between the conflicting views of the 
situation, I am firmly optimistic for the 
future and of the opinion that the final 
result will be a great gain to the sur- 
viving agents, to the policyholders and 
to the companies. Agents should make 
the conditions the best possible, and make 
the best of conditions. 

The agent of to-day and of the future 
must be systematic in his work, must be 
a man of courage, of initiative, of strict 
integrity; must possess faith in himself 
and his life mission; must have power 
of concentration, industry, perseverance, 
tact, determination, loyalty and unbend- 
ing devotion to duty. 





MODIFIED LIFE POLICY 


Regarding its new “modified life 
policy,” the Northwestern Mutual says: 

“There are certain classes of risks of- 
fered to the company which are consid- 
ered properly insurable for a period of 
fifteen or twenty years but for no longer. 
In cases of this kind the company has 
sometimes offered to issue a fifteen or 
twenty year endowment in place of the 
life or limited payment life policy applied 
for. The objection to endowments in 
such cases is that the premium is high. 
To meet this difficulty the company has 
devised the ‘Modified Life Policy.’ 
Briefly described this is a policy is- 
sued at ordinary life rates but ceasing 
at the end of an ‘insurance’ of 15 or 20 
years, at which time the full 3 percent 
Am. reserve is payable as an endowment. 
The loan and cash values are the same as 
under a whole life policy, but the paid-up 
and term extension values are on an en- 
dowment basis, the paid-up being pay- 
able as an endowment at the end of the 
‘insurance period’ and the extended be- 
ing for the unexpired portion of the 
period with a pure endowment at the end 
whenever the cash value is more than 
sufficient to pay for the insurance during 
the remainder of the term. The ‘Paid- 
up and Endowment Options’ do not ap- 
pear in this policy but otherwise it does 
not differ materially from the regular 
form except as herein described. The 
modified life policy is not a substandard 
contract.” 





LOW LOSS RATIOS 

The Fidelity Mutual gives a prize to 
cashiers for keeping down lapses. The 
highest award is $100. Last year the 
record- was made on the second policy 
year only, the winners being Boston 9.5 
percent lapse ratio, Pittsburg 11 percent, 
New York 13.9 percent, Cincinnati 17.1 
percent. 





Plan your work, then work your plan. 
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VALUE OF LIFE INSURANCE 
IN SETTLEMENT OF ESTATES 


Attorney George Clapperton of Grand 
Rapids, Mich., at a recent meeting of 
the Life Unde.writers Association, gave 
a splendid talk on the “Advantages of 
Life Insurance Generally and Especially 
in the Settlement of Estates.” 

Among other — he said: 





“Whatever may have been the abuses 
and wrongs connected with companies’ 
management, it is only fair to recognize 
and acknowledge that there has been 
and are connected with them many of 
the ablest and best business men of this 
country. It is only fair to recognize 
the fact that, with all the extravagant 
expenditure of money in connection with 
the management of these companies, 
their obligations to their policyholders 
upon policies have not been impaired. 
What policy in what company would 
you to-day advise being surrendered at 
a sacrifice? While appreciating the dan- 
gers of these vast aggregations of capi- 
tal under corporate management, I feel 
that we do not need to become very 
apprehensive or hysterical about them 
when we appreciate the fact that in this 
country great wealth, whether in the 
hands of individuals or corporations, is 
employed in the industries that depend 
upon the consumption of the people at 
large, and that, as a rule, the owners 
of capital, whether in private or cor- 
porate form, are actively engaged in 
productive enterprises and industry. 

“So I believe the great life insurance 
companies of this country will come out 
of the investigation and the limelight 
into the clear atmosphere of publicity 
on a more solid foundation and enduring 
basis than ever before, and that their 
future growth and development is as- 
sured. 

“The advantages of life insurance may 
be classified in a general way as those 
which some classes of men derive from 
an investment or commercial standpoint, 
and those which more closely affect the 
provision which men make for those 
dependent upon them. It has been and 
will continue to be a means of profitable 
investment in many ways, and will ap- 
peal to men everywhere from that stand- 
point. But it will also have to do with 
the everyday effort and experience of 
men, by providing them with methods 


Progress of Peoples Life 


The Peoples Life Assurance Society, 
which began business a year ago, with 
home offices in the Tacoma building, 
Chicago, is rounding out its first year 
in splendid form. It does not pretend 
to be a big company. It does not talk 
size, but it does talk honesty in man- 
agement and the best results to policy- 
holders. The company has adequate le- 
gal reserve rates and gives to its policy- 
holders every dollar of protection it can 
for every dollar of premium. Realizing 
the pitfalls insurance companies have 
fallen into, the Peoples has established 
itself on foundations and adopted a 
course whereby it truly becomes a “peo- 
ple’s” company. It appeals to good 
people who want protection and who 
have confidence in straightforward, hon- 
est, able management. 

The directors of the Peoples Life are 
men trained in business affairs, who 
intend to build up a company that is a 
credit to the great state of Illinois. 
Elon A. Nelson, the president, is an 
experienced life underwriter, who bears 
a clean record and believes in the right 
kind of life insurance. Fremont Hoy, 
the vice-president and chairman of the 
finance committee, is one of the promi- 
nent citizens of Woodstock, Ill, a banker 
of high ability. ' 

The directors of the company realize 
their responsibilities. Agents, therefore, 
have found it not difficult to secure 
applications for the company, because 
people have faith in it. 











and plans which will impel them to ac- 
cumulation of means, a provision for 
their families which they would not 
otherwise enjoy. 

“There is humor as well as pathos 
and sadness in the reasons given by a 
British consular officer for submission 
to the royal will, reasons which fill 
with apprehension and terror the minds 
of thousands of men subject to the 
Divine Decree—to eat bread by the 
sweat of their faces, men dependent 
upon daily service for their daily bread. 
. . . I have fourteen reasons, said he, 
for obeying the commands of his royal 
majesty, viz., a wife and thirteen chil- 
dren. And upon such reasons do and 
will the great majority of policyholders 
act in reaching out for the benefits and 
advantages of life insurance—insurance 
that comes very close to the lives and 
happiness of men and their families. 
When we are young, strong and self- 
reliant, following the star of hope and 
ambition, these things do not appeal 
to us so forcibly. But there comes a 
time, as the years go by, when we be- 
gin to appreciate the fact that the great- 
est successes and happiness and interests 
of life cluster around the rooftree and 
the fireside, and then the advantages and 
benefits of well regulated insurance ap- 
peal to the common mind with irre- 
sistible force. 

% 

‘The advantages in the settlement of 
estates may also be classified in a gen- 
eral way, as I have stated. We read 
of the wealthy men of the country, like 
Wanamaker and others, carrying large 
life insurance policies, and wonder why 
men who apparently have so much 
wealth they know not what to do with 
it, still appear to be reaching after more 
through this method. But when we 
come to know more about the business 
affairs of this class of men we realize 
that they are not only seeking the ad- 
vantages of safe investment of accumu- 
lated means, but are casting anchors to 
windward. How frequently the wealth 
of men when they die consists of ledger 
balances, the excess of credits over debts. 
And so provision is often made through 
life insurance to protect their fortunes 
and estates after they are gone in the 
settlement thereof. In this way is pro- 
vided the sure and ready money that 
will safeguard estates and protect their 
families in their heritages. But with 
the ordinary policyholder the advantages 
and benefits come still closer to their 
lives and affections, and are of still 
greater importance to those who were 
dependent upon them in their lifetime. 
How frequently the result of the policy 
a man has devoutly carried in his life- 
time with sacrifice and effort will keep 
the fatherless children in school and 
complete their education; will lift the 
incubus of the mortgage from the home 
and insure to the family the protection 
thereof. To this class life insurance 
becomes associated with the most sacred 
things of life. 

& 


The life insurance business of the 
future will continue to be a great, lucra- 
tive and honorable business. While it 
will be pursued, like all other business, 
to a great extent along selfish lines, 
those engaged in it may have the con- 
sciousness of its beneficent influence 
in contributing to the prosperity, peace 
and happiness of mankind. 

“Were I a young man engaging in 
that business I would take it up with 
a confident assurance that life insurance 
is a great science, a great business, a 
beneficent influence in the affairs of 
men, and worthy of a lifetime of earnest 
and devoted effort. It is not an easy 
business. It requires ability, force, 
character, earnestness and devotion. A 
man to succeed in it must have faith, 
earnestness and knowledge. He cannot 
expect to master it or become proficient 
in it except through years of patient 
effort and weary toil. I am glad to 
see the earnest spirit manifested by the 
men of this association who are con- 
ducting the great work of life insurance 
in our midst.” 


United States 


Annuity & Life 
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Record of the First Year 





Premiums received 
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NL Sasi otsG tai bbccueeesenerene 
Cash and Accrued Interest.. 


LIABILITY to Policyholders 
Capital and Surplas.......... 
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Policies Issued, 1120, Imsuring..................... : 
Policies in Force, 1016, Insuring......... ee 


aichewes 861,693 19 
3,765 40 


$65,458 59 


ASSETS—Mortgage Loans, Bonds and 
sateeund $187,370 75 


21,628 77 





$218,999 52 


er 11,885 00 
eR ... 207,114 52 
$218,999 52 
... $1,602,841 
tah elieaenee 1,451,218 


Assets are $18.32 to Each $1.00 of Liability 


Agents Wanted in Unoccupied Territory 





SOME COMMISSION SCALES 


The following are the scales of commis- 
sions to general agents paid by several 
companies, first column being first year 
and second being renewal commissions : 


PRUDENTIAL 
Non- 
Participating. participating. 
R. R. 
Policy. Com. 9yrs. Com. 9 yrs. 
Whole life....... 50 7% 40 4 
20-pay. life ..... 45 7% 35 4 
15-pay. life ..... 40 7% 30 4 
10-pay. life ..... 35 7% 25 4 
5-pay. life ..... 20 7% 15 4 
80-year end...... 40 7% 35 4 
25-year end..... 35 7% 30 4 
20-year end..... 30 7% 30 4 
15-year end..... 25 5 25 4 
10-year end 20 5 20 4 
5-year end..... 10 5 10 a 
15-pay. 30-year 
GE <avesvccee 35 5 30 4 
15-pay. 25-year 
ona ateeeness 30 5 25 oF 
15-pa 20-year 
* 4 Se nihigl sh ahh et 25 5 25 4 
10-pa 25-year 
: Gen. . as we 5 20 o 
10-pay. 20-year 
COE. c0s020000 25 5 20 4 
10-pay. 15-year 
pa ciswenetes & 20 5 20 4 
NEE atbeweeewes 25 4 
Single pay...... 5 
Equitable, N. Y. N. W. Mut. 
R. R. 
Policy. Com. 9yrs. Com 9 yrs. 
Whole life..... 50 7% 55 7% 
20-pay. life... 45 7% 50 7% 
15-pay. life... 40 To 45 7% 
10-pay. life... 35 7% 40 7% 
30-year end... 40 7% 50 7% 
25-year end... 35 7% 45 1% 
20-year end... 30 7% 40 7% 
10-pay. 20-yea 
OME. kcascces 5 35 5 
10-pay. 15-year 
GRE. ccccccecs 25 5 35 5 


The following paragraph appears in 
Equitable contract: “The expenses to be 
borne by the society under this contract 
shall be state and local taxes and li- 
censes, advertising required by law, in- 
spection fees, medical fees (except as 
hereinafter provided), salary of all em- 
ployes appointed by the society and 
premiums on their bonds, rent, including 
light, heat and janitor’s service, cost of 
office furniture and other equipment, rent 
of local telephone service, postage and ex- 
change on old and new business (includ- 
ing the correspondence of the general 
agency, but not including circulars or per- 
sonal correspondence), expressage on so- 
ciety’s business, and ordinary typewriter 
and stationery supplies for the general 
agency use; it being understood that ex- 
penditures for rent, telephone and office 





equipment must be approved by the so- 
ciety in writing in advance.” 

The Northwestern Mutual allows its 
general agents only postage, exchange 
and expressage on company’s business. 





CONNECTICUT MUTUAL’S COMMISSIONS 


The following is the commission scale 

of the Connecticut Mutual: 
Life Policies—On First Year’s Premium. 
——Rated Ages 





6 or 

20—35 36—45 over 

Continuous payments.. .50% 45% 40% 
25 PRYMONS 2.0 ccccccees 50% 45% 40% 
20 payments .......++6.. 45% 40% 35% 
Be DRED 6. ccccccecnts 40% 35% 30% 
10 payments ............ 35% 30% 25% 


Endowment Policies—On first year’s pre- 
mium, for the following terms: 

a All Rated Ages. 
35 years or over—Continuous payments. 45% 
30—34 years = 5 - 40% 


25—29 years - x 35% 
20—24 years 48 ns - 30% 
15—19 years on naa 25% 
10—14 years ” " - 20% 
40 years or over, 20 wad 40% 
Less than 40 years, 20 = -35% 
20 years or over, 15 - 380% 
15 years or over, 10 - 25% 
Five and ten-year convertible term 
PORNGOD vecsecwestsbascdereoscssuaneee 2 


Renewals are at 4 percent for nine 
years, except on the following, where 
it is 3% percent: Endowments, 10 to 
I9 years, continuous payment; 20 years 
or over, I5 payment, and 15 years or 
over, IO payment endowment; and the 
5 and Io year convertible term policy. 
All commissions are guaranteed by the 
company and are nonforfeitable. 





ABOPTS AUTOMATIC LOANS 


The Fidelity Mutual has adopted the 
automatic loan clause. The company 
says: “This is a new feature which sup- 
plements automatic extended or paid-up 
insurance. In the insured defaults in the 
payment of a premium, and if he does not 
otherwise direct, the premium will be 
charged as a policy loan within the limits 
of the loan value. In this way the policy- 
holder protects his insurance against the 
possibility of losing it as the result of 
impaired health, No matter what his 
condition of health he can resume pay- 
ment of premiums at any time, which is 
not the case under automatic extended or 
paid-up insurance.” 





“Allow us to introduce Bay to your 
New Year’s resolutions. You remember 
having met before, don’t you?” 
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DISPOSAL OF FORFEITED 
TONTINE ACCUMULATIONS 


Does the ‘company forfeit or con- 
fiscate all surplus accumulations in the 
event of death or failure to continue 
premium payments? 

What is the consideration or privilege 
granted deferred dividend policyholders 
for forfeiture or confiscation of surplus 
accumulations ? 

What is the agreement entered into 
with the deferred dividend policyholder 
authorizing or empowering forfeiture 
or confiscation of his share of accumu- 
lated surplus? 

These questions* were asked by the 
Wisconsin department of companies op- 
erating in that state. The following 
are the replies: 

NorTHWESTERN MutuAt.—In case of 
failure to pay premiums before expira- 
tion of tontine period, the accumulation 
is divided among surviving members of 
same class. Full paid or extended in- 
surance is granted in case of nonpay- 
ment of premium. The company does 
not “confiscate” surplus. Policy provi- 
sion up to Feb. 1, 1899, and separate 
agreement since then govern deferred 
dividend contracts. Since June 24, 1905, 
no deferred dividend policies have been 
written. 

Wisconsin, Lire.—No deferred divi- 
dends. 

7EtNA Lire.—Under most policies ac- 
cumulated dividends are payable in cash. 
Under terminal endowment policies the 
entire divisible surplus is paid to the 
survivors of every current five-year 
period or held by the company to be paid 
to the survivors of a subsequent period 
at the option of the assured. The issue 
of new policies of this class has been 
discontinued. 

CentTRAL Lire, lowa.—Applied to gen- 
eral surplus according to policy con- 
tract. 

CoLuMBIAN NATIONAL.—No apportion- 
ment made, as company is not five 
years old. 

Connecticut Mutuat.—No 
dividends. 

Des Moines Lire.—Deferred surplus 
paid to survivors. Policy contract pro- 
vides that principles and methods em- 
ployed by the company in distributing 
surplus shall be binding. 

EguiTasBL_e, N. Y.—No answer. 





deferred 


FepERAL.—Dividends forfeited to sur- 
vivors. 
Fipetity MutuaAi.—Contract with in- 


sured governs disposition of surplus. 
In some cases assured might desire that 
amount apportioned, with accretions 
thereon, be held for specific purpose of 
reducing number of payments. 
GERMANIA.—Dividends forfeited to re- 
spective classes. Dividend clause in the 
policy entitles to “share in the surplus 
derived from all policies of its class, 
both existing and discontinued.” 
Home Lire.—The policyholders are 
the company, and any profits arising 
from forfeitures inure to the benefit of 
persistent survivors. If any gain be 
made from forfeited accumulations such 
gain is distriputed annually to _policy- 
holders who continue their contracts. 
The policy states the method of distribu- 
tion and accumulation of profits on de- 
ferred dividend policies, and in the ap- 
plication the prospective policyholder 
agrees to accept the method of distribu- 
tion of profits by the company. 
MANHATTAN.—Surplus is not confis- 
cated, but goes to survivors. 
Massacuusetts Mutuat.—No_ de- 
ferred dividends. 
METROPOLITAN.—Policies issued in the 
intermediate branch share in the surplus 
at the end of five years and annually 
thereafter. Special class policies share 
in the surplus if earned at the end of 
five years. At the end of ten years and 
annually thereafter all other policies is- 
sued are nonparticipating. 
MicuicAN MutuaL.—tThere is no for- 


feiture. Apportionment of surplus is 
deferred that the dividend may be 
greater. The policy provides for ap- 


portionment of surplus among survivors. 
Minnesota Mutuat.—In Wisconsin 





surplus is distributed at end of five 
years and annually hereafter. 

Mutua. Benerit.—No deferred divi- 
dends. 

Mutua Lire.—No answer. 

NatTionaL, U. S. A—No forfeiture of 
surplus on policies now or recently is- 
sued in case of death after five years. 

NATIONAL, VtT.—No answer. 

New Enciranp Mutuat.—No deferred 
dividends. 

New York Lire.—The company has 
aimed in its contracts to make all rights 
under them very clear and specific. In 
every case it faithfully complies with 
the terms of the contract: and pays sur- 
plus accumulations whenever in the pol- 
icy it has agreed to. 

Paciric Mutuat.—The surplus ac- 
cumulations are at the end of the divi- 
dend period distributed among the sur- 
viving members of that class. 

Penn Mutuat.—No answer. 

PuHa@nix Mutuat.—Only annual divi- 
dends. 

PRUDENTIAL.—This company does not 
forfeit or confiscate surplus accumula- 
tions. Such accumulations have the ef- 
fect of swélling the amount divisible 
among survivors. There being no divi- 
dend due, in accordance with the terms 
of the contract, there is no confiscation 
and therefore no consideration or privi- 
lege due other than the prospect of a 
larger payment than could otherwise 
be made at the end of the dividend 
period. 

RELIANCE.—Policyholder forfeits  sur- 
plus in event of death. Policy provides 
that first distribution of surplus shall 
be at end of period selected. 

Security Lire & AnNnuity.—All for- 
feited dividends become a factor in the 
survivorship dividend. No privileges on 
forfeited dividends in old policies. 

Security Muvtvar.—Policyholders 
waive participation in surplus during 
period in consideration of larger partici- 
pation if policy is in force at end of the 
period. 

TRAVELERS.—No answer. 

Union CEeNTRAL.—No answer. 

Union Mutuat—No deferred divi- 
dends. 





GROWTH OF LIFE ENDOWMENT 
COMPANIES IS NOTICEABLE 





Owing to the growth of the life endow- 
ment companies in Illinois and the prob- 
ability of the plan extending to other 
states, one already being in process of 
organization in Evansville, Ind., an ex- 
planation of their methods will be timely. 

The plan originated in England years 
ago when a number of companies 
flourished at one time. The scheme is to 
charge a flat price for each age per month 
and grade the death benefits according 
to age of the assured. The benefits like 
the premiums are paid monthly. The 
contract provides that by this payment a 
man may insure and make his wife the 
beneficiary or either can name any un- 
married person who has an_ insurable 
interest, the beneficiary. When the policy 
becomes a claim, the beneficiary receives 
a stipulated sum monthly so long as he 
or she remains unmarried up to the total 
payment of $5,000. If the beneficiary has 
minor children and dies, the children get 
the benefits until they attain legal age or 
marry. If the assured becomes totally 
disabled, the beneficiary receives the 
benefits less the premium. 

The face of the policy is $5,000. The 
Illinois department figures that the lia- 
bility under each $5,000 1s $1,825. 

The English companies endeavored to 
get some statistics on the remarriage of 
widows in order to figure more accu- 
rately the marriage contingency. 

The United States Life Endowment 
was the parent Chicago company. When 
a policyholder enters the company he pays 
$5 for membership fee, which goes to the 
agent. A certificate and medical fee of 
$1 each is required. The agent gets the 
first month’s premium and each alternate 
month as long as the policy remains in 
force up to one year. 

The company usually does its own col- 





lecting through banks, etc., allowing a 5 
percent fee. In the larger points where 
there are general agents, they do the col- 
lecting, being allowed 10 percent. 

For $1 a month the following are the 
benefits : 


Amounts 
Per eo 





Companies patterned atter this use the 
same plan, although the benefits may be 
changed or the premium modified. One 
company decreases the face of the policy 
to $1,000 but contracts to pay it in full 
regardless of the marriage contingency. 

All the companies using this plan so 
far are operating under the assessment 
law. 





PROHIBITS OVERHEAD WRITING 


Life companies have never been as 
strict as the fire companies on overhead 
writing, that is, in allowing an agent 
to write in any territory where he can 
get an application. The public  senti- 
ment among the fire companies has 
forced them to confine an agent’s com- 
mission to a limited territory. Every 
risk in that _territory belongs to him. 
If he goes beyond his bounds, he must 
divide the commission with the resident 
agent and, in fact, must give all the 
commission up if the resident agent de- 
mands it. However, in such cases the 
resident agent usually agrees to a divi- 
sion if he finds the business actually 
belongs to the agent who secured the 
application. However, the resident agent 
would seriously object to a nonresident 
agent soliciting business in the former’s 
territory. 

Some of the life companies see the 
necessity of protecting their resident 
agents, and prohibit a nonresident agent 
from soliciting in another agent’s ter- 
ritory without the latter’s consent. So- 
liciting in outside territory must not 
be done even in correspondence. The 
new rule of the Northwestern Mutual 
in this regard is: 

“Insurance may be written by an agent 
on the lives of nonresidents provided 
the entire transaction is completed, i. e., 
both solicited and examined, in the 
agent’s own territory. If, however, it 
appears that the nonresident applicant 
was solicited or examined or both in 
the outside field where he resides (tem- 
porarily or otherwise) without the con- 
sent of the general agent in charge, the 
business will be liable to be transferred 
to the general agent in charge of the 
outside field where the applicant resides 
and where it appears he was solicited, 
or examined, or both, without permis- 
sion. The fact that the first premium 
is paid by some person, the applicant’s 
father for example, residing in the 
agent’s home field, does not remove the 
case from the operation of the extra 
territorial provision in the agency con- 
tract.” 





FIGURES THAT TALK 

Search of the records of a typical Ameri- 
can city covering the prosperous years of 
I9Q0I-1905, inclusive, showed that of the 
nearly 8,000 adults deceased in the 
period, 78.15 percent, three in every four, 
left no estate at all. Ten and four-tenths 
percent left less than $1,000; 7.88 percent 
between $1,000 and $5,000; 2.62 percent 
between $5,000 and $25,000; and 0.95 per- 
cent $25,000 or more. Agents should find 
these typical figures helpful in their daily 
work of persuading men that they have 
no right to take it for granted that they 
will live and accumulate a competence. 
That work is greatly needed.—Fidelity 
Mutual Bulletin. 





“The person with a talent for trouble 
is pretty certain to find his man. Some 
persons seem to have a genius for that 





sort of thing.” 


Questions and Answers 


Question: Is the automatic loan fea- 
ture in general use in this country? 

ANswerR: No, but it is likely to be be- 
fore long. This system was in use for 
years in the Australian Mutual Provident 
before it attracted much attention. The 
Canada Life adopted it several years ago, 
as did also the Bankers Life of New York 
and the Illinois Life. In recent revisions 
of its policies the Phoenix Mutual adopted 
it as an alternative plan, which the as- 
sured could elect instead of automatic ex- 
tended insurance. The Northwestern Mu- 
tual has it in its new policies as the auto- 
matic feature, with the privilege to the 
assured of electing automatic extended in- 
surance or automatic paid-up insurance 
instead. The prominence of this company, 
pushing so meritorious a proposition, is 
almost sure to lead to its adoption by 
others. 








+ bt 

QuEstion—Will you be kind enough 
to advise us what is considered an 
equitable commuted value of renewals 
on business now in force which has 
been written in equal amounts each year 
during the past six years, the renewals 
on which are to run during the life of 
each policy? 

ANSWER.—The question of commuted 
value of renewals depends very largely 
on the nature of the agency contract, 
the company and the manner in which 
the business was put on the books. As 
you seem to have a contract covering 
the life of the policy, a fair commuta- 
tion value would be four renewals. 

+ + 

QuveEstion—Can you tell me whether a 
holder of a deferred dividend policy 
in the Northwestern Mutual can change 
to the annual dividend plan if he desires? 

ANSwEeR—He can make the change, 
but he forfeits = sae dividends. 


QueEstion—What is the “voluntary de- 
posit” policy of the State Mutual of 
Rome, Ga.? 

ANSWER—This is a policy where the 
assured takes a policy on the single-pre- 
mium plan. The assured pays cash for 
part and then gives a note with 4 per 
cent interest for the residue. He pays 
off the note on the installment plan at 
such times as are convenient. For in- 
stance, on a twenty-payment life policy in 
this company the rate on $10,000, at age 
35, is $383.40 a year. The single premium 
is $4,620. The company will accept $550 
in cash and take a note for the rest. Div- 
idends are paid at the end of five years 
and annually thereafter. 





AMERICAN GUARANTY COMPANY 


Secretary Rose of Illinois is pushing 
a bill in the legislature to regulate and 
manage such concerns as the American 
Guaranty Company of Chicago, which 
sells investment bonds. This company 
is incorporated under the laws of West 
Virginia, which give it almost unlimited 
powers. Attorney-General Stead of IIli- 
nois declares the object of the Ameri- 
can Guaranty is to “compile and furnish 
information in regard to the standing 
of individuals, firms and corporations.” 
Yet it would seem that it has ex- 
ceeded its powers in Illinois and other 
states. 

As a matter of fact, the company does 
not come under the insurance or bank- 
ing laws if the authorities are right. 
As a consequence holders of its bonds 
are at the mercy of the company. It 
has complete control over all the funds. 
It certainly is a dangerous condition. 
No report of its finances has to be 
made to any department. It can pub- 
lish any sort of statement, because it 
does not have to be sworn to. It is 
time some stringent laws were passed 
to govern such institutions, so that the 
officers would be under some state de- 
partment. If life companies are under 
such careful restrictions, similar demands 
should be made of such concerns as 
the American Guaranty, which handles 





the money of the people. 
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ILLUSTRATION OF WORKINGS 
OF AUTOMATIC LOAN PLAN 





As the automatic policy loan feature 
has been introduced in the contracts of 
the Northwestern Mutual, it will be 
heard of more than heretofore. The 
following, taken from Northwestern Mu- 
tual Field Notes, gives a good descrip- 
tion of this feature: 

“The new automatic policy loan fea- 
ture of the 1907 Northwestern policy 
provides, in effect, for the automatic 
payment out of the loan value of the 
policy of any premium which the in- 
sured for any reason neglects to pay. 
Of course this feature is not effective 
unless the policy has a loan value or a 
balance thereof sufficient to meet at least 
a quarterly premium on the policy. Ex- 
cept that the automatic loan is an in- 
debteduess against the policy, the effect 
of the payment of an annual premium 
by automatic loan is the same as if paid 
by the insured in cash and _ increases 
the loan, surrender, paid-up and ex- 
tended values in the same way. Any 
existing additions also increase the 
values under the policy. Should death 
take place while the policy is kept in 
force out of its loan value, the company 
_ would be liable for the face amount 
less existing indebtedness and interest. 
“Illustration: Suppose five premiums 
have been paid on a $1,000, 20-payment 
life policy issued at age 35. The loan 
value at the end of the fifth year is 
$94. The insured does not pay the sixth 
annual premium of $37.31. By the op- 
eration of the automatic loan feature 
this premium is paid out of the loan 
value and charged as a debt against 
the policy at 5 percent. At the end of 
the sixth year this debt with accrued 
interest amounts to $39.18. The insured 
may then resume his payments, either 
paying off the existing debt or allowing 
it to stand. Suppose, however, he fails 
to pay the seventh or any succeeding 
premium, the operation of the automatic 
loan feature would work as _ follows, 
beginning at the end of the fifth year 
when the first default occurred. In 
working out this illustration no account 
is taken of dividends, which, by reducing 
the premiums charged against loan 
values, would materially defer the time 
when the value would be exhausted, or, 
in the form of additions, would accom- 
plish a similar result by increasing the 

loan values: 


Existing 
indebtedness 
End with 5% Loan Balance 
Year. interest. value available. 
5 None $ 94.00 94.00 
6 $39.18 118.00 78.82 
7 80.31 144.00 62.69 
8 123.50 170.00 46.50 
9 169.22 196.00 26.78 


“It appears that at the end of the 
ninth year the balance of remaining loan 
value is not sufficient to meet the an- 
nual premium, but is enough to pay a 
semiannual of $19.35, and under the pol- 
icy it will be so used, thus keeping the 
policy in force for six months longer. 

“At the end of said six months the ac- 
count would stand: 

Year. Indebtedness. Loan value. Balance. 
9% $193.28 $196.90 $2.7 


“The loan value remaining in the 
policy being insufficient to pay even a 
quarterly premium, the policy would then 
cease to be in force, but upon surrender 
to the company the residue of surrender 
value would be paid in cash. 

“Tf, however, the insured should him- 
self pay the semiannual premium of 
$19.35, then due, the account would stand 
as follows at the end of the tenth year: 
Year. Indebtedness. Loan value. Balance. 
10 $198.00 $224.00 $26.00 

“There would, therefore, be sufficient 
balance of loan value to meet another 
semiannual at the end of the tenth year, 
so that the account would stand: 

Year. Indebtedness. Loan value. Balance. 
10% $222.78 224.00 $1.22 

“The insured might then pay the next 
semiannual to bring the amount up to 
the close of the eleventh year as follows: 


Year. Indebtedness. Loan value. Balance. 
11 $228.22 $252.00 $23.78 





“In a similar way the insured could, 
by making occasional payments, keep 
the policy in force subject to his in- 
debtedness, always retaining the privi- 
lege of paying off the indebtedness and 
restoring the insurance to the original 
amount.” 





PHILADELPHIA LIFE’S PLAN 


The plan of the Philadelphia Life is 
interesting. This company wrote $18,- 
000,000 its first year. The premium is 
divided into three parts, legal reserve, 
current mortality and expense. For ex- 
pense, the company sets aside one-fourth 
of the gross whole life premium at the 
age the policy is written. This applies 
to any form of policy. An account is 
kept with each _ policyholder. The 
amount set aside for mortality is put 
on one side of the book and the actual 
paid out for the pro rata share in 
death claims. The amount saved on 
mortality can be withdrawn in cash or 
applied in other ways. The only partici- 
pation for the policyholder is in the 
mortality saving. In case of limited 
payment life or endowment policies, the 
expense loading set aside, as already 
stated, is one-fourth the whole life pre- 
mium at the same age. The excess ex- 
pense element on these higher priced 
policies is added to the legal reserve. 

By this plan the expense is limited. 
The stockholders get any saving in the 
limit. They also receive the excess in- 
terest earnings. The policyholders par- 
ticipate only in the mortality salvage. 
Most of the Philadelphia Life’s policies 
are nonparticipating or guaranteed divi- 
dend. 

The agents sell stock of the company. 
The options on stock are given with 
the understanding that when they expire 
the company will have $40,000,0co in 
force. If the company has not reached 
that sum when the options have expired, 
the time will be extended. 





BE SQUARE 

Business promotion is a science and 
not a circus. Don’t try to be an acrobat. 
Don’t juggle either words, phrases’ or 
facts. When you advertise, don’t be a 
clown. Don’t be such a fool as to think 
everybody else is one, when you solicit. 
Talk intelligently and straightforwardly. 
Don’t hide figures or smuggle through 
tricks. Put yourself in the place of the 
man with whom you are talking and 
make him do likewise. 

Don’t talk yourself, talk your goods, 
and above all, realize that a science is 
built on facts not fuss. And business pro- 


motion is a_ science—The Business 
World. 
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OF PHILADELPHIA 
Insurance in Force, $187,.670,839.00 


Assets, $61,.639,557.56 
The NEW POLICIES of the Provident are un- 


The premium rates of the Provident are exceed- 
ourpacced for conciseness and simplicity of form ingly low and are still further reduced by large 
and for adaptability and liberality in all essentials. annual dividends. 
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The State Life Insurance Company 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 


UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholdert, £3.574,677. 


Examine the Life Annuity Competitive Contract of this Conpany. An original method 
TO INSURANCE AGENTS of securing ‘a closer eye interest — ne Agent = the apes yo A a "se 
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Established in 1850 Operating in 38 States 


JOSEPH A. DE BOER, Pres. H. M. CUTLER, Treasurer 
JAMES T. PHELPS,Vice-Pres. A.B. BISBEE, Med.Director 
JAMES B. ESTFE,2dVice-Pres. C. E,. MOULTON, Actuary 
OSMAN D. CLARK, Secretary F.A. HOWLAND, Counsel 
——— ENDORSED BY COMPANIES 
This Company held January 1, 1907, and gained INDISPENSABLE TO AGENTS 
* during the past decade: 


ASSETS, = - $ 37 511,373.24 Gain 177 % Shows all details connected with the 
SURPLUS ee 4.224.287.21 Gain, 155% application ; a record of all notes; com- 
INSURANCE, a 151.253 000.00 Gain, 109 % plete record of account between agent and 


company; recapitulation of year’s busi- 
ness, month by month; 
144 applications. 
years. 


has room for 


Its life, term and endowment contracts are lib- Lasts from one to two 


eral and attractive. 





D. G. DRAKE, Gen. Mgr. 
426 Marquette Bldg., Chicago, Ill. 


OLMSTED BROS. & CO., State Agents 
Williamson Bldg., Cleveland, O. 


Course of Insurance 
OUR 


Price $1.10 postpaid 


The Western Underwriter Co. 
145 La Salle Street, Chicago 


WAN'T ED 
MANAGERS 


For a Central Western State and 
Two Central Southern States 
by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of The Western Underwriter 


145 La Salle Street Chicago 
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Will plough the field and assure 
the harvest for good agents. 
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Mutual Life Jusurauce Co. 
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Che Management or The Northwestern 
Mutual Life Jnsuranuce Co. was en- 
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H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


Growth of Company 
. $ 22,517,043 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 


made mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








COMMENT ON A PROPOSED 
NEW TABLE OF MORTALITY 


(From the Mutual Life Statement.) 

The governor of Massachusetts sug- 
gests the construction of a new mortality 
table to be based on the record of in- 
sured lives, which has been maintained 
by that state for fifty years past. Simi- 
lar suggestions have come from many 
other sources—“amateur expert” sources 
generally. 

The reasons given for such action are: 
That the average length of life has 
greatly increased in the last fifty years, 
so that the American experience table 
now indicates too high a mortality; and 
the idea that if premiums were based 
upon a table more nearly indicating the 
actual mortality to be experienced, they 
would be lower and life insurance would 
cost less. 

It may be suggested on the other side, 
that while the average length of life has 
indeed materially increased, by reason of 
the advance in medical science and im- 
proved sanitary conditions, the real in- 
crease has consisted in the reduction of 
the death rate among children, who are 
not insurable, and in prolonging the lives 
of the delicate and feeble, who likewise 
are uninsurable. It is doubtful whether 
there has been any great increase in the 
longevity of insured lives, for while per- 
sons physically insurable may be less 
likely than formerly to die of wounds and 
of a certain class of diseases, it is like- 
wise probable that this again may be 
offset by a variety of new ailments and 
an increase of nervous disorders arising 
from altered conditions of business and 
social life. It has at least not been 
shown that people live to a greater age 
now than formerly, even though the aver- 
age length of life has increased. 

° 


Aside from all this, however, it may be 
conceded that the American experience 
table does not show a higher mortality 
than is likely to be experienced among 
insured lives, just as it was intended to 
do, and as every practical mortality table 
for use in the insurance of lives neces- 
sarily does. It is, of course, impossible 
to construct a table that will indicate 
precisely the mortality to be experienced 
in a given number of lives. The death 
rate inevitably varies in different compa- 
nies and under different conditions. It 
would be quite possible to prepare a table 
showing the actual mortality experience 
among the lives produced in the Massa- 
chusetts records, but it would be equally 
certain that in no company would the fu- 
ture mortality conform precisely to that 
experience. It would more likely be lower 
than in excess of that experience, but it 
might exceed it. In the latter case, pre- 
miums based upon such actual past ex- 
perience would be too low. ‘ This would 
mean a deficit and death claims could not 
be paid in full. It is for this reason that 
mortality tables are designedly con- 
structed to show a death rate rather 
higher than is likely to be experienced 
by any a, alert company. 





The result of seis the computation of 
premiums upon a table showing a death 
rate higher than that of actual experience 
is to collect larger sums than are likely 
to be required for payment of accruing 
claims and accumulation of the neces- 
sary reserves. This objection, however, 
is easily met year by year by returning 
to policyholders in dividends the saving 
which has been effected by having a lower 
actual mortality than was indicated by 
the table and provided for in the pre- 
miums. This is better than to have pre- 
miums too small, with the resulting ne- 
cessity of collecting additional amounts 
to provide for an extra mortality. It is 


always easier to handle a surplus than a 
deficit. 


The American experience table of mor- 
tality is now practically in universal use 
in this country. To substitute for it a 
new table would require a reconstruction 
of all premium rates and reserve tables, 
and would entail upon all companies an 





enormous amount of additional actuarial 
work, involving vast expense for which no 
corresponding benefit would be secured. 
If a new mortality table, corresponding 
to actual past experience, were prescribed 
by law, the result would not be a material 
reduction in gross premiums, for the rea- 
son that the conservative actuary would 
still feel impelled to meet the situation 
by increasing the loading, in order to 
provide for a possible greater mortality 
than that indicated by the table. The net 
result would be the same as now; prac- 
tically the same premiums would be col- 
lected, and the saving in loading and 
other gains would be returned to the pol- 
icyholder at the end of the year in the 
form of,a dividend, making the net cost 
to him, as now, as low as could possibly 
be obtained under lower premium rates. 





HIGH RANKING STATES 


The following shows the states in 
which the Northwestern Mutual has over 
$10,000,000 in force: 


N. York. .$123,952,717 


Kentucky.$ 18,117, +4 
Illinois .. 80,915,021 


ba nme - 17,319,5 


Wisconsin. 65, 665, 803 N. Jersey. 16,668, O47 
Penn. .... 57,997,952 Georgia 16 "200,958 
CEO sccce 56,239,508 Colorado. 14,735,867 
Mass. .... 40,004,987 Conn. ... 14,400,220 
Michigan. 35,320,518 Maryland. 13,737,746 
Minnesota 33,582,535 Kansas .. 12,549,859 
Iowa .... 32,732,357 Tennessee 12,423,125 
California. 22,834,901 Texas ... 10,710,976 
Indiana .. 21,376,301 Wash. ... 10,286,839 





NONFORFEITABLE REN LS 


The Reliance Life of Pittsburg is mak- 
ing a fine point of its nonforfeitable re- 
newal contracts to agents, amd it is a 
splendid feature to put before agents these 
days, when there are so many contracts 
which are forfeitable on slight techni- 
calities. The company says, in referring 
to last year’s business: 

“Ever bear in mind and remember that 
by contributing a share to this volume 
you- are putting money in your own 
pocket not only through the first year’s 
commissions, but by reason of the non- 
forfeitable renewal commissions provided 
in all Reliance contracts. This feature 
in agents’ contracts is not common, but 
it is only right and just that the man 
who produces the business should receive 
full compensation therefor. This com- 
pany is sending monthly renewal checks 
to agents who are not now connected 
with the company, and in two or three in- 
stances to widows of agents who died in 
harness. The welcome accorded: the re- 
mittances attest the advantages of the 
nonforfeitable' renewal provision.” 





TYPHOID FEVER MORTALITY 


The medical department of the North- 
western Mutual Life calls attention to 
high rate of mortality from typhoid 
fever in this country compared with 
Great Britain, Germany, Sweden and 
Norway. In those countries the mortal- 
ity rate is 10 per 1,000, while in the 
United States it is 35 per 1,000. The 
medical director in commenting on this 
says: 

“If the typhoid fever mortality had 
been as favorable in the United States 
as it was in the countries mentioned 
above, assuming that those who died 
of typhoid fever during the year were 
insured for the average amount of all 
the members who died, this company 
would have saved over $200,000 in death 
losses for the year. Much might be ac- 
complished in reducing this unnecessary 
mortality by wise legislation along the 
lines of improved safety devices on our 
railroads, 


improved sanitation, pure 
water, ice and milk supplies in our 
cities, towns and rural districts, and 


improved sanitary toilet rooms on our 
railroad trains, which are undoubtedly 
important factors in the distribution of 
typhoid fever germs. It has been fully 
demonstrated in several localities in this 
country and in Europe that typhoid 
fever can practically be eradicated by 
proper sanitation, a ‘clean. soil and a 
supply of pure water, ice and milk.” 





“The best thing for the agent to do 
is to thoroughly understand his own 
goods and talk his own goods.” 





Security Mutual Life Insurance Co. 
BINGHAMTON, N. Y. 


CHAS. M. TURNER - - 








President 
Issues the New York Standard Policies. 


Men of Integrity and Ability Can Secure Good 
Territory with a Liberal Contract 
by Addressing 











Home Office 


Are You Fixed for the Future? 


If not, why not investigate the opportunities offered by a well equip- 
ped new life organization operating upon regular life plans with meth- 
ods properly adjusted to meet modern conditions? Policy forms new 
and up to date, none more attractive, as present production most 
surely attests. Operations for the present confined to the State 
of ‘Ohio. 

Information cheerfully supplied by writing 


LOT H. BROWN, Sup’t of Agencies 


The Midland Mutual Life Insurance Co. 


COLUMBUS, OHIO 


MANAGERS WANTED 


For Dayton, Springfield, Zanesville and 
Findlay, Ohio 


C. H. JACKSON = :: ~— Agency Secretary —:: 








Address: Agency Department 


Reliance Life Insurance Company 
Pittsburg, Penna. 


James H. Reed ~ “ ° te ‘ 7 * 


Paid Up Capital $1,000,000.00. 


TE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


President 





If you ate honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, Fresident 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


RESPONSIBLE AND TRUSTWORTHY Operates Only 


FRANK E. HITCHCOX, Field Manager 
WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 





AGENTS WILL FIND In 
: IOWA 
Integrity and Economy of Management ILLINOIS 
Policies Plainly Drawn and Easily Understood INDIANA 
Policies Bearing Annual Dividends 
Absolutely Safe Insurance, but at the Lowest MICHIGAN 
Possible Cost OHIO 
PENNSYLVANIA 
—— MISSOURI 
KANSAS 
THE EQUITABLE LIFE OF IOWA <o\348 
DES MOINES, IOWA SOUTH DAKOTA 
To such Agents Definite Territory and Long Renewal MINNESOTA 


Contracts will be given WASHINGTON 
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Taken 


When a man tells you that life insur- 
ance rates are too high, ask him what 
percent he is paying on $1,000 every year. 
He will be a very much surprised man 
when you point out that under an ordi- 
nary life policy at age 25 he is paying 
1.72 percent, and at age 30, only 1.96 per- 
cent; at age 40, less than 2.71 percent, 
and on a twenty-payment life, age 30, 
less than 2.72 percent a year for twenty 
years. 

Nine times out of ten he will say, “Is 
that so?” and will want to figure it out 
for himself. When he gets through he 
will know a good deal more about the 
cost of insurance than he did before. In- 
stead of thinking of it as a high price, he 
will wonder how you can do it. In many 
cases he will want to sign the applica- 
tion then and there lest you might have 
made a mistake.—Travelers Record, 

fe 

Two or three things should always be 
remembered in considering the results of 
a life policy: First, that when a man dies 
within, say, ten years after insuring, the 
returns from the money paid are usually 
much larger than they would have been 
from any other form of investment; sec- 
ond, that when the money received from 
a life policy is not absolutely needed by 
his family, it is just as good as any other 
property he may leave; and, third, that 
when a man lives long after insuring and 
leaves but little besides his life policy, the 
probability is that if he had not been in- 
sured he would have left practically no 
estate—he did not have the faculty of ac- 
cumulation—New York Life News Let- 


ter. 
+ 

Medical examiners certify that every 
policyholder is in good health at the 
time the negotiations start, and yet, 
during 1906, within one year of the 
time the policies were issued, thirty-five 
people died who held $49,638 insurance. 
The causes of death covered a wide 
range, 9 being from accidents, 6 from 
lung diseases, 5 typhoid fever, 3 ap- 
pendicitis, 2 suicide and 1 each from 
diphtheria, dyspepsia, blood poisoning, 
murder, ruptured blood vessel, apoplexy, 
acute kidney trouble, ulcer of stomach, 
tumor of bowels, and cerebro spinal 
meningitis. The age at death varied 
from 17 to 55 and averaged 30, indi- 
cating that younger people are not so 
exempt from the hazards of uncertainty 
as is the popular delusion. Looking at 
the statistics from another point of view, 
20 of the deaths were under policies 
upon which the first premiums were 
paid during the calendar year 1906 and 
represented $30,00 insurance. 

How any man can feel secure a day 
without life insurance, with a _ realiza- 
tion of these abounding uncertainties, 
is a_ situation beyond understanding. 
The topic is not altogether pleasing, but 
is thoroughly important. Every man ad- 
mits the prevalance of uncertainty, but 
dismisses it without personal applica- 
tion. He knows how it refers to others, 
but omits to include himself in the 
consideration. And this attitude con- 
tinues regardless of the emphasis which 
events are constantly making. A_ well- 
known business man worshiped in a 
church one Sunday afternoon recently, 
where just one week later his funeral 
was held. He seemed rugged, was act- 
ive in business, and death appeared re- 
mote. An acute disease claimed him in 
a day.—Union Mutual Bulletin. 

+ 

If my wife approves I will make appli- 
cation for this insurance, but until I have 
consulted her I cannot decide the matter. 

When the prospective applicant delivers 
this ultimatum, the average solicitor ar- 
ranges a date for another interview. The 
next time you meet a man who wants to 
defer signing the application until after he 
has consulted his wife, try this argument: 

Mr. Man, suppose you were going away 
this afternoon to be gone one month, 
would you, before leaving, ask your wife 
if you should leave her enough money to 


from Bulletins 











run the house and take care of the chil- 
dren while you are gone? I think not, 
but, without consulting her, you would 
send home enough money to supply her 
needs during your absence. This insur- 
ance policy means the support of your 
family after you are gone. You know 
better than your wife how much money 
it will require to run your household dur- 
ing your absence, and it is you, and not 
your wife, who should decide the question 
of this insurance. You might leave your 
family forever this very night, and, if you 
should, how would they get along?—ZIli- 
nois Life Bulletin, 
+ t 

The speculative mania rampant in our 
country took the form a few years ago 
of short-term orders and get-rich-quick 
concerns of various typ’. which have 
evaporated. The New York investiga- 
tion last winter has given birth to the 
mania in another form. The impression 
obtained through the misrepresentations 
of the yellow press, as well as the one- 
sided investigation made, that there were 
great profits in life insurance. The action 
of a group of Wall street financiers in 
departing from legitimate life insurance is 
responsible in a measure for that impres- 
sion. These have been read out of the 
life insurance business. There is no profit 
in dividing the loss of one among many. 
The object and purpose is protection to 
dependents and provision for old age. The 
man who applies for life insurance for a 
speculative purpose is foolish. Companies 
are being organized ostensibly on the mu- 
tual principle with stock company attach- 
ments. In such companies every policy- 
holder is given the privilege of subscrib- 
ing for a certain number of shares at from 
two to three times the par value—the 
margin for the benefit of the promoter. 
It is wonderful what those shares of stock 
are expected to do. The dividends are ex- 
pected to sustain the insurance, and the 
stock is expected to have a value of from 
five to ten times par, so that the insurance 
not only costs nothing but will yield a 
handsome return because of the value of 
the stock. It is certainly surprising that 
people can be found so gullible as to bite 
at such a bait. There is absolutely no 
truth in such a proposition, and 99 percent 
of such companies are sure to fail, leaving 
a bad taste in the mouths of the would- 
be speculators, for whom we have no 
pity—Fidelity Mutual Bulletin. 





NORTHWESTERN MUTUAL’S LOANS 


The mortgage loans of the North- 
western Mutual are distributed among 
the states as follows: 


Illinois .$29,172,485.18 Nebraska 2,547,387.90 
Missouri 14,434,025.10 N. York 1,829,249.30 





Minn. .. 11,742,188.07 Tenn. .. 1,586,769.60 
Iowa .. 11,532,385.55 Georgia. 1,279,718.50 
Ohio - 8,847,466.12 Ky. .... 43,110.00 
Indiana.. 5,552,829.55 N. Dak 783,130.58 
Wis. ... 4,843,090.26 Oregon 345,935.00 
Mich. .. 3,290,910.77 Texas 60,000.00 
S. Dak.. 3,264,258.30 N. C.... 22,000.00 
Colorado 3,248,802.99 Alabama 5,000.00 

ash. 3,075, 250.00 — 
Kansas 2,617,062.63 $110,923,055.31 

MEN HAVE TO BE SEEN 


Men do not buy life insurance of their 
“own free will and accord,” but because 
some good salesman sells it to them. 
Ask the insured men you meet how they 
happen to have such and such a policy in 
such and such a company, and the almost 
invariable reply is, because so and so 
“sold it to me.” Do they regret having 
had the policy sold to them? Not a bit. 
On the contrary, are pleased with it, 
for they know they ought to have the 
insurance, but, as is the general rule 
among business men, were inclined to 
put off purchasing it, and when they 
met the agent who would not be put off, 
they surrendered and were just as much 
pleased over having surrendered as the 
agent was over the victory. Furthermore, 
they have a whole lot of respect and ad- 
miration for the agent who did secure 
the application, but for those who tried 
and failed they have not even a passing 
thought—R. W. Stevens. 





“A weak mind sinks under prosperity, 
as well as under adversity, but a strong 
one rises under either.” 








The Penn 
Mutual Life 


OF PHILADELPHIA 





HAS FURNISHED 


Perfect Protection at Proper Rates 


FOR 59 YEARS 





OUR AGENTS 
ARE 
REPRESENTATIVE 
CITIZENS OF 
THEIR 
RESPECTIVE 
COMMUNITIES 














Lincoln National Life 
Insurance Company 





Paid-Up Capital, $150,000 





Address: 


Our new IDEAL POLICY with guaranteed, 
interest-bearing annual dividend coupons, is the 
most attractive policy now in the market, and 
the easiest to sell. 

Good territory open in Indiana, Ohio and Michi- 
gan for men of ability and with good clean records. 


ARTHUR P. HALL, Secretary, 


FORT WAYNE, IND. 





PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONEY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Forfeitable 
Surplus can be withdrawn any time 


Very Liberal Contracts Offered te Agents able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Bldg. 





THE 


Columbian National 


Life Insurance Company 
BOSTON ;_, ; MASS 





Incorporated under the laws 
of Massachusetts 





PERCY PARKER, - - - President 
FRANKLIN W.GANSE, - Vieo- Peep, and Di- 


: rector of Agencies 
FRANCIS P. SEARS, Vice-Pres. and Comptroller 
WILLIAM H. BROWN, Secretary and Treasurer 
C. V. FORNES, New York - - - : 
GEO. H. HOLT, Chicago -_--. Vice- 
JOHN D. DAVIS, 8t. Louis - - ~-({ Presidents 
R. M. HOTALING. San Francisco - 





THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK. 


With the standard policies and the safe-guards established by the law of New York—the most 


i ever enacted 
i 


; ith the Company's vast resources—greater by many millions than those of any other company 
in the world—now closely invested in the most profitable securities consistent with safety, 


With an economy o: 
the front rank held by it for sixty-four years as, 


f management equalled by few and exce! 


by none, maintains its place in 


The best dividend-paying company, 


The best company for policy-holders, 


The best company for agents. 


Apply for agency to 


GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORK 
34 Nassau Street, New York, N. Y. 





An Important 


Announcement 


To good men looking for a favorable con- 
nection with a young company issuing 


POLICIES THAT SELL 


Good territory, experienced management, attractive 


contracts. Ask for “ An Up-t 


ate Proposition.” 


U. S. Annuity & Life Insurance Co. 
Heyworth Building, Chicago, Hlinois 














viii LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








New England Mutual 
Life Insurance Company 


87 MILK STREET, BOSTON, MASSACHUSETTS. 


BENJAMIN F. STEVENS, President 
DANIEL F. APPEL, Sec’y. 


JACOB A. BARBEY, Ass’t Sec’y. 


ALFRED D. FOSTER, Vice-President 
WILLIAM F. DAVIS, Ass’t Sec’y. 





Sixty-third Annual Statement, December 31, 1906. 


‘INCOME IN 1906. 














PAYMENTS IN 1906. 





Death and Endowment Claims $2,59 1,509.90 
Surrender Values ; 710,607.66 
Distribution of Surplus 658,560.88 
Total to Policy Holders . $3,960,678.44 
Insurance, Taxes and Licenses 114,495.98 
Real Estate Taxes and Expense 121,340.44 
Premium on Bonds purchased 55,974.63 


Agency, Medical and Home Office 

















Insurance Premiums $6,102,840.77 
Annuities certain 42,695.00 
Interest and Rents 1,816,385.88 
Profit and loss . 60,344.94 
$8,022,266.59 
ASSETS 
Bonds and Stocks $22,2 13,583.00 
Real Estate . 2,918,442.00 
Loans on Mortgage . 11,05 1,883,34 
Loans on Collateral Security . 1,186,800.00 
Loans on Policies and Premium 
Notes 3,246,279.42 
Interest and Rents due and accrued 312,827.41 | 


Net Outstanding Premiums 


711,155.00 














Expense 1,115,202.46 
Total Expenditures . $5,367,691.95 
Balance of Income, invested . 2,654,5 74.64 

$8,022,266.59 
LIABILITIES. 
Reserve at Massachusetts Stand- 

ard ; ‘ : $37,903.69 1.85 
Present Value of Future Install- 

ments on Matured Policies 151,430.01 
Death and Endowment Claims 

reported and awaiting proofs 322,717.39 
Premiums paid in advance 99,059.40 
Balance of Distribution Account 386, 106.80 











Market Value of Stocks and Bonds Miscellaneous Expenses unreported 1,514.94 
over Ledger cost 1,148,870.00 SURPLUS 4,002,398.41 
Cash in Banks 437,078.63 

$42,826,9 18.80 $42,826,9 18.80 

Insurance in Force, 73,252 Policies, amounting to $173,396 ,203 

Net Increase in Outstanding Insurance - 8,668,056 
Insurance Expenses in 1906 to Expense Loading ‘ ° 84.7% 
Actual Mortality in 1906 to Tabular Expectation . - « 64.2% 





OTTO H. HEYROTH, General Agent, 
Johnston Building, Fifth and Walnut Streets, CINCINNATI, OHIO 
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IN LIFE INSURANCE CIRCLES. 








ANTIREBATE BILL 
Illinois Senate Committee Amends 
Measure by Eliminating Assured 
and Allowing Stock Selling 


IS CHANGED 





A hearing was given before the senate 
committee of the Illinois legislature last 
week on the antirebate bill which makes 
the assured liable to penalty as well as 
the agent and the company. The original 
bill was changed by the senate committee 
to eliminate the assured, and the follow- 
ing amendment also was made: “Pro- 
vided, however, that nothing in this act 
contained shall be construed to prevent 
the sale of shares of capital stock of a 
life insurance company either to policy- 
holders therein in accordance with their 
pro rata holdings or to the public gen- 
erally so long as the said stock shall be 
sold for not less than par value thereof.” 
This amendment was secured largely 
through the argument produced by a rep- 
resentative of the Columbia Life of Cin- 
cinnati and Attorney George A. Chritton 
of the Commercial Life. 

W. D. Wyman of the Berkshire, H. S. 
Dale of the Union Mutual, L. B. Bishop 
of the Massachusetts Mutual, and Everts 
Wrenn of the State Mutual were present 
at the hearing from Chicago. It is likely 
that the amended bill will not pass. 





Discuss Taxation 

At the regular monthly meeting of 
the Cleveland Association of Life Un- 
derwriters at the Savoie Tuesday aft- 
ernoon, a number of papers were read 
by members of the tax committee on 
“Ohio’s Tax on Insurance Companies.” 
The papers were prepared by Messrs. 
Wilson, Warner, Caulkins and Thurber, 
and free discussions followed. This is 
a question of much interest to agents 
in this state, since the tax rate is so 
high. Since the companies have been 
compelled to do away with much of 
their expenses in getting new business, 
the agents believe the state should be 
just as generous and allow the life com- 
panies some of the money that is now 
paid for taxes as dividends to the poli- 
cyholders. 





Liberty Life’s Plans 
The Liberty Life of New York, which 
has been licensed in its home state, has its 
offices at 111 Broadway. It has $100,000 
capital, par $50, sold at $87.50. It will 
write nonparticipating exclusively on the 


premium reduction plan, charging a 
higher premium for the first year. The 
company will enter Pennsylvania and 


New Jersey at once. Its officers are 
President, W. H. Lynn; first vice-presi- 
dent, Gen. Geo. M. Smith; second vice- 
president, A. C. Case; third vice-presi- 
dent, T. J. O’Donohue; secretary D. D. 
Allerton. 





Columbian National Rally 

The managers, superintendents and di- 
rectors of the Columbian National Life 
in the Ohio Valley, central and south- 
western departments, will hold a rally at 
the Chicago Beach Hotel, Chicago, March 
15-16. Vice-President Ganse will be 
present from the home office. 





Penn Mutual in Michigan 


There is a rumor to the effect that the 
Penn Mutual Life’s Michigan agency is 
to be reorganized in the not distant future. 
How this will affect General Watkins, for 
many years general agent, is not known. 
He is one of the pioneers of the business 
and is highly esteemed by all who know 
im. For many years paralysis has con- 
fined him to his house with the result that 
the production of the agency has suffered 
a material falling off. The company has 
been very popular in Michigan for many 
years, sharing in that respect with the 
Mutual Benefit, Northwestern Mutual 
and Massachusetts Mutual, but has un- 





doubtedly been handicapped in the race 
by General Watkins’ long and serious ill- 
ness. 





Two Interesting Features 

In the New England Mutual’s annual 
statement there are two features of par- 
ticular interest. The expense ratio to 
loading is 84.7 percent. The mortality 
ratio is 64.2 percent. The liberal nonfor- 
feiture laws of Massachusetts do not seem 
to cause any serious selection against this 
company, when with so large a share of 
its business old, it has such a low mor- 
tality. 

The New England Mutual is one of the 
solid policyholders’ companies whose 
business is conducted on the square. 





TO START VIGOROUS CAMPAIGN 





Indiana Life Underwriters Think Sit- 
uation Has Cleared Up and Busi- 
ness Will Be Brisk 





The Indiana Life Underwriters Asso- 
ciation held its monthly meeting at noon 
luncheon at the Commercial Club, In- 
dianapolis, on Monday. There was uwun- 


expectedly the largest attendance for 
several months and more enthusiasm 
than had been shown for a long time. 
The adjournment of the  !egislature 
cleared the atmosphere, and life under- 
writers know where they “are at.” 
Those at the meeting spoke with much 
cheer of the prospects. They were of 
opinion that people are tired of in- 
surance agitation. that they feel tiow 


they have learned enough to know what 
they are doing and with whom they 
ure dealing and that they will be found 
to be in normal condition again, and 
the insurance business will have some 
of the old-time “go.” The association 
will continue to be the exponent and 
advocate of proper practices in insur- 


ance. The members were of opinion 
that it had been ‘lerrenstrated by the 
Indiana insurance department in recent 


investigations that the present law gave 
ample power to deal with the evils of 
insurance writing as practiced by some 
companies, and that enforcement of the 
present statutes would accomplish much 
of what was aimed at by the bills in- 
troduced in the legislature. The asso- 
ciation discussed preliminary plans for 
the annual banquet, which will be held 
soon, and it was resolved to make it 
the biggest of its kind yet held. 





Dayton Association’s Meeting 

The Dayton Association of Life Un- 
derwriters had a dinner last week at 
the Beckel House. The meeting was 
well attended and the discussions were 
intensely interesting, participated in by 
J. L. Kennett, Job Hill, D. C. Brower, 
Hamilton Kerr, R. Manley Miller, H. D. 
Keefer, H. C. Herchelrode, O. N. Gay- 
lord, Wm. O. Cord and F. N. Thomas. 
It was decided to hold the annual ban- 
quet at the Beckel House on Monday, 
March 18, at which the ladics will be 
present. A talk on the subject of “Qual- 
ifications Possessed by Successful In- 
surance Agents” was given by William 


O. Cord. 





Only One Assessment Company 

The Finnish Mutual Life of Hancock, 
Mich., is the only assessment life com- 
pany left in Michigan. The American 
Annuity and Citizens Life, both of De- 
troit, have retired. Commissioner Barry 
has ‘done good work in cleaning out the 
weak assessment concerns. 





Kutnewsky Goes with Continental 
The Continental Life Insurance and 
Investment of Utah has appointed C. F. 
Kutnewsky general superintendent of 
agencies. For the past seven years he 
has acted as state manager in Utah for 
the Equitable Life of New York. His 
withdrawal from that company was en- 
tirely voluntary. He is a good producer 
and a trained agency leader. P. B. 
Locker, who has acted as manager of 


WANTED 


VF lheallit 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 





Commercial Life 


Insurance Company 


Incorporated under the laws of the 
State of Illinois 





™ 
i~ 


NOW MAKING VERY 

ADVANTAGEOUS CON- 

TRACTS TO AGENTS 
622 First National Bank Bldg. 


CHICAGO 





To get resu!ts use the 


Want Calome of The 





Western Underwriter 
W ANT: —A Few Good 
Producers. Not 


Doing echonen 3 in New York State. 
Liberal Commission and Renewal 
Contract. 
If You Want State, District or 
Special Agency, Address 


GEO. M. MOULTON, Pres. 


W. B. MUSSELMAN, 
Supt. Agency Dept. 


WESTERN LIFE INDEMNITY CO, 
Masonic Temple, CHICAGO 


The Non-Estimator 


Entirely New Policies (New York Stand- 
ard) by THE WASHINGTON LIFE Insur- 
ance Company of New York. The People 
Have Been Clamoring for LOW RATES and 
HIGH GUARANTEES. WE HAVE THEM. 

Capital Stock $500,000. Surplus In- 
— $400,000 in 1906. Assets, 1814 Mil- 

ons 

CORRESPONDENCE INVITED from Life, 
Fire and Accident producers in Ohio, Ken- 
tucky and West Virginia. Send for Cards of 
Rates and Commissions. Our new line of 
poliices are QUICK sellers. Address, 

Dr. F. C. SKINNER, General Manager, 

901 Union Trust Bidg., CINCINNATI, OHIO 


THE GAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 











Capital and op le $312,000.00 


Productive and icceute ani wy in —— 
Western and Southwestern States, 





attractive policy issued 





|YOUNG HEN—MAKE MONEY 


There are opportu- 
nitses to represent a 
big, sound up-to-date 
Life lisurance Com- 
pany in a profitable 
manner, 

Prudep tial represen- oe 
vatives make money, PRUDCA Fi 
They have most varied iia ba 
forms of policies avd hae atte 
advantagecus : "i 
tracts witb ive om v 
commissions. : ‘y 

t 








con- 
liberal 








The attention cf = Bre 
young men, particu ‘ . y 
nny youre men start- effi < Ssievet 
ing in business, is pereee* 
especially sought. 

Write lor full information 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of Americsa 


regarding these 


Incorporated as a Stock Comrany by the State cf New Jersey 


JOHN F. DRYDEN 
President 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 


Home Office 
NEWARK, N. J. 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


_ ADDRESS THE COMPANY 


Lile & Annuit 
Company 


Security OF AMERICA. 


Principal Office, The Majestic Bidg., Chicago II 


Is a Standard Legal Reserve Stock Life 
Insurance Company. Its reserve and its 
capital are invested in first-class securities. 
It is a vigorous, active, progressive and 
competitive company. Its policies possess 
the best modern features. Agents of good 
character and good abilit 4 are wanted. For 
the West, address W. Johnson, Presi- 
dent. For the East, F. W. Cavanagh, Supt. 
of Eastern Agencies, No. 2228 Land Title 
Bldg., Philadelphia, Pa. For the South, Ed. 
4 IHiams, ouisville, Ky., 305-6 Keller 
Bidg. Illinois, John H. ‘Dunn, Manager, 807 
+ — ae Savings Bank Bidg., Chicago. 

¢ 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1861 





Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bidg. 
Co'umbus Agency, 19045 Outlook Bidg. 








WANTED 
Strictly Life Insurance Agents 





Men of character who can talk and sel§ 
LIFE Insurance without “Agency Co.' 
Stoek or ‘*Special Contracts,”’ will be intere 
ested in the Agency contracts offered by 


THE INDIANAPOLIS 
LIFE INSURANCE COMPANY 


Address 
FRANK P. MANLY, Vice-Prest. and Mar., 
Traction Building 


LOW PREMIUMS ANNUAL DIVIDENDS 
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agents of the Continental for the past 
eight months, has retired from that posi- 
tion in order to give his attention to 
other business enterprises. 





LEGISLATION ON LIFE INSURANCE 





Some Measures Have Passed but Many 
Are Still Only on Their Way 
Through Legislatures 





Five of the committee of fifteen’s in- 
surance bills have now passed the Min- 
nesota legislature. They are the bills 
prohibiting the diversion of funds for 
political purposes, the bill regulating dis- 
bursements of life insurance companies, 
the bill to prohibit misrepresentations by 
life insurance companies, the bill defin- 
ing the status of persons soliciting life 
insurance and the bill requiring the policy 
to contain the entire contract. Several 
others have passed one of the two houses. 

-_* * 

The hearing on the sixty odd life insurance 
bills introduced in the Wisconsin legisla- 
ture, most of them recommended by the 
Wisconsin investigating committee, began 
this week. Dr. W. A. Fricke is making 
the main arguments for the Northwestern 
Mutual, Gilbert E. Roe, political lieutenant 
of Senator La Follette for the Mutual Life, 
BE. E. Rhodes for the Mutual Benefit and 
A. A, Welch for the Phcenix Mutual. Other 
company men will be present. 

Tuesday night was given over to con- 
sideration of all bills relating to expense 
loading limitation as to cost and publicity. 
The next group covers the subject of ap- 
portionment and accounting of surplus. 

Other bills so arranged in groups relate 
to policy forms and contract conditions, 
salaries, disbursements, political contribu- 
tions, promoting and opposing legislation, 
agencies, discrimination, investments, li- 
cense, deposit and capital stock, election of 
directors, taxation, examination, reinsur- 
ance and organization of companies, as- 
sessment and stipulated premium com- 
panies, investigation of state insurance and 
definition of certain insurance terms and 
miscellaneous bills relating to fire insur- 
ance. In all there are nine groups. 

. 


A bill covering the needs and protecting 
the rights of fraternal benefit societies was 
introduced in the Minnesota legislature. 
The bill is the one prepared by the legisla- 
tive committee of the Minnesota Fraternal 
Beneficiary Association, an organization of 
all the fraternals in the state. The bill 
was submitted to the insurance commis- 
sioner for revision. The committee be- 
lieves that such legislation is necessary 
because of ‘‘the fact that the laws of 
Minnesota do not clearly define fraternal 
benefit societies, but confuse them with 
casualty, open assessment and to a cer- 
tain extent with other forms of insurance. 
There is, in some cases, no provision for 
exemption from certain restrictions which 
properly apply to other forms of insur- 
ance, but which should not govern frater- 
nal societies.” 

*_ * * 


The Illinois legislature has 
for further consideration” a bill to pro- 
hibit life insurance companies from con- 
tributing to campaign funds. The politi- 
cians view with alarm the present tendency 
to curb corporations in this particular 
direction. 


‘‘postponed 


* * * 


House bills 85 and 86 have passed both 
houses in Missouri, and as they were 
recommended by the governor will doubt- 
less become laws. The bill No. 86 pro- 
hibits the use of any estimate, circular or 
statement misrepresenting the earning 
powers of a life insurance company, and 
makes the agent the agent of the com- 
pany and not of the assured. Any com- 
pany violating its provisions shall have its 
license revoked and the agent guilty of 
using such estimate shall be subject to 
both fine and imprisonment. Bill No. 8&5 
is the Chicago conference antirebate bill. 
Any company violating its provisions shall 
have its license revoked for five years, and 
any agent guilty of rebating shall be sub- 
pS both fine and imprisonment. 





Detroit in Good Shape 

The first two months of the new year 
developed the prospect of life insurance 
in Detroit and Michigan so well that 
the consistent solicitor of the better 
class of companies is fairly well pleased 
with the outlook. The public, of course, 
is vastly more discriminating than .be- 
fore the insurance upheaval and is like- 
wise better enabled to wisely discrimi- 
nate. Those companies which enjoy special 
prestige, for reasons that it is not nec- 
essary to specify, are writing not only 
more business than ever before, but 
along cleaner and more hopeful lines. 
There seems to be a more intelligent 
inquiry for insurance on the part of 
the public, and it goes without saying 
that business men, at any rate, know 
more about the subject than heretofore. 

With commissions so greatly reduced 
there is less rebating. There has been 








a material reduction in the number of 
solicitors engaged; those who have re- 
mained in the business, generally speak- 
ing, are not of the kind that demand 
advances, and are, therefore, not peren- 
nially hard up. 

The sum and substance of the situa- 
tion is that there is more intelligence 
on the part of the public and the agent. 
The average underwriter is, therefore, 
not only making more money, but he 
is able to maintain his dignity more than 
he has been able to do before. 


LIFE RETURNS 


The following shows the new business 
written by life companies last year, and 
the business they had in force at the end 
of the year in various states: 





lowa 
renee ae ees 707,315 5,352,286 
American, Ia........... 2,039,050 3,673,725 
Bankers, Neb.......... 172,500 840,429 
Bankers Reserve ... None 30,00 
Cedar Rapids........... 96,000 95,000 
COMOEE, Thc ccccccvesese 1,496,727 5,263,864 
Columbian Nat’l....... 50 8,500 
Conn. Mutual.......... 408,806 3,448,704 
DR SGD: ccccdccecees 645,676 7,851,071 
Equitable, Ia........... 1,590,896 11,903,317 
Equitable, N. Y........ 644,061 11,618,823 
Fidelity Mutual........ 505,153 1,881,215 
arr 163,000 1,525,631 
Guaranty Mutual ...... 1,303,860  1,895.110 
BEMPUEOTS cccccccecesace 20,000 638,819 
oe Peer eee 23,210 388,470 
Manhattan, N. Y....... 24,000 545,381 
Metropolitan (Ord.).... 689,580 2,105,398 
Metropolitan (Ind.).... 2,599,037 7,069,850 
Michigan Mutual ...... 870,003 2.692.497 
Mutual Benefit ........ 687.577 6,520,724 
DO: le Bvacecceees 1,128,180 28,212,361 
PUREIOMEE, “VEssccccccses 477.085 1.811.818 
National, U. S. A...... 244.336 3,207,779 
SE sc cacasesesece 1.754.598 32,227.233 
Oe, eS eae 2.923.675 32.732.357 
N. W. National........ 1,243,261 2,927,817 
Pacific Mutual ........ 258.588 *2.954.406 
Penn Mutual .......... 1,582,928 11,228,930 
Pheenix Mutual ....... 277,620 1.623.901 
Provident L. & T...... 46.919 1.005.021 
Provident Savings ..... 297.144 1,157,799 
Prudential (Ord. « soabas 709.373 3.023.020 
Prudential (Ind. _- 1.682.372 3,765,504 
Register L. & A....... 810.543 4,950.616 
PONE 6 oc ccccvceneecce 83,000 4.000 
TN ae 500.625 4.482.257 
i er 123.712 611.900 
Security Mutual ...... 14,754 115,131 
TONNE saccrsvsoevese 196,202 926,158 
Union Central.......... 279.600 3,916.186 
i ae 94.144 472.927 
United States ......... 43.151 522.698 


Washington 71,896 828,487 


*Includes reinsurance effected. 





Ohio 
Company. New Business. In Force. 
DEED aonnsccaintesencd $ 295,840 $2,380,168 
Western & Southern 
CLD béc0ntanetess ess 8,968,256 22,302,190 
Western & Southern 
(GHG) ccccccececscees 1.331.719 3.726.860 
errr 1.307.138 3.462.610 
RREMAMCE 2c cccccccsccces 315.200 811,190 
Michigan Mutual ...... 1,038,062 8,513,381 
Michigan 
Manufacturers 445,900 889,200 
American Central Did Well 


The American Central Life last year 
had a mortality of only $2.00 per $1,000 
mean insurance in force. Despite bad 
local conditions, the company made a 
gain of $55,000 in surplus. Having paid 
policyholders $472,532 during the year, 
its assets were $1,602,743 Jan. 





Michigan Attorney-General Silent 

The attorney-general of Michigan has 
not given an opinion as to whether a 
company can sell stock in connection 
with insurance. A hearing was given 
a year ago on the subiect and the at- 
torney-general did some _ very lively 
quizzing. Since then he has observed a 
sphinx-like silence. Commissioner Barry 
objects to stock selling and has refused 
to license companies that have a stock- 
selling plan. It is understood he would 
be glad to have a company start an 
action to compel him to issue a license 
in order to test the issue. The Jeffer- 
son Life of Indiana was recently in- 
formed by the department that a license 
would not be granted it on account of 
its stock selling. 


State Life in Colorado 


Commissioner Rittenhouse’s refusal to 
renew the license of the State Life in 
Colorado promises to result in a lively 
fight. He based his refusal on the ground 


that it had not filed its annual statement 
by March 1 as required by the law of 
Acting President Coffin is in 


Colorado. 





Colorado, endeavoring to get a peaceable 
solution of the trouble. Attorneys have 
been retained and will bring suit if neces- 
sary. They claim that Mr. Rittenhouse 
accepted the statements of other com- 
panies after March 1. 

The commissioner having consented to 
renew the license if the State Life would 





An Agent’s statement of 


A Square Deal 


“] will remain loyal to you and the Home Life 


poowwane e yy oy of New Lae You have be- 
ended me in of need and ~\ 
and | HAVE NOT nor will Lever. forget it, Wriendal 


I have received a number of letters from the — 

high commissions. aes 

thought. I think tc too much of the J I 

resent to make a change.” “ rep- 
TO 


W. A. R. BRUEHL & CO., General Mgrs 
4th National Bank Bidg., CINCINNATI, OHIO 


The Man That Has 
Sold Insurance 





in Illinois, Ohio, West Virginia, 
Pennsylvania or New Jersey can 
secure a Salaried Position as In- 
Structor of Agents by applying in 
person or by letter to the 


Pittsburgh Life and Trust Company 
Sixth and Liberty Streets 
PITTSBURGH, PA. 


cause its Colorado State agent, the Life 
Underwriters Agency, to cease selling 
agency company stock, representatives 
of the company claim that that is purely 
a matter between the commissioner and 


WANTED! 


A good experienced Life Insurance 
man, competent to take position as 
Superintendent of Agents, or pd 
ant to the State Manager, with a 
old line mutual Company having rs 
large established business in Ohio. 
Must be a good, competent man. To 
such a valuable and liberal oppor- 
tunity is open. 

Address “STATE MANAGER,” 

care The Western Underwriter 
Cincinnati, Ohio. 



































Clear Reasonable 
Policies Contracts 
=ESE be 

TS meee -_ forth ALWAYS 
ques | in St a ‘ONIO. MU AL A PLACE 
forms. The Policies are well FOR 
known for simplicity and FAITHFUL 
plainness; the Contracts, for WORKERS 
sincerity and fairness in the 


treatment of agency requirements. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED B. RICHARDS, President 
Write E‘ther 
Thornton Chase, Supt., 84 Adams St. — 
Edson D. Scofield, Supt. .» 180 Broad’y, N tity 














Union Central Life 


ESTABLISHED 1867 


The Best Company for the Agent 


because its policies are the most profitable 


for the policy-holder. 


ASSETS, $55,619)517-39 
LIABILITIES, 53,794.524.89 


JESSE R. CLARK, EB. P, MARSHALL, 


INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 


JAMES W. HOLS, President 
THEO. L. ALLEN 


J. M. LEB, Actua are. 
ROBERT H. DAVENPORT, Ass’t See'y 


issued ty the BERKSHIRE gi 
nn re wt y Le fred Reet La 
eo 


Before insurtn: lif 
new ten pa “go Bid on S co See a IRE 


4.K. HANNEN, Gen'l Agent Northern Ohio 
19-320 W: 








President Vice-Presiden 
ALLAN WATERS, Sup’t of Agents 


Wiiliamson Bldg., Cleveland 
JOHN A. R.NUOLD, Ger'l A — Southern Ohio 
21 Carew Bldg., Cinvinnatl 
WILLIAM D. WYMAN, tien’ . Agent for Tlinois 
10) Washington St., Chicago 








IN ALL THAT IS GOOD, 
FRANK D. JACKSON, President. 


IOWA AFFORDS THE BEST 
SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 


THE BEST POLICY IN 


THE SAFEST COMPANY 


Writes all forms of participating and non [ye ge policies and secures them a deposit of their 


full value in approved securities with the 
State Auditor with every policy. 


Rate of interest earned 1906. ‘6. 13%. Most absolute safety. Biggest cash settlements. 


representatives wanted. 


J. W. A. STAUDT, State Agent, 


of Iowa. 


This is the law. A oc cate from the 


Reliable 


209-212 City National Bank Blidg., Canton, O. 





Facts About Term Insurance 





Business men demand the greatest amount of 


protection for the least 
term insurance. 


possible premium—that is 


By presenting our term insurance you can sell 
larger policies and make more money easily. In 
Illinois we have another opening with a great future, 
for a genuine life insurance man. 


ADDRESS 


Asst. Supt. Agencies, 1301-6 Monadnock Bik., Chicago 
PROVIDENT SAVINGS LIFE 
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the agency company, a Colorado corpora- 
tion. 





NO LEGISLATION IN- INDIANA 





Farber Bill, Vetoed by Governor Han- 
ly, Fails to Pass Over His 
Veto and Is Dead 





Governor Hanly of Indiana sent a 
long message to the legislature Saturday, 
vetoing the Farber insurance bill. The 
senate promptly passed it over his veto. 
The house on Monday tried to do the 
same but after hours of caucusing, no 
agreement could be reached and the bill 
remained dead. The regulation of life 
insurance companies in Indiana stands, 
therefore, just where it did before the 
legislature met. The bill as it passed 
both houses and was presented to the 
governor was outlined in the last issue of 
THe WESTERN UNDERWRITER. 

The governor gave as his reasons for 
the veto that the bill as presented to him 
was a false pretense, “Whose purpose is 
to deceive and whose only service will be 
to furnish cover for the further plunder- 
ing of the people.” He said that in 
twenty years, no auditor, except one, had 
been qualified to administer the insurance 
department and none, with this one ex- 
ception, had administered the department 
with good faith or integrity; that the bill 
left the department where it is now, an 
adjunct to the auditor’s office, presided 
over by a deputy “at a salary so incon- 
sequent as to preclude the securing of the 
services of men calculated either by 
knowledge or experience to administer 
its affairs; left it to be the football of 
politics, its deputyship to be prizes 
handed out every two years as reward 
for personal political services; left at 
the behest and upon the orders of *he 
very men whose acts it is the duty of the 
commissioner to investigate and super- 
vise and this, too, in the face of the fact 
that the deeds of a number of these men 
were such as to shame the state and 
bring reproach upon every insurance 
company ‘in the commonwealth.” No 
limitation, he said, had been put upon the 
expenses of companies, the bill, on the 
other hand, “leaving open every door w 
extravagant salaries, extortionate con- 
tracts and fraudulent bargains by which 
the treasuries of Indiana companies have 
been depleted.” 

The supporters of the bill held that 
while it did not meet all the requirements 
of the governor’s messages concerning 
insurance “reform,” it was a great im- 
provement over the present law and 
therefore ought to be supported, as it 
would achieve many reforms. As to con- 
trolling salaries and agents’ commissions, 
it was pointed out that this would put 
enormous power in the hands of the com- 
missioner, as he could compel any com- 
pany to do his bidding in politics or 
otherwise on pain of suffering the des- 
truction of its business. It was held that 
the bill would give honest companies a 
clean bill of health, while the severe pen- 
alties of the law would be visited on the 
crooked ones. 

Now that the Indiana legislature has 
adjourned much curiosity is shown as to 
whether the investigation of the State 
Life will proceed and whether the inves- 
tigation will extend to other Indiana 
companies which, it is said, are built and 
conducted on similar lines to the State 
Life. There is no doubt the inquiry into 
the State Life was pushed at the time it 
was for the effect it might have on legis- 
lation proposed and favored by Governor 
Hanly. How much of it and how much 
of the whole insurance agitation was 
done for political advantage may never 
be known, but politics could be seen at 
every stage of the proceedings, whether 
naturally or as an intruder. It is given 
out by the insurance “reformers” that 
they are going to keep the questions be- 
fore the people until the election two 
years hence, and it is likely domestic in- 
surance companies that are thought to 
need investigation will not be on Easy 
street during this period. 

There is talk in Indianapolis to the ef- 





fect that next winter or else during the 
campaign of 1908 the governor will call 
a special session of the legislature to take 
up insurance legislation. 


Musselman Takes Agency Position 

W. B. Musselman has been appointed 
superintendent of agents for the West- 
ern Life Indemnity of Chicago. He has 
had a wide and successful insurance ex- 
perience, having been for years super- 
intendent of agents for central Penn- 
sylvania for the Equitable Life of New 
York, and more recently superintendent 
of agents for the central department for 
the Security Life of Chicago. 





Missouri Life Business 


The following shows some leading life 
statistics for Missouri for 1906, as com- 
pared with 1905: 

ORDINARY BUSINESS 
1906. 1905. 
Amount written...... $60.337.703 $71,688,232 
Amount terminated.. 47,198,187 41,225,207 
Amount in force De- 

Ue: ee 359,553,236 348,568,552 
INDUSTRIAL BUSINESS 
Amount written..... 26.449.696 29.099,990 
Amount terminated.. 21,372,032 21,389,282 
Amount in force De- 
Ne er 95,949,709 90,872,045 
The amount written shows a decrease in 
ordinary of $11,350,529; in industrial, $2,- 

650.294. 

The amount terminated increased in 
ordinary $5,972,980; in industrial, $17,250. 

The amount in force increased in ordi- 
nary $10,984,684: in industrial, $5,077,664. 

Premiums collected, both ordinarv and 
industrial, show an increase of $545,251. 





Valuation of Industrial Policies 
Superintendent Kelsey of the New 


York Department, complying with pro- 
visions of the recent New York insurance 
law, has fixed the legal minimum stand- 
atds for the valuation of industrial poli- 
cies and annuities as follows: For the 
valuation of industrial policies the “Stand- 
ard Industrial Mortality Table” and the 
“Sub-Standard Industrial Mortality Ta- 
ble” based on the experience of the Met- 
ropolitan Life, and for the valuation of 
annuities Emory McClintock’s “Tables of 
Mortality among Annuitants” with inter- 
est 34 percent in each case. 


Suits Not Yet Started 

The suits against A. M. Sweeney and 
Samuel Quinn. former president and 
vice-president of the State Life, to at- 
tempt to recover $25.000 from each of 
them, said to have been received by 
them in commissions for buying the 
State Life building from its former own- 
ers, have not been begun by the com- 
mittee of directors appointed by the 
company to institute and prosecute the 
suit. 

Mr. Sweeney is reported to have sold 
his beautiful home in Indianapolis. 





Universal Life Incorporated 

The articles of incorporation of the 
Universal Life of St. Louis have been 
approved bv the attorney-general of 
Missouri and certified by Superintendent 
Vandiver. The company will have a 
capital stock of $150,000 and surplus of 
like amount. It is understood the cap- 
ital has all been subscribed, and the 
company is ready to make its depesit 
with the Missouri department and com- 
mence business. Justin C. James is 
president and August Goertz, secretary. 
Some of the incorporators are very 
prominent men . The company proposes 
to eliminate agents and do a mail order 
business. 


Waiting for Results 

The Michigan department is not 
licensing any life companies that apply 
for admission for the time being. Com- 
missioner Barry says that he cannot tell 
what the Michigan legislature will do 
or the legislatures of other states where 
most of the new companies are domi- 
ciled. If a new company be admitted 
now the Michigan requirements may 
soon be changed, or the laws of its 
home state may be amended. The de- 
partment takes the position that until 
legislation is out of the way, it is wiser 





for the companies to cultivate the field 
they are now in. 


Did Not Make a Change 

In the examination of the Old Line 
Bankers Life of Lincoln by the state of 
Nebraska, commenced in Nov., 1906, and 
completed Jan. 23, 1907, covering the 
business of the company from its or- 
ganization in 1887 to date, not a dollar 
of its assets was questioned or cut out, 
nor recommendation made to reduce the 
invoice value of a single item of its 
securities. The examiner found them 
exactly as reported by the company. 





LIFE NOTES 


The Merchants Life of Burlington, 
bas been licensed in Missouri. 


The Columbus Mutual Life expects to 
begin issuing policies about April 1. 

J. W. Blakely is the new general agent 
for the Security Mutual Life at Middleton, 
Mich. 

The American Life of Des Moines wrote 
— last year and has $3,673,725 in 
orce. 


F. C. Pryor of St. Louis has been ap- 
pointed general agent of the Home Life 
for Missouri. 

Miles M. Dawson denies the rumor that 
he has been offered the actuaryship of 
the Mutual Life. 

Paul L. Woolston has opened an office 
as independent actuary in the Symes 
building, Denver. 


Dr. E. M. Raymond and E. E. McCarthy 
have been appointed agents for the Secur- 
ity Mutual Life at Grand Rapids, Mich. 


T. M. Husband of Aberdeen, 8S. D., has 
been appointed superintendent of agencies 
in the Sioux Falls branch office of the New 
York Life. 

New York life companies are taking no 
interest in the proposed law eliminating 
stock companies. They claim it will be 
held unconstitutional if passed. 

The Security Life & Annuity of Greens- 
boro, N. C., had at the end of the year 
$282,684 gross assets, $120,945 surplus to 
policyholders and $8,977,700 insurance in 
force. 

The new Commercial Life of Chicago 
wrote $100,000 the last few days in Feb- 
ruary, and has $250,000 as the sum for 
March. It is only writing in its home 
city so far. 

Representing the Virginia insurance de- 
partment, Actuary Wolfe of New 
York is examining the Life Insurance Com- 
pany of Virginia. His report will likely be 
ready April 1. 

The Fraternal 


Ia., 


Order of Colonials of 


Juekson, Mo., has reinsured its member- 
ship in the Knights & Ladies of Se- 
curity of Topeka, Kan., and will retire 


from business. 

T. Reid Fell, formerly a manager of the 
Mutual Life in New York Citv, has formed 
a partnership with L. L. Hopkins as_ Hop- 
kins & Fell. general agents of the Union 
Central in New York City. 

W. L. Douglas, former governor of 
Massachusetts, has become president of 
the Savings Bank Insurance League, which 
proposes writing industrial life insurance 
through banks and without agents. 

S. W. Porter has retired from the firm 
of Terry & Porter, general agents of the 
Northwestern Mutual at Springfield, Mo. 
He will give all his time to fire insurance. 
P. W. Terry becomes the general agent. 

The business written and paid for last 
year by the Columbian National was $15,- 
268,453 ordinary and $15,140,580 industrial. 
At the end of the year it had in force 
$38,810,646 ordinary and $8,913,437 indus- 
trial. 

The Columbian, the company paper is- 
sued by the Columbian National, will be 
changed from an agency publication to a 
paper for policyholders, as a quarterly. A 
monthly agency paper will also be pub- 
lished. 

Charles A. 
manager of 
Columbus, O. 


Locke has been appointed 
the Fidelity Mutual Life at 

This company was formerly 
represented at Columbus by Charles W. 
Potter. The offices are in the Columbus 
Savings & Trust building. 

Cc. C. Lindner, district agent of the Penn 
Mutual at Waterloo, Iowa, has resigned 
and gone with the Northwestern Mutual. 
He has formed a partnership in the life 
business with J. E. Bragdon under the 
firm name of Bragdon & Lindner. 

Statistics gathered by the Indiana State 
Board of Health show that the death rate 
from typhoid and scarlet fevers and from 
diphtheria has largely decreased from 1900 
to 1907. Deaths from these three diseases 
were 1,700 fewer in 1906 than in 1900. 

Cases against W. F. Bechtel and F. J. 
Sackett, former president and_ secretary 
of the Northwestern National Life of 
Minneapolis, and E. H. Dearth, former 
insurance commissioner of Minnesota, 
have been set for trial late in April 

Members of the Houghton County 
(Mich.) Medical Society are signing a 
pledge not to make medical examinations 
under the following scale: For policies 
of more than $500. $5; for $500 or less, 
$3: where examination of urine is not re- 
quired, $2; for beneficial orders, not less 





than $2. The pledge is not binding till 
every authorized physician in the county 
signs it. 

Dr. Morgan Wood has resigned the posi- 
tion of manager of the Fidelity Mutual Life 
at Cleveland in order to go back to his 
work on the lecture platform. He is now 
in the south. Frank 8. Krause, formerly 
manager at Cleveland, succeeds Dr. Wood 

The Columbia Life of Cincinnati is now 
beginning work in Pennsylvania and has 
sent F. A. Lorenz of the Chicago office 
and John Redpath of the Toledo office, to- 
gether with W. H. McCormick, to Pitts- 
burg to begin the organization. No office 
has been selected as yet. 

George W. Bodenhorn, for a number of 
years superintendent of the Metropolitan 
at Youngstown, has been transferred to the 
Cleveland office, a promotion that is mer- 
ited by long and excellent service. A. J. 
Wiegand, for sixteen years assistant super- 
irtendent at Buffalo, has been advanced to 
the vacancy at Youngstown. 

The Supreme Lodge, Knights of Pythias 
Insurance Department, under Zeno M. 
Host’s management, is forging ahead rap- 
idly. In February there were written 1,553 
certificates, of which 1,433 were fifth class 
(American 3% percent rates) and 120 were 
fourth class (old rates). It is expected 
2,000 certificates a month will soon be is- 
sued. 

The New York Life has filed in the 
United States circuit court of appeals at 
St. Louis an appeal in the case in which 
judgment was given against it under the 
policies of George A. Kimmel, missing 
cashier of a bank at Arkansas City. Re- 
cently a man was released from the Mat- 
tawan asylum for the insane in New York, 
who claims to be the missing Kimmel 


LIFE APPOINTMENTS. 


Michigan 

#Etna—C. A. Curtiss, Camden; T. . 
Lynas, Chicago, Ill.; H. Brecher, Grand 
Rapids; J. W. Corin, Iron Mountain; J. J 
McCormick, Monroe; A. E. Mielenz, Mil- 
waukee, Wis.; L. B. Emery, Saginaw; D. 
E. Murray, St. Ignace. 

Hartford—B. B. Knowlton, 8S. B. O’Con- 
nor and J. C. Powell, Detroit. 

Lincoln Nat’l—G. D. Jones, Sibley. 

Pacific Mut.—C. A. Moulding, Channing: 
W. H. Mercer, Detroit. 


Berkshire—L. S. Mundt, Detroit. 
Conn. Mut.—C. P. Russell, Detroit 
Mass. Mut.—William Ketchum, Detroit; 


L. T. Miller, Monroe; C. E. Morton, Mar- 
lette; F. W. Starr, Three Rivers. 
Mutual Benefit—J. B. Westnedge, Kala- 
mazoo; L. C. Everton, Toledo, O. 
New York—W. H. Mitchell, Iron Moun- 
tain. 
National, Vt.—B. J. Sturn, Detroit. 
Pacific Mut.—H. B. McKenney, Detroit. 


Penn Mutual—J. E. Durham, Jr., Flint; 
Peter White & Co., Marquette. 

Security Mut.—C. M. McCarthy, Grand 
Rapids. 

U. S. Ann. & Life—C. W. Hutchinson, 
Menominee. 

Wisconsin 
Fidelity Mut. — W. C. Homermiller, 


Tomah; F. H. Goeldner, Watertown. 
Mass. Mut.—C. E. Albright, Milwaukee. 


Minn, Mut.—J. F. Goetz, Hartford. 
U. 8. Ann. & Life—H. M. Johnson, 
Ogdensburg. 
Ohlo 
#Etna—O. F. Stow, Cleveland; W. A. 
Todd, Bellefontaine. 
Bankers, Ila.—E. F. Burke, Youngstown. 


Berkshire—A. J. Schur, Cleveland. 

Reliance—P. C. Royer, Coshocton. 

Travelers—Creech, Oswald & Co., Cleve- 
land; L. H, Wilson, Cambridge; C. F. Coe, 
Cincinnati. 

ZZtna—R. L. Spencer, Quaker City; Me- 
Cormick & Cherrington Ins. & Realty Co., 
Gallipolis. 

Berkshire—C. D. Geach, Chicago. 

Security Mut.—C. L. Wonn, Logan. 


Provident L. & T.—A. W. Ashley, 

Coshocton. 
Indiana 

Bankers, Ia.—T. F. Moore, Harlan. c 
Germania—W. H. Becher, Laporte; C. 
D. Knoefel, New Albany; H. L. Perrine, 
Indianapolis. 

Hartford—M. F. Campbell, Auburn. 
Mutual Benefit—W. E. Seeley, Indlan- 
apolis. 

U. S. Life—O. E. Kennon, Winchester 


New York—Edward Hutto, Indianapolis; 


J. S&S. Baker, Warsaw. 

N. W. Mutual—W. N. Walton, Indiana; 
G. W. Gilderman, Laporte; A. P. Jenks, 
Logansport. 

Missour! 


Bankers, Ia.—Charles Fortin, St. Louis. 
Hartford—F. H. Miller, Appleton City; 
F.. M. Miller, Osceola; . CC. Masters, 
Drexel; J. E. Frank, St. Louis. 

Kansas City—Cedora D. Lieuellen, Mex- 


ico. 

Mutual, N. Y.—Leon Kennedy, Trenton; 
E. H. Collins, Bethany. 

Mutual Benefit—G. E. Bay, Richmond; 
Harvey Erwin, Carrollton; C. A. Hen- 
dricks, Stockton; J. V. Williams, Mexico. 

National, U. 8. A.—C. Province, 
Hayti; R. K. Fulkerson, Sweet Springs. 

New England Mut.—H. R. Riley, Platts- 
burg. 

Penn Mut.—J. H. Maloney, Kansas City; 
Cc. E. Stephenson, Savannah; Elsworth 
Webster, Cairo; F. D. Harmon, Bolckow; 
A. W. Hartstone, Kansas City; Phillip 
Mannheim, Kansas ty. 

Provident L. & T.—Jesse Reynolds, Pop- 
lar Bluff. 











CLAIMS SUIT IS FOR REVENGE 





American Accident People Try to 
Make Trouble for National Cas- 


ualty at Toledo 





A suit has been filed at Toledo, Ohio, for 
an accounting of $70,000, which the pett- 
tion alleges has been wrongfully taken 
from the policyholders of the old Na- 
tional Protective Society of Detroit at the 
time it was reorganized as a stock com- 
pany and is now the National Casualty. 

The suit is an outcome of the litigation 
brought in Toledo by the National Casu- 
alty against the American Accident of 
Cleveland and W. W. Conklin, the former 
manager of the National Casualty at To- 
ledo, who was recently taken over by the 
American Accident. : 

The National Casualty brought suit at 
Toledo attempting to restrain the Amer- 
ican Accident from taking over the Na- 
tional Casualty’s agents, declaring that it 
was attempting to raid its business. 

When the National Protective was re- 
incorporated as the National Casualty, 
John H. Silliman tried to create dis- 
turbance through some policyholders at 


Dennison, Ohio, over the deal. He took 
over the National’s agent at Dennison 
and most of its business. Mr. Silliman 


bobbed up later as manager of the Amer- 
ican Accident at Cleveland and made a 
raid on the National’s Toledo agency, tak- 
ing over its manager, W. W. Conklin. 
The National Casualty declares that 
Mr. Conklin went to the home office early 
in January and the National agreed to 
extend time for the balance that the com- 
pany says was due it. Furthermore the 
National Casualty people say that they 
made another advance in money to carry 
on the Toledo business. The National 
Casualty claims that in spite of all these 
considerations which it gave to Mr. 
Conklin he went over to the American, 
rewriting many of the National’s policies 
in the American. It felt, therefore, justi- 
fied in attempting to protect its business 


at Toledo. The National claims that 
while Mr. Conklin was virtually under 
salary with it, negotiations were made 


with him to take over its business. The 
case has been appealed, but the National 
is confident of winning the suit. The 
National claims that the suit brought in 
Toledo against it is solely due to the de- 
sire for retaliation. 

The deal by which the National Casn- 
alty took over the National Protective 
was fully ratified by the Michigan de- 
partment, which is one of the best in the 
country, The National Casualty took 
over the assets of the National Protective, 
but all the assets which were not used 
in settling the existing obligations of the 
N:tional Protective and the expense ot 
reincorporating became part of the re- 
serve of the National Casualty for the 
protection of policyholders the same as 
before. It is not thought that the Toledo 
suit against the National will amount to 
anything, as the reputation of the com- 
pany for square dealing is well known. 





Detroit Conference Meeting 
The Detroit Conference will hold its 
next meeting March 20, at Prince George 
Hotel, New York. 
The main question before the meeting 
will be the proposed changes in same feat- 
ures of the policy contract. 





Kills Employers’ Liability Bill 

The lower house of the Minnesota 
legislature killed the Stokes employers’ 
liability bill. This provided that in an 
action for damages for personal injury, 
when the injury was caused in whole or 
in part by the negligent omission of the 
employer to guard his machinery or the 
place where the employe was employed, 
the fact that such employe continued in 
the employment with knowledge of such 
omission and in appreciation of the dan- 
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ger should not operate as a defense in 
a damage suit. 

The friends of the bill made an effort 
to save it by adding a clause providing 
that it should not be operative unless the 
employe had given proper notice to the 
employer of the danger and the employer 
had neglected to remedy the defect. The 
bill was strongly opposed by the manu- 
facturers of the state and the fear that 
it would make farmers liable for acci- 
dents to hired help also set the country 
members against the bill and the final 
vote was 66 to 24 for indefinite postpone- 
ment, 





Rules Out Foreign Surety Companies 

Judge Welborn of the circuit court of 
Posey and Gibson counties, Indiana, has 
decided not to accept any foreign surety 
company on bonds submitted to the pro- 
bate department of his court. His action 
will affect surety business of $400,000 to 
$500,000 a year, it is estimated. The 
court’s decision is said to have grown 
out of the refusal of a Maryland com- 
pany to pay a judgment obtained against 
it in this court, notifying the plaintiffs, 
so it is claimed, taht they would have 


to present their claim to the courts of 
Maryland. 





Empire Casualty Man Arrested 

J. R. Ferguson, agent of the Empire 
Casualty at Wheeling, is under arrest at 
Washington, Pa., charged with soliciting 
business for the company in Pennsylvania 
without a license. It seems that Mr. 
Ferguson received a letter from Avella, 
Pa., requesting him to come there to talk 
with a party regarding insurance. He 
was told that there was considerable busi- 
ness among the coal miners in that lo- 
cality. After he had written some poli- 
cies he was placed under arrest. The 
Empire Casualty claims that it was the 
work of a rival company which desired to 
get the Empire Casualty in trouble. 





Ohio in Pangborn’s Field 


In announcing that J. M. Sprague of 
Cincinnati had been appointed state 
agent of the Metropolitan Surety for 
Ohio, an erroneous impression may have 
been conveyed, as Ohio is part of the 
territory comprised in the central de- 
partment, of which George W. Pang- 
born of Indianapolis is manager, under 
a contract with several years yet to run. 
Mr. Sprague will take up his duties 
with the Metropolitan Surety March 15. 





New South Dakota Company 
The Northern Accident of Aberdeen, 
S. D., has been organized and is arrang- 
ing to plant agencies throughout the state. 
F. N. Travis, an experienced accident 
man, is president, and John Wade, secre- 
tary and treasurer. It will issue a liberal 


line of policies and push out vigorously 
for business. 





Perfecting Plans at Cleveland 

Another meeting of the plate glass 
insurance agents at Cleveland was held 
a few days ago and matters whipped 
into shape, so that an organization will 
probably be completed within a_ short 
time. Those at the head of the move- 
ment are endeavoring to work out a 
plan that will be effective, and yet sat- 
isfactory to all the members, so_ that 
there will be no excuse for bickering 
after it is put into operation. 





Plans of Mutual 

The Mutual Health & Accident Asso- 
ciation of America, which is being or- 
ganized in Illinois and may locate at 
Jacksonville, will do an industrial dis- 
ability business, ‘issuing a very liberal 
policy. The principal sum for accidental 
death will be $1,000, regardless of occu- 
pation. Accident or sickness indemnity 
will be $40 a month. Every week of sick- 
ness will be paid for, but chronic and 
venereal diseases will not be covered. A 
funeral benefit of $50 will be paid. The 
company will pay double benefits for 
travel accidents and insure the beneficiary 





OF LONDON 


LONDON GUARANTEE AND ACCIDENT CO., Lta., 24:00 


CHICAGO 


A. W. MASTERS 


General Manager 
Liability, Accident, Health 
and Credit 





CONKLING, PRICE &WEBB 
Genl, Agts., Ill., Mo. and Ind, 
171 La Salle Street, Chicago 


CHARLES L, RAYMOND 
Genl, Agt., Michigan 
Majestic Bldg., Detroit 





WE ISSUE SURETY 


BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 


L. A. WATRES, President. 


EDWIN GOTT, 3d Vice-President. 


D. A. ATHERTON, Secretary. 


CAPITAL AND SURPLUS OVER $1,000,000.00 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 








$15,500.00. 


Our records show that counting only 113 of our 
agents, their new business IN ONE WEEK amounted 
to $15,500 in premiums. That is at the rate of $135 


per man. 


Are you satisfied with your commissions ? 
Are you writing $135 a week? 


Why not ? 
We can help you. 


We will gladly send you our 


booklet "Some Information and a Question" on request. 


It will interest you as it tells about our agency methods— 
Modern Methods that Mean Money. 


THE PENNSYLVANIA CASUALTY COMPANY, 


CASH CAPITAL, $300,000. 


M. G. NICHOLS, 3D VICE-PRES. 


483 SPRUCE ST., SCRANTON, Pa. 
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15 South Street 





Baltimore, Md. 





ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE: 
184La Salle St., Chicago 513 Hanover Bank Bldg. 
ISAAC L. ELLWOOD, President 
ALBERT J. HOPKINS, Vice-Prest, 


FRED M. BLOUNT, Vice-Pres. 
GEO. W. CHILDS, Asst. Sec’y. 


Offers Excellent Agency Contracts 


in is, New York, Minnesota, Wiscon- 
sin, 0, Nebraska, [owa, Missouri and 

entueky. Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 





“THE OHIO COMPANY." 


The Bankers Surety Company) 


Williamsou Building, CLEVELAND, OHIO, 
Capital $500,000.00, Fully Paid’ 


Becomes Surety on Bonds. 
Ghartered Under Ohio Laws. a 


$200,000 Deposited with Insurance Commissioner 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 

Good Contracts in Good Territory to Good Men. 

Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chieago, Ill. 





Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 





145 La Salle Street, Chicago 
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while traveling. Women will be accepted 
on the same terms as men. After the 
first year accumulations will be set aside 
or applied on payment of preminms. 


NEW STATE AGENT TAKES HOLD 


Central Agency Incorporated of In- 
dianapolis to Handle Indiana for 
Casualty Company of America 


Beginning March 9g the Central Agency 
Incorporated became state agent of the 
Casualty Company of America for In- 
diana, with offices at 404 Traction Ter- 
minal building, Indianapolis. The Cen- 
tral Agency Incorporated will also do a 
surety business, but has not yet arranged 
for a company. 

The directors of the Central Agency In- 
corporated are as follows: 

John B. Warner, claim department, In- 


dianapolis Traction & Terminal C 
Indianapolis. ; ee 


Leslie H. Webb, president. Leslie H. 
Webb Company, insurance, Cleveland, O. 

Harry B. Marsh, Sanborn-Marsh Electric 
Company, construction engineers, Indian- 
apolis. 

Clarence F. Jamison of Jamison Bros., 
agricultural implement and hardware deal- 
* mm ae Ind. 

raffor . Tallmadge, secretary, L 

H. Webb Company. “ solace 

The following are the officers: 

President, John B. Warner. 

Vice-president, Leslie H. Webb. 

Secretary and general manager, Trafford 
B. Tallmadge. 

It will be seen that the relations be- 
tween the Indiana and Ohio state agen- 
cies are close, as Mr. Webb and Mr. 
Tallmadge will be officers and directors 
of both. Mr. Tallmadge having been 
with the Casualty Company of America 
since its organization, both in the under- 
writing and claim departments, is thor- 
oughly familiar with its policy, and with 
his knowledge of the Indiana field and 
the strong local connections expects to 
build up a good business. 





Rebates the Policy Fee 

Considerable stir has arisen at Syra- 
cuse, N. Y., because H. J. Hoffman, dis- 
trict manager of the Great Eastern 
Casualty, has issued circulars offering 
industrial policies in the company without 
policy fee. This offer gives the policy 
for the first month’s premium at $1, the 
$4 fee being eliminated for the time being. 
Some of the industrial disability com- 
panies have taken the matter up with 
the Great Eastern, requesting that this 
practice be discontinued, as it will tend 
to demoralize the business. The dis- 
ability managers have organized an as- 
sociation at Syracuse, but Mr. Hoffman 
does not seem to be a member. 
__New York, March 13.—(Special.)— 
The Great Eastern Casualty Company re- 
pudiates the action of its Syracuse man- 
ager in waiving the policy fee on indus- 
trial accident policies. It has notified 


Mr. Hoffman that the fee must be col- 
lected. 





Hedges Made General Agent 


H. E. Hedges, special. agent of the 
Ocean’s credit department at Cleveland, 
has been appointed general agent of its 
credit branch for northern Ohio with 
headquarters in Cleveland. 


Ocean’s New Credit Agency 

General Agent Carl N. Sharp of the 
Ocean’s northwestern credit department 
has appointed J. P. Robinette of Minne- 
apolis as manager for Minnesota and 
North Dakota. He was formerly with 
the American Credit Indemnity. N. S. 
Gotshall, formerly special agent of the 
American Credit at Detroit, becomes as- 
sociated with Mr. Robinette. 


Slot Machine Accident Policies 

The North American Accident is now 
introducing to a considerable extent its 
slot machine accident policy device, hav- 
ing already installed four or five machines 
in the lobbies of prominent hotels in Chi- 
cago. The company is experimenting 
with the machines before putting them in 





general use in order to perfect the de- 
vice. As soon as they are in complete 
running order 10,000 machines will be 
installed, chiefly in hotels. For 25 cents 
an accident policy is given terminating in 
twenty-four hours. The weekly indem- 
nity for total disability is $12.50, for 
partial $5, for death $2,500. These are 
doubled in case of travel accidents. The 
company has had no claim made on any 
of these policies so far issued. 


Adds a New Line 

The Metropolitan Surety through its 
fidelity department has introduced a 
novelty in the way of a “reference and 
character certificate.” On application of 
an individual and payment of a small 
premium the company will investigate his 
past record and, if the record is found 
satisfactory, it issues a certificate to that 
effect and states that it is prepared to 
issue a fidelity bond on him. The com- 
pany claims that these certificates are 
much more effective than ordinary let- 
ters of introduction in securing a hearing 
by one who is seeking a position. 


APPALLING LIST OF DISASTERS 


Great Need of Accident Insurance Is 
Seen in the Experience of 
Two Months 


The Travelers has compiled a list of 
disasters of any magnitude during the 
last few weeks. It is a talking point for 
accident agents. ‘The list is: 

Killed. Injured. 
Dec. 30 Baltimore & Ohio 

railroad wreck .......... 59 

Jan. 2 Rock Island railroad _ i 


50 


Smee e were e seer esesese iv 


and tidal wave at Simalu.1,500 
Jan. 13 Steamship Pen- 
guiern wrecked off the 
German coast 
Floods on tlie 
BEVEL cvcscsvcccscore 35 


“Big Four’ rail- 
PORE WOE sescedcccesers 
Jan. 19 “Big Four’ rail- 
TORE WEOGK .cccsccccccecs 32 35 
Jan. 22 New York Ceniral 
railroad wreck ............. 7 15 
Jan. 28 Prussian mine dis- 
eR rrr 
Jan. 28 Typhoon at Hong- 
kon 


(aAtaae en uene S 30 
Jan. 28 Explosion at the - 
mour Plant, Chicago..... 13 
Jan. 29 Boston & Muine 
railroad wreck 
Jan. 30 West Virginia mine 
explosion 
Feb. 8 Wilkesbarre mine ex- 
SEE dustveenessdsasence 
Feb. 12 Steamship Larch- 
a eee 
Feb. 16 New York Centril 


Feb. 16 of the 
Onaida, coast of Wales... 14 
Feb. 18 Mexican mine ex- 
plosion 
Feb. 21 
wreck 
Feb. 





Feb. 26 Elevated train, 
York ci 
Feb. 26 Grand Trunk 
road wreck, Guelph, 
Feb. 28 New York, V 
Haven & Hartford Rail- 
road, Waterbury, Conn... 3 20 
In addition to these the minor railroad 
accidents have added 50 dead and 100 in- 
jured to the list. There have also been 
a number of small craft sunk along the 
coast, drowning about a score of men all 
old. 


New 


Resting on His Oars for a Time 

George G. Brown, formerly manager of 
the United Surety, is now rusticating on his 
farm at South Euclid, Ohio, near Cleve- 
land, after his strenuous experiences. It 
is not likely that he will be out of the 
harness long, as his abilities as a casualty 
and surety underwriter, manager, organ- 
izer and producer are too well known. 
Some company should snap him up be- 
fore the delights of chicken raising take 
too much of a hold on him. 


Discuss Changes 
The Chicago Plate Glass Association 
at its meeting last week discussed some 
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proposed changes in the by-laws, but took 
no action. 

It is thought by some members that 
rates on glass on bank floors of large 
buildings are too low. In case of break- 
age the size of the lights requires the 
erection of scaffolding to set new ones, 
which is very expensive. The smaller 
lights in higher stories can be taken 
up on the elevators, so the cost of re- 
placing them is little more than the 
actual cost of the glass. 


CASUALTY RETURNS 


The following are premiums received 
and losses incurred by various casualty 
companies on their several lines in differ- 
ent states in 1906. The losses in Michi- 





gan, however, are paid, not incurred 
losses: 
ACCIDENT 
Ohio 
Company. Premiums. Losses. 
American Assurance...... $ 2,615 $ 1,089 
Empire State Surety...... 3,116 270 
Pacific Mutual Life....... 5,949 9,028 
lowa 
General Accident, Scot.... 655 170 
Pacific Mutual Life....... 3,54 8,088 
ro rrr 44,943 11,929 
SR RT 1,132 71 
BURGLARY 
Ohio 
Empire State Surety...... 390 
lowa 
Metropolitan Surety ... 1,748 
UO. BD GROUT « ccccccvccess s4 
Minnesota 
National Surety........... 10,071 4,278 
FIDELITY AND SURETY 
Ohio 
Empire State Surety...... 6,997 426 
Illinois Surety ............ 4,195 aa 
lowa 
Empire State Surety...... 489 aa 
Metropolitan Surety ...... 9,441 245 
Minnesota 
National Surety .......... 138,294 62,205 
HEALTH 
Ohio 
American Assurance ..... 1,852 293 
wa 
TDURTEREED svccccccccescoess 2,113 174 
ee rer rr 90 16 
LIABILITY 
Ohio 
Empire State furety...... 17,461 »,681 
lowa 
General Accident, Scot.... 156 peevene 
SE enesacacacveesees 30,984 24,970 
CD. B. CROMRIEF cc ccccccccess 1,546 1.391 
PLATE GLASS 
Ohio 
Empire State Surety...... 734 346 
Mutual Plite Glass....... 9,407 *5,169 


*Losses paid. 


SPRINKLER LEAKAGE 


lowa 
. D. CRON cs cccssecscce 832 
STEAM BOILER 
Ohio 
Empire State Surety...... 205 


CASUALTY NOTES 
The United Surety has been licensed in 
Iowa. 
The Modern 
sociation is 
Ill. 


Woodmen 
being 


Accident 
organized at 


As- 
Danville, 


The Imperial Accident Insurance Com- 
pany of Chicago has been incorporated un- 
der the assessment law. 

The Indiana senate passed a bill increas- 
ing the term of imprisonment for burglary 
to a term of ten to twenty years. 

The South Carolina legislature’ has 
passed a law allowing trustees in certain 
cases to pay premiums for surety bonds 
from trust funds. 

The legislature of South Carolina at the 
session just adjourned amended the law 
entitled, ‘‘An act to provide punishment 
for safe crackers,” by adding another sec- 





15 
tion, which stipulates heavy penalties for 
anyone possessing safe-cracking instru- 
ments or being found with them in his 
possession. 

Cc. H. La Selle of Wabash, Ind., has 
been appointed general agent of the 
Maryland Casualty for a good-sized dis- 
trict. 


R, H. Porter, general agent of the Metro- 
politan Surety at Buffalo, has been ap- 
pointed general agent of the Norwich & 
London Accident. 

William L, 
assistant agency 
delphia Casualty. 
versed in accident 


Mooney has been appointed 
manager of the Phila- 
He is particularly well 
and health insurance. 

Cc. L. Currier, formerly manager of the 
American Credit Indemnity at San Fran- 
cisco, who came to Chicago as credit man- 
ager of the Ocean, has returned to his old 
position in San Francisco. 


W. J. Loftus, who is one of the well- 
known fleld men of the North American 
Accident in the west, has been appointed 


to act in a similar capacity in the eastern 
department under Schenck & Co. of New 
York. 

The Hartford Steam Boiler has recently 
acquired a dominant interest as a share- 
holder in the Boiler Inspection & Insurance 
Company of Canada, practically as a con- 
sideration for its guaranteeing the policies 
of the latter. 

The Metropolitan Surety has taken from 
its tourist floater burglary policy all re- 
strictions upon the freedom of the assured. 
This policy covers whatever the assured, 
his family or guests may have with them 
on a trip anywhere in the world 

The Indianapolis Association of Casualty 
Underwriters at the annual meeting elected 
A. L. Willard, Standard, president; L. P. 
Horton, United States Casualty, 
president; J. F. Petrie, Casualty Company 
of America, treasurer, and J. M. Tindall, 
National Casualty, secretary. 

The Empire State Surety appointed Geo. 
W. Smith, Jr., manager of its liability 
department at the home office. Mr. Smith 
has been for some time past prominent in 
the iiability denartment of the Ocean Ac- 
cident and previously had been with the 
Travelers and the Fidelity & Casualty. 

Judge McPherson of the United States 
circuit court has handed down an order 
refusing a new trial to the General Acci- 
dent Assurance in the case of Muir & 
Haughton against it. They were formerly 
United States managers and recently se- 
cured a $75,000 verdict for damages on the 
ground of breach of contract. 

The casualty company organized at In- 
dianapolis by H. H. Lovell had taken the 
name of the Central Casualty Company, 
but the Central Accident of Pittsburg pro- 
tested to the Indiana insurance depart- 
ment on the ground of similarity, and wag 
upheld. The company will take the name 
of the Midland Casualty Company. 

The new Midland Casualty 
Indianapolis gave a banquet 
versity Club to well-known business men 
of the city, at which the plans and pros- 
pects of the company were discussed. H. 
H. Lovell, formerly Indiana general agent 
for the Casualty Company of America, is 
secretary and manager of the Midland. 

The bill which was being pushed by 
some of the surety companies in the Mis- 
souri legislature, providing that executors 
and administrators of estates should give 
a surety company bond and charge the 
premium up to the estate, was defeated by 
one vote in the senate last week. It is 
said an effort will be made to have the bill 
reconsidered. 

Cc. H. Hamill, attorney of the Illinois 
insurance department, has given an opinion 
that the Physicians Defense Company of 
Indiana is selling a contract of insurance 
and should be subject to the insurance 
laws of Illinois. It was refused a license 
in Illinois and brought mandamus proceed- 
ings to force a license, winning in the lower 
court. The insurance department has ap- 
pealed the case. 

The Pennsylvania department 
cently completed an investigation 
affairs of the American Assurance of 
Philadelphia, and the result shows the 
statement of the company, as rendered 
to the department, to be absolutely cor- 
rect. This investigation was made at 
the request of the company, which is its 
regular annual custom. This prosperous 
organization is now operating in Penn- 
sylvania, Ohio, Indiana, Illinois and Con- 


company of 
at the Uni- 


has re- 
of the 








FINANCIAL STATEMENT DECEMBER 31, 1906. 
Reserves and Surplus to Policyholders - - ° 


Casually Company of America ‘| 


$1,738,466.62 


CITIZENS’ TRUST CO., Gen’! Agts., 
State of Wisconsin, Milwaukee. 


FRED S. JAMES & CO., Managers 





eortity above statement is cofrect. Very truty yours, 
see The Audit 


Now York, January (6, 1907. (Rigned), 





We have anéited the books aed sccouats of the CASUALTY COMPANY OF AMERICA, cod 


Company of New York. 
E. T. PERINE. Genera! Manager, 


for Illinois and Iowa, Chicago, Ill. 


H.H. LOVELL, Gen’! Agt., Indiana 
Room A Law Bidg., Indianapolis 


THE LESLIE H. WEBB CO., State 
Agts., for Ohio, Cleveland. 





tecrease tn Gress Assets + 


= $233,070.04 
Increase tn Net Promiuma «. = 194,096.31 


S. M. FERRIS AGENCY, Gen’l Agts., 





ROBERT b. ARMSTRONO, President 


Home Office, ,,5¢witdster. New York 





Casualty Company of America 


Union Trust Bldg., Cincinnati. 
DETROIT INSURANCE AGENCY, 
LTD., Gen’l Agts., Michigan, 
Hammond Bldg., Detroit, Mich. 
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necticut, and expects soon to enlarge its 
field of operation to take in several of 
the southern and New England states. 


COMMENT ON BLAND'S ARGUMENT 


(Continued from Page 10.) 


some years, it has scarcely increased its 

surplus at all, although it has not paid 

its stockholders exorbitant dividends. 

This of itself shows that present rates 

are inadequate even when a company is 

conducted by so able a man as Mr. Bland. 
* * * 

The small companies are just as 
anxious for business as the large ones— 
in fact, more so, as they have not the 
great interest income with which to pay 
dividends. The effect of the new rulings 
will be to require small companies to 
get cosurety or reinsurance in order to 
carry any big risk. To do that they will 
have to get rates that other companies 
will accept, and it will prove salvation 
to some of them by preventing them from 
loading up with liability at inadequate 
rates. 





x *k * 


Mr. Bland’s criticism of the looseness 
of the terms of the ruling is good. There 
should be no uncertainty as to what con- 
stitutes good collateral or indemnity. If 
these terms cannot be defined—and prob- 
ably they cannot—some competent and 
unprejudiced surety man should be ap- 
pointed at Washington to pass upon the 
adequacy of the collateral or indemnity 
and either approve it or require the com- 
pany that accepted it to reduce its line 
by reinsurance. The surety companies 
have been allowed a pretty free hand and 
the present conditions of the business 
seem to require that they be protected 
from the results of their own greed for 
business. 

* * 


In speaking of Mr. Bland’s statement 
an experienced surety underwriter says: 

It will be quite difficult for Mr. Bland 
to convince the government officials, in- 
surance superintendents and other inter- 
ested men that he is sincere in classing 
his company as one of the smaller ones, in 
view of the fact that it has figured so 
prominently in the majority of all large 
business, and more especially in view of 
the fact that for some years back it has 
had a gross income each year far greater 
in volume than any other company has 
enjoyed. Of course, its net results do 
not look as good as some others. His 
position that companies with greater 
capital and surplus should not be quali- 
fied, for that single reason, to accept 
larger bonds than companies with smaller 
financial responsibility, is entirely con- 
trary to ordinary business principles. It 
is almost preposterous to advocate a 
policy that puts great and small compa- 
nies on absolutely equal basis, and the 
assumption that to prohibit small com- 
panies from straining themselves to carry 
giants’ burdens is contrary to reason and 
equity is ridiculous in direct proportion 
to the performance of the act itself. The 
larger companies cannot do all the busi- 
ness, even if some advantages are with 
them, and certainly a division of risks 
will benefit all alike. Troubles may be 
found by one or two companies in the 
arranging of such distribution, but even 
those troubles may be quickly overcome 
by fair and square practices. 


PERSONAL SIDE OF THE BUSINESS 


(Continued from Page 10.) 
Daniel with the charge that Gibbs has 
committed perjury in swearing to such 
an affidavit. 





C. H. Colton of Clinton, Ia., the old- 
est conductor on the C. & N. W. rail- 
road, died the other day. He had been 
running on trains on that road for 49 
years, but recently retired. He was the 
father of George W. Holton, state agent 
in Towa for the Germania Fire, and also 


the father-in-law of Merrick E. Lease, 
Iowa state agent for the Pennsylvania 
Fire. The field men of Iowa were al- 


ways pleased to see the genial face of 
“Charlie” Holton on their travels in 
Iowa, for they were always sure of a 








kind word and a joke, no matter how 
heavily loaded the train might be, or 
how busy the veteran conductor was. 


Trafford B. Tallmadge of Cleveland, 
secretary of the Leslie H. Webb Com- 
pany, state agent of the Casualty Com- 
pany of America, has been appointed 
manager of the Central Agency Inc., 
state agent of the Casualty Company 
for Indiana, with headquarters at In- 
dianapolis. Mr. Tallmadge is one of 
the leading young casualty underwriters 
of the west. He is a son of Frank 
Tallmadge, the “original casualty man” 
of Columbus. He was educated at Rose 
Polytechnic Institute and later became 
a special agent for George W. Pangborn 
of Indianapolis when he handled a large 
department for the United States Fi- 
delity & Guaranty. Mr. Tallmadge then 
specialized on burglary insurance. When 
Fred P. Thomas & Co. of Cleveland 
took the Ohio state agency of the Mary- 
land Casualty Mr. Tallmadge was placed 
in charge of its business. When the 
Casualty Company of America entered 
Ohio, he became secretary of the Leslie 
H. Webb Company, which took first 
northern Ohio and later the entire state. 
As that office also represents the Na- 
tional Surety for Ohio, Mr. Tallmadge 
has had a surety training also. 

J. W. Brooks, who was formerly as- 
sistant manager in the western depart- 
ment of the Delaware and Reliance, 
whose main work was visiting the larger 
agencies in the department, has been ap- 
pointed general agent of the Delaware 
at the home office in Philadelphia, taking 
supervision over the agency business. Mr. 
Brooks is well known to western agents 
because of his jovial nature and is quite 
popular. He has not been connected with 
the western department for some months. 
Mr. Brooks was in charge of the San 
Francisco adjustments of the Delaware. 

Here is a good opportunity, especially 
for the bachelors and maids, in the insur- 
ance business. The strenuous days can 
be made to radiate felicity while the 
mind-burdened underwriter in blissful 
fancies is seeking to define “love.” It 
will regale the weary special as he sits in 
a dimly-lighted hotel lobby or in his cold 
room. The local agent, with fair cupid, 
prancing about the office, will be able to 
send in his prosy reports in lyric form, 
Here is the inspiration as taken from a 
St. Louis paper: 

Samuel Francis Woolard of Wichita, 
Kan., state agent in Kansas of the Ameri- 
ean Central Fire, and known outside un- 
derwriting circles for his authorship of 


two clever and widely read booklets, “Good 
Fellowship’’ and “The Beauties of Friend- 
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ship,” will undertake to add to his liter- 
ary laurels by the publication of another 
booklet of poems on “‘Love.’”’ In this con- 
nection Mr. Woolard has advised his home 
office of his intention to go outside the 
dictionaries for a definition of love, and 
makes public the following offer: 

“I will give three prizes for the three 
best definitions for ‘love,’ not to exceed 
25 words, the contest open to everybody. 
The first prize will be $25, the second $15 
and the third $10. The definitions must 
be original with the person sending them, 
never having appeared in print.” 

All definitions are to be sent to Mr. 
Woolard at Wichita before June 1 next. 


ILLINOIS AND WISCONSIN FIELD 


(Continued from Page 9.) 
Germania—H. J. Mortenson, New Lis- 


bon. 
Girard F. & M.—C. S. Greenwood, Lake 
ill 


s. 
State of Ill.—J. W. Brooks, Boscobel. 
Lumber, N. Y.—Charles Anderson, Eau 
Claire. 
Northern, Eng.—Morris & Ripley, Iron 
River; Taylor & Gueinzius, Green Bay. 
Pennsylvania—T. H. Phelps, Oconto. 
Queen—J. G. Skeel, Lake Geneva; E. C. 
& M. R. Fish and C. H. Lee, Evansville; 
Morris & Ripley, Iron River. 
Royal Exch.—J. A. Phelps, Neillsville. 
Shawnee—R. T. Shields, Superior. 
Spring Garden—C. E. Rogers, Fond du 


Lac. 
Toledo M. & M.—Charles Anderson, Eau 
Claire. ; 
United Firemens—L. T. Jourdain, Me- 
nasha. 





Agency Change at Metropolis 

The Stewart Bros’. agency at Metrop- 
olis, Ill., has been sold to H. W. Stevens 
& Co. S. M. Stewart has been the main 
factor, his brother, J. D. Stewart, having 
been an invalid for a long time and hav- 
ing died over a year ago. 

H. W. Stevens has made his home at 
Metropolis for some years and is an act- 
ive man. Associated with him-is R. G. 
B. McKee, who has had desk room in the 
Stewart agency. Mr. Stewart will re- 
main with the new firm for the rest of this 
year. 


Rates on Churches and Schools 


Some of the local agents in the small 
towns have complained of the recent 
schedules that have been applied to frame 
churches and schoolhouses in fifth and 
sixth class towns. The rate averaged 
about $1.10 or $1.15. The Western Union 
has now agreed that rates on such classes 
in Illinois shall be $1. Where there is 
some fire protection some underwriters 
hold that such risks can be written some- 
what lower, but $1 is considered a fair 
rate, and it is will probably stand. 





ILLINOIS NOTES 


E. G. Richer, agent of the Royal at 
Kankakee, is dead. 

A field committee will go to Davis, IIL, 
to get agents in line. 
_ The Northern of England goes to E. E. 
Morgan at Moline, Ill. 


The Hartford transfers to J. B. & J. 
L. Oakleaf at Moline. 


John H. Wood of Bloomington, Ill, has 
been appointed agent of the Newark Fire. 

The Illinois State Board will hold its an- 
nual meeting at Lake Delavan, Ill., June 11. 


_L. E. Fenouille enters the business at 
Kankakee, making thirty-six agents. He 
gets the Dixie. 


The quarterly meeting of the Illinois 
Field Club will be held at the National 
Hotel in Peoria March 26. 


J. W. Hubble, Illinois state agent of the 
Liverpool & London & Globe, who has been 
ut San Antonio, Tex., on account of his 
health, has now returned to the field. 

The joint committee of the Illinois Field 
Club and Illinois State Board will be sent 
to Nauvoo, Ill., to straighten out two agen- 
cies there which are said to be out of line. 

The Franklin has added Illinois, outside 
of Cook county, to the territory of R. G. 
McCullough, special agent for Indiana. A. 
M. L. Wasson, who had the Illinois field, 
has returned to his former field of Ohio, 
Kentucky and West Virginia. 


The board of directors of the Blooming- 
ton Mutual Fire of Bloomington, Ill., has 
recently held a meeting, at which the fol- 
lowing officers were elected: President, 
B. 8. Green; vice-president, Paul F. Beich; 
secretary, Joseph Boehmer; treasurer, 
Charles F. J. Agile. 





WISCONSIN NOTES 


The mutuals had the insurance on the 
frame row at Soldier’s Grove, Wis., which 
burned a few days ago, 

The J. M. Kohler Son’s Company’s 
enamel-ware plant at Sheboygan, Wis., 
has been recently equipped, and has been 





given a reduced rate on this account. 





The business is to be placed entirely 
through the local agents. 

The Fond du Lac & Ripon Mutual has 
been incorporated. It has secured appli- 
cations for $286,000 insurance to start. 


THINKS A MISTAKE WAS MADE 








Tennessee Insurance Department Can’t 
Understand Why the Average Pre- 
mium Rate Is Extra High 





Under date of March 7, Deputy In- 
surance Commissioner T. Leigh Thomp- 
son of the Tennessee insurance depart- 
ment has addressed the following letter to 
companies doing business in that state: 

The reports of “Tennessee business” in 
the annual statements of the various com- 
panies doing business in this state show a 
very large increase of the average premium 
rate charged over previous years. This 
increase is so large we are inclined to 
think some error has been made, and be- 
fore publishing our annual report we de- 
sire to have these figures verified. 

We have therefore prepared a new blank 
upon which you are requested to make a 
report of the business transacted by you 
in this state during last year. We shall be 
glad to have all of the blank statement 
filled out if you can do so within a few 
days, but if it requires much time we 
prefer that you fill out only the first two 
items, viz.: “Gross risks written and re- 
newed” and “Gross premiums thereon,”’ 
from which we obtain the premium rate 
charged. 

The requirements of the new blank are 
as follows: Gross risks written or re- 
newed (including initial and reinsured 
[assumed] risks of only authorized com- 
panies) ; Gross premiums on above risks; 
deduct from gross premiums above the 
amount paid to policyholders for rebate 
abatement and return premiums to only 
authorized companies for reinsurance 
premiums; net premiums on above risks; 
gross losses incurred (include losses in- 
curred on initial and reinsured [assumed] 
risks of anly authorized companies), ad- 
justed; unadjusted and resisted (esti- 
mated) ; deduct from gross loss incurred 
above the amount received or to be re- 
ceived—from salvage on “losses  in- 
curred”—from only authorized companies 
for reinsurance on “losses incurred ;” net 
losses incurred; gross losses paid; deduct 
from gross losses paid above the amount 
received or to be received—for salvage on 
“losses paid”—from only authorized com- 
panies for reinsurance on “losses paid ;” 
net losses paid; net amount of risks in 
force in Tennessee Dec. 31, 1906; deduct 
the amount of the next item above re- 
insured in all companies; net amount of 
liability on risks in force; recapitulation 
of gross fire risks written or assumed in 
1906 and gross premiums thereon for 
terms of one year or less, two years, etc., 
up to over five years with totals. 





FOR SPECIAL AGENTS AND ADJUSTERS 


“Che Building Estimator” 


WILLIAM ARTHUR 
Engineering Dept., Union Pacific Railroad 

Every kind of data in regard to the con- 
struction of buildings, covering ina clear, 
comprehensive way all the details of 
every class of building with prices of 
material, allowing for variation in prices. 
Illustrated, compact and useful. Size 

4%x6%, cloth $1.50; postpaid. 


THE WESTERN UNDERWRITER CO., 
145 La Salle Strect, Chicage 


Semmann’s Fire Insurance 
Cancellation Tables 


FOR ACCURATE AND RAPID CALCULATION 
OF RETURN AND EARNED PREMIUMS 








A practical time saver for any local 
agent. Pro rata and short rate, 
earned and unearned percentages, 
for any period on annual three- 
year or five-year policies can be de- 
termined at a glance. Based on 
Western Union rules, 


Durably Bound—Flexible Morocco—$!1.00 


The Western Underwriter Co. 
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GAIN AND LOSS EXHIBIT OF FIRE INSURANCE COMPANIES FOR THE YEAR 1906 





TABLE PRESENTED INCLUDING ALL THE DIFFERENT COMPANIES REPORTING TO THE MISSOURI INSURANCE DEPARTMENT 





Statement Is Given Showing Net Premiums Earned, Total Interest Earned, Total Net Income, Net Losses Incurred, Total Expenses Incurred, Total 
Lesses and Expenses, Net Gain or Loss, Dividends to Stockholders, Increase or Decrease in Surplus and Ratios of 
Total Net Losses Incurred and Total Expenses to Total Net Premiums Earned 


T's following exhibit shows the un-]| case a footnote has been made of these] dividends to stockholders are the amounts 


derwriting transactions for 1906 of | items. 


the fire insurance companies that The column 
report to the Missouri department. earned includes increase or decrease in 
A few of the companies have included | market values, 
in their income for the year amounts | deficit from this source a minus sign ap- 
which have been paid into surplus ac-]| pears before the figures and it is deducted 


and where 


showing total 


count as the result of sale of new stock or] from the premium income. 





assessments on stockholders. In each In regard to foreign companies, the 


Net Total 
| Premiums Interest 









Company— Earned. Earned. 
Ratan EG MEIC. 2 cc cccccvsscess css $ 946,472 $ 72,416 
BE cake needa tied dd eended gen Oe 243,392 
Ce CPT errr ete ,812 ,832 
yee on em wae ebee6eh85 466054 tee SOs 1,442,083 141,960 
Be, noo 0:66 05000004008 400.000008 499,521 47,128 
PI, ys oped ccereensenacsevesnce 482,482 *758,036 
AMROTEGER, Th. Do ccccccccccccccsses ses 2,237,108 153,510 
American Central ..........0cce00 es 2,145,235 172,156 
Assurance Co. of America........ .. 442,628 14,501 
PEE nigiheupianebih want rash e endear ore 1,437,786 —9,872 
BEER cccvdocsesevcvessscvevecese ccs 200,846 31,023 
PE ccnceceededeeescdteen eens pe.ess 1,964,787 145,174 
British American, N. Y.......-...-- 455,021 5,243 
British America, a. 5 eicnalate eae i iareain ae tr ay 44 

[nes 2, ¥ 
Buffalo , oy POE eae 597,238 79,049 
‘hich ihe a blind 157,681 5,012 
pen eae ea eee Suk Cee tas 923,089 51,416 
CaleGOMian ....ccscccccccccccccoserses 1,350,643 80,706 
City of New York..........s-seeeee 197,927 12,288 
GEE. a nhGaSvaenerens'sabeondas ope 466,856 22,462 
CEE oc caucce concen cessevoresesions 577,362 5,507 
Columbia, N. J......ececcceeeceee vee 171,991 52,264 
Commerce RCI een Pr 222,259 16,025 
Commercial Union .......-.+eeeserres 4,269,094 45,805 
GCOMCOTEIG 2.0 cccccccccccccccccccccses 777,202 40,774 
Gommecticut .......ccccccccsccccessecs 3,296,178 289,087 
eee eer rrr rr re er 6,074,218 1,186,130 
Cosmopolitan .......-.eeeeeeeeeee cee 287,179 +04 
Commonwealth ........0:-sseeees eee 377,317 62,7 
County, Pa. .....-.-eeecscccccccerses 286,346 30,240 
Delaware, Pa. .......cceeeeecceeeees 913,237 50,011 
Delaware, Del. ........++- : 181,756 11,864 
alc tlaghenraannnamneeentie: — 
“a SS) eee: 232,05 : 
pubuaué eee pcnavedeseabaia 401,149 200,312 
ne es cccapoghanneen'nns 210,636 17,51 
Equitable F. & M.......+-+ee+eee ees 807,148 28,229 
Farmers, Pa. .....-.eeseesecces eeeee 534,271 34,003 
Farmers & Merchants.........+.++++ 302,750 20,696 
DEEL ccvcncacencccscecepesesece coe 1,189,635 35,413 
WORNET occ cnccnccecccsvecvescsess ous 5 165,793 57,175 
Fire Association .........-eesee0 ++: 3,827,122 1,397,786 
Firemens, N. J.....-cccccscccsceces 1,240,586 186,551 
WU WG occ cs cs svccccccsas coe $80,358 643,787 
Georgia Home .......--++seeeeeereee 488,773 30,271 
German BIMBROO oc cccccccrcccces a 510,513 40,172 
German American, N. Y....---++!-++ 5,513,245 861,830 
German, Peoria .........--+-+++++ +95 575,256 55,117 
German Och asic wins wie tt ate nane O'S ak 550,890 31,355 
ac tax areas sivasdhons se 2,576,435 $2,732 
Girard F. Ns es epee haananwtyses 686,538 458,028 
Glens FANS .ccccccccccccsccccccoersss 1,453,161 195,953 
Granite State ..........scceseeee ces 465,493 20,236 
ST 116,011 59,777 
Hamburg-Bremen ...... «+++eee+ s+ 1,778,657 36,242 
Hartford 13,129,079 573,301 
Hanover .... rl, 016, 443 
Home, N, Y... , 178,315 
Humboldt pee 
Indemnity 10°390 
Individual Fire 
North America 309,621 
BOnOS GF Poi. ccccccccccsccccsscceneves 172,409 
EE GE Di hsccecscorsesacwecssenes 24,368 
BE cn bbo anne 00800 tb cbeenses a0 99, 91,374 
L & L. & G., Eng 279,019 
L. & L. & G., N. 169,104 17,724 
en Prt 7 23,248 
London & Lancashire ...........++-- 2,073,992 106,389 
ee Ret 53 12,133 
Lumbermens ......-.---eeeeeeeeeecee 50, 9 en 
Mannheim 2... eee cece cece ce eeeeeeees 98,32 —66, 
Michigan Commercial .........-++-+- 352,496 94,004 
BEOCMAMICE occccccccsccccccsccccesves 309,107 41,745 
Mechanics & Traders..........++--- 387,316 20,931 
Mercantile F. & M.........seeeeeerees 121,463 135,909 
Metropolitan .......0-seeeeeee teen cee 184,569 6,839 
Millers National .........+.+-++e++0-+ 489,943 65,389 
Milwaukee Fire .........-sseeeeesees 308,148 19,028 
Milwaukee Mechanics ........+-.++++ 1,408,521 100,792 
Michigan F. & M.......-.ecceeee ees 477,336 239,354 
Naeeata Fire ..cccccccccccccccvccceses 621,567 ,003 
National, Pa. ........ccceceeccsos ves 338,610 47.572 
National Brewers .....-...+-+++++-+5 9,916 1,348 
oe rrr 4,592,372 776,283 
National Lumber ...........+--+00-- 81, 9,180 
PURGRORME TROND occ os cccccsccsceseress 1,113,796 20,021 
ee rT 266,116 91,676 
New Brunswick ..........-sceceesss 170,089 9,572 
WOW TISMIBGMITS ...oecccccccccccssces 1,985,213 193,150 
New = PAdangaakeketadeneeas wien 239,881 é 
WARD, 4 occc cscccesgceerecescese +s 2,817,756 180,741 
North § Brit. & Mer., ye So nk lacs 1,013,673 55,535 
North Brit. & Merc., N. Y........-++ 189,590 43,888 
NMortherm, BW. Vw. ccccccccccccccs cos 440,310 36,644 
Northern, Eng. .......-.scccccceesss 2,577,141 178,101 
North River ....... i edd ned mene sek 1,299,684 174, 292 


Total. 
$1,018,888 
6,4 7 


‘382, 763 


316,586 
963,248 


190,663 
30 


ae 
o 
or 
ss 
wo 
— 
— 


2,755,242 
1,473,975 


Net Losses Expenses and ear. to Stock- 
Incurred. Incurred. Expenses. Gain. Loss. holders. 
$3,460,165 $ 388,091 $3,848,256 .......... $2,829,368 $ 15,453 

6,018,985 2,190,120 209/108 rere © 772,000 
23,228 34,751 57,980 $ 14,664 . owned maka 
1,442,250 591,259 2,018,509 .......... "429,466 50,000 
211,728 227,025 438,754 BOT ,RE lc vec censes 16,000 
1,324,982 193,233 1,518,215 ........6. 277,697 20,000 
2,200,207 1,055,284 3,255,491 ........ 864,872 108,009 
2,585,763 878,289 3,464,052 .......... 1,146,661 Dee: _ 
614,002 171,896 | sear 328,769 R 
2,392,027 612,980 3,005,007 .......... 1,577,093 oe 
315,374 97,199 a 180,696 "14354 
1,099,343 671,505 1,770,848 339,113 .. 120,000 
356,837 128,093 Meee “94, 666 10,000 
1,889,023 Sf Bet «| pees 902/490 once eeneae 
173,129 126,963 300,091 BESTS. s c0ns00000 16,000 
572,320 269,661 ere 165,595 40,000 
641,940 121,979 are 231,226 oe0naeeeen 
823,934 361,369 1,185,802 .......00- 210,797 40,000 
3,179,134 528,624 3,707,759 « .veceee eee 

96,935 132,838 229,773 133 ionnawn 
469,600 179,642 | (Zz eeeen 159,924 oece gence 
354,421 260,502 12,054 12,000 
103,900 125,023 TE s«ceastasee 4,669 eceesccess 

94,13 97,140 191,273 GUMEL ssesscsase 16,000 

4,800,371 kk Rt | * aaron 2,262,598 seve seoees 
560,229 378,071 SE  ctnesteces 120,364 8,000 
3,954,928 1,334,094 5,289,022 .......... 703,757 103,111 
4,415,246 2,390,481 6,805,727 GUANO avetseuees 450,000 
118,157 204,383 DME wtéeeskane 35,120  evececeee 
197,478 132,973 330,451 SD <anivineian 50,000 
147,338 144,194 291,532 78 ea 24,600 
1,099,998 429,889 1,529,887 ...... 566,639 25,600 

99,740 126,754 OS ee 32,874 5,000 
257,659 203,131 460,790 GEER gescsesees 50,000 

14,497 68,632 83,130 Te. eseecdes? esesecegce 

95,967 114,637 210,604 * eee 28,000 
855,376 234,376 1,089,751 ........+. 487,290 eneeennin 
176,136 88,102 EE ted kaseoce 36,082 18,000 

75,047 303,648 978,695 .... pe ae 16,000 
291,213 210,595 501,809 66, 465 oo oe seecgeees 
171,096 140,624 $11,721 il, — eee 5,000 

1,404,369 473,842 1,878,211 .... sn 653,163 50,000 
52,720 170,248 222,968 .. o0tbeetaee 0 cee eceeee 
3,617,884 1,496,858 5,114,742 "110,166 wescececoe 200,000 
585,531 586,297 1,153,829 a a 150,000 
1,769,228 $96,193 2,165,421 ......000. 641,276 40,000 
232,572 254,950 487,522 SAGES an csscconce 30,000 
500,809 171,591 Sf! xe 121,715 48,000 
5,000,854 2,236,470 7,237,823 .......... 862,248 450,000 
754,939 235,985 SPEEE weseuionss 360,541 18,000 
71,235 275,418 546,652 ft eer 24,000 
3,193,456 1,098,114 4,291,570 .......... 1,632,403 150,000 
1,005,847 rk ae. YY cee 866 60,000 

69,678 656,746 2,326,424 .......... 677,310 180,000 
227,267 178,468 405,735 ) Pear 16,000 

82,919 64,113 147,032 TED 060nn00'20 panmetee 

3,922,410 722,474 4,644,884 .......... 2,731,746 Lachbemaaal 
13,535,856 4,968,111 18,503,967 .......... 4,801,587 529,290 
2,587,477 924,165 3,511,642 peer 40,000 
6,701,651 2,991,103 9,692,753 .......... 712.146 600,000 

72,596 107,328 179,924 SA AOD icvenscass 32,000 
260,004 105,328 SF ee 79,710 sacsannains 

63,528 39,524 103,052 ees 35,139 

7,159,992 2,556,572 9,716,564 .......... 2,209,167 360,000 
162,628 143,345 305,973  _* :: rrr osoraeeene 
135,326 162,531 297,857 GERBTE  vtcccesece 21,200 
157,842 210,942 368,784 SOE. dvcseseeus 10,000 

7,717,417 2,458,070 10,175,497 .......... 2,645,034 1,755,004 

76,510 51,581 128/091 SEsee 8 ssknenecsa 10,0 

5,574,53 776,536 6,351,075 .......... 4,376,699 rencons 

4,680,238 791,908 5,472,147 .......... 3,291,766 ; 

82,674 56,242 138,916 Sw iacsssoses "30, 000 
122° 166 123,658 245,824 SRE wstsnnmiee 30,000 
393,734 268,170 OO rr 30,371 ovesepess 
178,115 258,848 436,963 | ees i onnene aie 
158,164 154,390 312,554 a eer 25,000 
198,488 145,756 344,244 8 eee occeseceee 
534,212 27,221  §. saree 304,061 16,000 
103,859 78,519 182,377 ear 10,000 
352,123 114,117 466,240 GROUS. smessseas suoeunedea 
330,779 139,838 > a 143,441 10,000 

2,067,176 iE Se aa CY +4 40,000 
578,085 207,250 3 sae 24,000 
473,733 179,125 CU 6050 canene 8, 284 20,000 
164,348 179,643 343,991 42,190 .. 32,000 

1 5,073 5,178 6,086 . éceeeneeee 

4,724,618 1,809,901 6,534,518 .......... 1,165,864 70,000 

48, 56,462 SEAMEE 6006000082 9 snttaneeee 

1,664,491 511,123 2,175,614 errs 30,000 
124,85 133,143 257,993 a. Pee 25,000 
203,586 124,747  & ieee beens 671 7,500 

1,292,710 780,861 2,073,571 104,791 .. 

102,865 181,312 BEES 6.060-0060%0 "38, 977 

3,384,750 1,103,994 4,488,744 .......... 1,490,247 

5,144,032 1,434,717 6,578,749 .......... 2509,541 

70,210 76,862 147,072 DE Sveuderaon 
231,440 192,724 424,164 8 eee ° 

3,736,848 957,654 ‘, 694,502 .......... 1,939,260 1,689,015 

1,070,711 612,196 1,672,908 .......... 198,932 35,000 





interest | amounts received from the home office. 


there 


sent home office, and footnotes show the 


The totals of the table show some of 
is a|the companies gained in surplus $4,350,- 
389, while others show a loss of $81,377,- 
709, making a net loss in surplus for the 
year of $77,887,320. Adding the $6,000,- 
000 shown by the exhibit to have been 


Total Total Losses Net Gain or Loss for Dividends 














paid into income during the year gives a 
loss in surplus of $83,887,320. In the 
face of this disastrous year some of the 
companies were able to pay dividends to 
stockholders of $12,249,344. The year 
1906 will go down in history as the most 
remarkable exhibit of courage in the face 
of hardships on the part of fire compa- 
nies any financial institutions have been 
called upon to face and master. 


Increase or Decrease in Loss Expense 


Surplus. Ratio Ratio 

Increase. Decrease, Percent. Percent. 
a$ 119,662 ee 334 38 
sereseses $2,569,038 97 35 
14,664 . rr 36 54 
sined penken 479,466 99 40 
oF Sree 42 45 
cecesees 297,697 274 40 
966,949 98 47 
4353,509 120 40 
sane €128,769 138 33 
segue nen a112,169 166 42 
EE: sincgeeses 157 48 
BLEED: Stessssxce 65 34 
soesseves 34,666 76 37 
Sans eekene a46,897 128 35 
terre 65 40 
reaveese 2155,695 97 46 
231,226 471 77 
250,797 89 39 
a139,662 235 89 
44,133 49 67 
h124,924 105 33 
24,054 57 45 
scene 4,669 60 72 
DEM.  ¢énseee nes 37 38 
GGED “cetersess 112 41 
ceeceaces k128,364 72 48 
PRE ey” 806,868 119 40 
Gee sécvnicsze 72 39 
evescnan 35,120 41 71 
DEP petensaces 62 35 
9600 600806 n50,664 120 47 
eee se n50,664 120 47 
aes 37,874 54 69 
a 50 40 
7,089 . 17 84 
eye 41 49 
— 'c0eshbane 213 68 
° 64,082 83 41 
159,318 83 7 
"66,465 Ces0000000 54 39 
Geee «stesaseee 56 46 
coneces 703,163 118 39 
dbensosesve o0g0e nes 31 102 
os 89,834 94 39 
128,800 oéeness ean $1 30 
. ° 681,276 200 45 
po Seana 41 62 
peeves 169,715 98 33 
1,312,248 90 40 
093,420 131 41 
Rape  Ueacnerene 49 50 
ees 1,782,403 123 42 
ei 234,866 146 45 
aes p737,310 114 46 
GEE ccccces cae 48 38 
28,755 . 71 65 
eee a98,239 220 40 
q2,330,787 103 87 
,226 103 36 
1,312,146 76 33 
bceveneeee 11,321 29 44 
Sec 79,710 98 39 
see 31,199 65 40 
oon 2,569,167 99 35 
163,271 one 64 63 
BEE s-000.000 000 42 61 
eer 62 70 
bseveseens a2,006,406 106 33 
DRED ce ccscncces 45 30 
puueene a341,717 285 39 
ae ett a91,835 225 38 
DUE “eseeesanes 46 32 
Pe -Averetavns 48 49 
ooseean 30,371 66 38 
DEE 2660400000 60 73 
DE,SOO  cccccvcccs 61 60 
Daeee «snnsnes 61 37 
ereunese u320,061 439 22 
eeceaceaas 968 58 42 
Xk errr ere 71 23 
oesecess v153,441 107 45 
«++ 1,209,543 146 43 
er 92,645 121 43 
pe 112,294 76 28 
See vescwseee 48 53 
GHGS sexecssecs -05 27 
o00s eveve 1,235,864 102 39 
besanaeee 14,901 60 69 
id 149 45 
kh eer 46 50 
aan 2156,171 119 78 
1 ene geese 65 39 
38,977 42 75 
540,247 120 35 
“352,046 128 36 
Kaede 30 83 
cae 52 43 
2166,060 144 ST 


233,932 82 4$ 














March 14, 1907. 




















THE WESTERN UNDERWRITER. 
Net Total Total Total Losses Net Gain or Loss for Dividends 
Premiums Interest Net Losses Expenses and y to Stock- 
Company— Earned. arned. Total Incurred. Incurred. Expenses. Gain. Loss. holders. 
Northwestern National ............. 1,861,704 70,355 1,932, 1,159,214 95,1 ff aes 22,324 90, 
EE cs vcvchéereaweaebe cue 2,079,863 34,004 2,113,867 ,498,775 768,885 3,267,660 . ace eb ae re 
SE SL éicaxasancaeneudeecets vas 528,721 22,489 551,211 288,230 238,845 27,076 DAME dinaoenses Ketheee baa 
EE Tee Gee eas pas niaea ek seesaw en 1,133,884 36,708 1,170,592 1,311,408 429,352 1,740,760 fanwee 570,167 50,000 
RE DUR dat ecbdetnkwednsanaddak deem 350,187 1,449 351,637 17,799 112,399 30,198 ee ree 12,000 
CD Naaad ei caweraadeewsad a eaeee 1,410,038 25,355 1,435,393 2,641,288 535,650 3,176,938 eine 1,741,545 Keeyeows 
SESE ets pm ee 331,637 374,040 05,677 98,09 101,409 p716,136 arene 
EE vccbcedasdeseesaeesense 2,945,633 *a1,243,608 4,189,241 4,517,290 1,173,372 5,690,662 1,501,420 100,000 
i. Mevcavbuacssseudesancn sine 6,222,788 *b ,626,204 8,848,992 5,987,561 3,135,117 9,122,678 273,686 200,000 
CS. chert anchdcogessoesenaes 4,100,879 145,890 4,246,770 3,470,432 1,660,815 5,131,247 884,478 223,000 
SS 2,419,248 63,479 a4,875,260 3,806,020 *c1,476,827 5,282,847 .......... 407,587 penwnetae 
Providence-Washington ............ »204,295 72,83: 277,128  1,980,89 765,072 2,745,962 coos 468,834 25,000 
ey ee eee 95,613 —38,021 757,592 1,144,730 332,570 1,477,300 wknmi 719,708 sealable 
Eas ae rey eer oer 3,596,798 292,750 3,889,548 3,371,076 1,299,353 4,670,429 viaey 780,881 100,000 
BOUMNCS MEALTIME occ ccccccvecscseses 178,956 4,741 183,697 100,318 36,792 137,110 46,587 eintacoe 44,223 
ED - 3:55-6050:6.6.6.0.00:0060.60004040 000 674,11 30,905 705,023 364,37 306,297 670,673 tt Zee 21,000 
Rochester German ...cccccccccsccses 1,103,687 620,315 1,624,002 1,108,460 508,43 1,616,899 TE éasapnnces 5,000 
BEE ccGeS 00006 ceeccese cee ee een cee 5,435,458 354,628 5,790,086 7,443,686 3,112,382 10,556,069 4,765,983 74,347 
EE BEND oo 6:0:0:6:00:00:09460080 cut 1,267,344 0,166 1,327,510 604,835 587,98 4,192,823 2,865,313 146,449 
CON FO ee ere 16, 4,073 20,21 6,370 17,822 24,192 3,981 skint wee 
Scottish Union & Nat’l..........,..- 1,909,659 27,329 1,936,988 1,989,111 756,193 2,745,305 ceaseene 808,317 343,235 
ED ody a wuld'ad.00:9-0:5:400-b0.n 900 ahaa en 1,024,496 364,440 1,388,936 915,180 463,993 1,379,181 BE Sb scccesees 20,00 
EL, ohana aa mb ane kia eouee aan 568,241 52,691 20,932 287,014 255,503 542,517 78,415 ee 10,000 
EE Ee occ kcwannseeseneadageae 331,860 3,395 35,256 146,443 206,949 253,392 nena 18,136 16,22 
Springfield By OD MBs osccsrceccceve wes 4,048,872 386,168 4,435,041 3,456,354 1,631,562 5,087,916 652.876 200,000 
PE SO kiscncvesincscanecenses 1,263,116 16,239 1,279,355 896,8 502,755 1,399,597 120,242 *h12,000 
RE eer 3,433,620 177,467 3,611,087 2,802,780 1,252,886 4,055,665 nagechaice 444,578 50,000 
OE beaut car ueaan aieasanasaee had 189,029 35,023 324,052 76,9 111,693 88,684 DAD, “Gsancecnas si ripe ia 
I. os cevengaceberansdnktd toe 154,322 —8,945 145,377 1,115,861 61,249 1,177,110 1,031,733 is 
PE a bbc0eidscuwedseendetne soe 414,860 —582 414,277 42,9 129,781 472,719 58,441 12,000 
St TG. S46c 006400 ehnenendeceaaee, ee 88,339 —73,368 314,971 214,168 156,137 370,305 55,334 50,060 
EE ara deus ciintns dame aae eae 2,498,603 94,261 2,592,864 2,815,440 995,249 3,810,689 eee 
Se ee ere 68,610 8,298 676,907 1,633,541 287,996 1,921,537 1,244,630 11,362 
I RR wis tbeg sone v eden wsdnee 716,383 140,298 856,681 646,044 243,686 a es 33,049 ethaes 
Und. at American Lloyds 282,84 —3,95 278,883 45,185 112,683 157,868 121,015 43,053 eeeercese 
BE, Ts. evisocccess 501,19 6,430 507,629 268,362 264,800 533,162 erne 25,533 Sibitednee 
OSES ee 1,058,465 119.531 1,177,996 3,595,917 415,145 4,011,061 .--. 2,833,065 255,668 
TO BERTIMG cccccccccccecs 567,917 —105,336 62,580 90,305 195,615 485,929 an 23,34 std eens s 
ME, PUNO 6 cccvcicrsecocesess 537,843 57,278 595,121 574,366 230,143 804,509 pawes 209,488 30,000 
RE TOD 0. 6.008 00086600080 00.002 416,459 2,09 418,579 324,285 121,901 446,186 ii 27,607 seine 
EE TEND. vice cedeseneesdecced tee 406,653 20,158 426,810 271,391 110,518 381,909 44,902 malades 12,000 
Ban kane at oe. canweiae wae oe 359,033 29,188 383,221 160,219 159,588 319,807 | ere 18,000 
ES Tere 2,522,726 5,838 2,578,565 3,294,232 $41,791 4,186,026 .......... 1,557,461 ee cecees 
EE SENOEUD .0:0:666:0-000s0000000e00 89,438 10,615 100,054 50,832 49,377 100,209 156 16,000 
PTO: cin cnedcecevesesvascorene 2,464,560 316 2,464,876 2,057,078 984,650 $8,041,728 576,853 90,000 
po a eee ee rr 1,186,377 106,610 1,292,987 1,437,170 508,816 1,945,986 652,909 75,000 
DE ietstVistAAKIONAe Mechs heeEmbcdute Gabanett ee eA mEUR EES LOO N AE Gee. Op aakadtconsacamerine « $3,450,389 $81,337,709 $12,249,344 
* Alliance. Included in this item is $733,786 assessments and subscriptions from o German, Peoria. 
stockholders. estate. 
+ Calumet. Included in this item is $370,000 received from stockholders. p Glens Falls. 


t¢ Connecticut. 
a Received from home office: 
America, $855,593; Caledonian, $2,136,748; 
Bremen, $2,829,985; L. & L. & G., 
$3,199,930; North B. & M., $2,257,495; 
$1,094,798; Palatine, $1,770,075; 


377; Svea, $1,285,000; Union, Eng., 
b Austin. 

c Eagle. 

da American Central. 

e Assurance Company of America. 
Buffalo German. 

£ Citizens. Paid into surplus $35,000. 

k Concordia. 

n Delaware, Pa. 


Paid into surplus $600,000. 


Includes $1,000,000 cash contributed by stockholders. 
Aachen & Munich, $2,949,030; Atias, $1,464,924; British 
Commercial 
$3,773,618; London, $4,689,202; London & Lancashire, 
Northern, 
en GB AST B18; State, $1,006,620; Sun, Eng., $ 
2 80,544; Royal Exchange, ,187, > ate, Eng., $1,006,620; Sun, Eng., $1 
Royal, $4.1 # $2,668,560: Western, Ont., $1,291,859. 
Transferred from capital to surplus $204,103. 


Paid into surplus $949,670. 
Transferred from capital to surplus $200,000. 
Applied $50,000 contingency reserve in payment of losses. 


$50,000 has been applied to surplus, making net decrease $78,363. 
Paid into surplus $540,575. 


Union, $2,298,438; Hamburg- 
ng., 


$3,539,798; Norwich Union, 
$2,392,533; 


Prussian National, $800,083; 
296, - 


< 









q Hartford. 
r Hanover. 
u Mercantile F. & M. 
v Milwaukee Fire. 
x Milwaukee Mechanics. 
y National Union. 
z New Brunswick. 







Increase or Decrease in Loss Expense 
Surplus. Ratio Ratio 
Increase. Decrease, Percent. Percent. 
6N08 béne00 112,324 61 2 
sewn a59,171 120 36 
rrr 54 45 
coscee %9537,167 115 37 
Da eadcneddee 62 32 
a28,530 ee 187 37 
canons 10,459 171 30 
1,601,420 153 39 
473,686 96 50 
1,107,478 84 40 
oetbteason 07,587 157 61 
esseseenes 493,834 89 34 
GER DTS. accesscnrs 151 43 
ey naAe 880,881 93 36 
BME cestsuiens 56 20 
aRiainbted a 13,349 54 45 
ME -sadniednee 100 46 
beter eee a659,786 136 57 
a175,752 288 46 
spots wie 3,981 38 110 
° 1,151,552 104 39 
enn nenee's *e10,245 78 41 
» | eee 50 45 
ee - 34,360 44 60 
852,876 85 40 
123,242 71 39 
itaeaetacn 494,578 81 36 
a ere 93 59 
‘ ae a25,113 723 39 
70,441 82 31 
sceneuazen 105,334 55 40 
a72,551 voee 112 39 
a29,007 mes 244 43 
ovendas is 33,049 90 31 
77,962 aia 15 39 
venenaaese 25,533 53 52 
ae a420,173 339 39 
tee 23,340 51 34 
oon *k249,388 105 42 
re 27,607 78 29 
32,902 sien 66 27 
7 ene nee 44 49 
pie aieinaeie a265,602 130 33 
16,156 57 55 
666,853 83 40 
727,999 112 40 


$100,000 added to surplus and increase in market value of real 


Reserve for dividends decreased $60,000. 

$3,000,000 increase in surplus, profit of sale of capital stock. 

This item includes $756,000 received from sale of capital stock. 

This amount to be reduced by $200,000 from capital stock. 
Company received $150,000 from stockholders. 

Company reccived $300,000 from stockholders. 

Item includes $1,050,000 assessment on capital stock. 

Added to surplus during year $200,000. 


** Orient. Stockholders contributed $83,000 to surplus. 
7 ee hi oe Includes $1,000,000 transferred to surplus from sale of stock. 
nenix. 


*c Pheenix, Eng. 

*d Rochester German. 

*e Security, Ct. 

*e Shawnee. 

*h Spring Garden. 

*k United Firemens. 
stock. 


Item includes $1,000,000 transferred to surplus from sale of stock. 

Item includes remittance to home cffice of $544,737. 

Increased income $300,000 by assessment on capital stock. 
Added $200,000 to surplus during year, included in income. 

Item includes $100,000 paid into surplus in 1906. 

$9,000 paid out of contingent reserve. 

Company has increased surp!us $100,000 by sale of capital 








COMPANIES FILE THEIR ANSWER 


(Continued from Page 1.) 
liable for the full amounts claimed it was 
insolvent, but whether solvent or in- 
solvent, the practical result of these dis- 
puted claims prevented the Atlanta- 
Birmingham from doing business in. the 
several states in its territory. In addition 
the business of the company and the acts 
of its agents were affected by these dis- 
puted claims. The reinsurance with the 
Prudential was therefore effected and the 
charter of the Atlanta-Birmingham 
amended to authorize the company to 
“purchase, hold and dispose of the stocks, 
bonds or other evidences of indebtedness” 
of other corporations. The respondents 
then state: 
Action Which Was Contemplated 

It was the desire of the management as 
soon as it acquired the stock of the Pru- 
dential Fire to increase the stock of the 
Prudential to $350,000 and to sell new stock 
at twice its par value so as to have $350,- 
000 capital and $350,000 surplus, The man- 
agement had reason to believe that this 
could be effected and now believes that it 
could have and would have been effected 
but for the unreasonable attitude assumed 
toward this company by the San Francisco 
claimants, who refused to consider offers 
of compromise settlement, demanding in 
every instance full face of the policies and 
without reference to the justice or injus- 
tice of such demands. In the state of the 
public mind it was useless for this com- 
pany to undertake any further adjustment 
with said policyholders and could not hope 
for justice either at the hands of the 
creditors or the courts of the state of 
California. 


No Intent to Delay Adjustments 


Intent to delay these settlements by the 
reinsurance deal is denied, although the 
company is not prepared to say whether 
it would be to the interest of the com- 
plaining stockholders to have the contract 
set aside or not. By the deal, the At- 
lanta-Birmingham purchased 95 percent 
of the stock of the Prudential. The an- 


swer states that the Atlanta-Birmingham 
in making this contract was acting in 





good faith for what it believed to be the 
best interests of the creditors, policyhold- 
ers and stockholders, as the Prudential 
was then a going company, in good repute 
with a good line of business. 

The suits by the American Central and 
Providence Washington in addition to 
presenting their claims alleged illegality 
in the reinsurance deal between the At- 
lanta-Birmingham and Prudential. 


WISCONSIN BLUE GOOSE RALLY 


(Continued from Page 1.) 


lings—Ganders O. E. Lane, Robe Bird, 
G. F. Krumdick, E. O, Basse, Fred Gordon. 

Grand Honk Honk, in charge of the piano 
one other musical specialties, L. S. Wal- 
ace. 

Quartet Ganders, W. B. Calhoun, M. M. 
Hawxhurst, R. B. Ellis and J. H. Mac- 
Farlane. 





Goslings Who Took Their Dip 


The goslings initiated at the “extra- 
ordinary social session” of the Wisconsin 
Grand Nest. 


R. C. Hosmer, Shawnee, Chicago. 


Wm. H. Casper, adjuster, Milwaukee. 

Cc. Beardsley, advisory rater, Mil- 
waukee. 

R. E. Replinger, Milwaukee Mechanics, 
Milwaukee. 

E. V. Munn, adjuster, Milwaukee. 

Frank Damkoehler, Concordia, Milwau- 


kee. 
a McClure, St. Paul F. & M., St. 
aul. 

A. W. Schulkamp, Allemannia, Madison. 
Theo. Schnitzler, Phenix of Brooklyn, 
Milwaukee. 
Geo. B. Gray, Continental, Fond du Lac. 
Wm. Quaid, Delaware of Dover, New- 
burgh, N. Y. 

Cc. C, Clark, Royal, Milwaukee. 

Arthur J. Wright, Northwestern WNa- 
tenal, 


ee. 
A. L. Telin, advisory rater, Milwaukee. 


Chas. W. Davis, St. Louis Fire, Chi- 
cago. 
J. R. Brown, State of Illinois, Rockford. 


Arthur F, Hebgen, Concordia, Milwaukee. 

F. E. Halle, Germania Fire, Chicago. 

Geo. B. Sedgwick, Bierce & Sage, gen- 
eral agents, Milwaukee. 





F. A. Krehla, 
waukee. 

H. A. Nolte, Milwaukee Fire, Milwaukee. 
Cc. . Satrang, Milwaukee Mechanics, 
Milwaukee. 

J. R. Hyde, Dubuque F. & M., Wood- 
stock, Ill. : 

Applications of absent goslings from 


United American, Mil- 


other states passed on and approved 
were: 

W. F. Ingraham, Pheenix Assurance 
Company, New York city. 

L. S. Amonson, Philadelphia. 


Guy McIntosh, German American, Den- 
ver, Colo. 

A. M. Smiley, 
Denver, Colo. 

L. S. Day, Continental, Denver, Colo. 

Mark Banta, Phenix of Brooklyn, Den- 
ver, Colo. 

Silkworth as Toastmaster 

The initiation took place at the Mil- 
waukee local board rooms and at 10:30 
o’clock the banquet began. C. H. Silk- 
worth of the Springfield was toastmas- 
ter, and everything that “Silk” under- 
takes is done with precision and ease. 
His introductions were capital. At his 
right sat Grand Gander Atwater. 

Letters of regret were read from J. L. 
Whitlock of the Glens Falls, Joseph of the 
North British, Addington of the Home 
in Louisiana, Loyal Gander Warnshuis 
of Iowa, Loyal Gander Benallick of 
Michigan, 7. R. Hall of the Phcenix of 
England in Minnesota, H. C. Upham of 
Oklahoma, T. P. Herbert of the L. & 
L. & G. in Minnesota, C. W. Fracker 
of the Springfield in Iowa, C. W. Pierce 
of the Commercial Union in Cook county, 
W. O. Chamberlain of the Commercial 
Union in Minnesota, T. L. Monigan of 
Texas, Most Loyal Gander Main of Min- 
nesota, Most Loyal Gander W. F. Wat- 
son of Oklahoma. A letter was read 
from the veteran Gust Hebgen, formerly 
Wisconsin state agent of the German of 
Freeport, who has been made a charter 
member by vote. 

Speakers at the Banquet 

The speakers at the banquet were Carl 
Hilbert of the London & Lancashire, 
Special Agent Quaid of the Delaware 


Northwestern National, 





of Dover, C. L. DeWitt of the Newark, 
W.E. Atwater of the Commercial Union, 
C. G. Meeker of the Concordia, Frank 
Damkoehler of the Concordia, J. F. Staf- 
ford of the London & Lancashire, 
H. E. G. Kemp of the Gorham-Braden 
General Agency, M. M. Hawxhurst of 
the Michigan F. & M., R. S. Odell of 
the Phenix, F. C. Haselton of the North- 
ern of England, C. M. Cartwright of 
THE WESTERN UNDERWRITER, F. T. Kel- 
sey of the Sun and J. S. Root, the Chi- 
cago Independent adjuster. 

The music was furnished by L. S. 
Wallace of the Pennsylvania and W. B. 
Calhoun of the Home. Mr. Calhoun 
sang some solos and he and Mr. Wal- 
lace gave a duet. Mr. Wallace, who is 
a very versatile performer on the piano, 
also furnished the banqueters with some 
instrumental selections. 

The committee in charge of the ban- 
quet, to whom great credit is due for its 
success, consisted of Robe Bird, New 
York Underwriters; Fred Gordon, Michi- 
gan Commercial; O. E. Lane, Providence 
Washington (chairman). 





Illinois Blue Goose Meeting 

The Illinois nest of the Blue Goose held 
a meeting in Chicago Tuesday evening 
and initiated the following: 

C. W. Greene, United American; C. W. 
Goode, German American; W. T. Bisbee, 
London & Lancashire; S. D. Andrus, 
Providence Washington; Frank Adkison, 
New York Underwriters; Joel W. Hub- 
ble, L. & L. & G.; R. M. Bennett, New 
York Underwriters; Charles R. McCabe, 
Agricultural; P. P. Wippell, Dixie; Fred 
T. Wise, Home; Frank H. Jones, Aétna; 
R. F. Woltersdorf, Sun of England; W. 
H. A. Munns, Equitable; H. M. Zimmer, 
Home; W. Ayers, Pennsylvania; 
Harry P. Doten, German of Indiana; W. 
E. Vandeventer, 7Ztna; C. B. Williams, 
7Etna; J. G. Stauffer, Firemens Fund; 
W. J. Sonnen, St. Paul; C. F. Persch, 
Illinois State Board; J. B. Tallman, 
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Royal Exchange; W. E. Gable, Michigan 
Commercial; A. H. Green, Atlas. 


lowa Has a Fine Flock 

Des Moines, March 13.—(Special.)— 
The Iowa Blue Goose held an enthusiastic 
meeting here yesterday. It now has 106 
members. A meeting was held in the 
afternoon at which the following were 
initiated : 

H. N. Wood, North British. 

C. H. Curley, Hawkeye. 

A. A. Clark, Phenix, N. Y. 

Cc. R. Tyrrell, Royal. 

ae f ilson, Des Moines Fire. 

W. H. Linsley, Glens Falls. 

B. R. Plotts, Atlas of Iowa. 

F. E. Hendrickson, Des Moines Fire. 
W. N. Merritt, Spring Garden. 
H. M. Minick, Des Moines Fire. 

F. G. Ainley, Des Moines Fire. 

The evening meeting was for discussion 
and a lunch. A telegram was sent to the 
Illinois nest meeting in Chicago at the 
same time, which was as follows: 

One hundred and six strong. Water 
fine. Feed rich. Banks slippery. We 
tote fair.” 


Carolinas Organize Nest 

The wings of the Blue Goose have 
reached the Carolinas and the North 
and South Carolina nest was organized 
last week at Charlotte, N. C. The pros- 
pects for a large nest are very promis- 
ing. Capt. Jordan S. Thomas of the 
German-American was elected most loyal 
gander; Max G. Hunter of the Hart- 
ford, supervisor of the flock; Ben J. 
Smith, Home of New York, custodian 
of the goslings; Nathaniel J. Heyward, 
7Etna, wielder of the goosequill; Robert 
G. Hayes, National, keeper of the golden 
goose egg, and E. H. Chisholm, Pied- 
mont, guardian of the nest. 





Will Write on Application 


The Assurance Company of America, 
when it reinsured in the National, agreed 
to stay out of the agency field for three 
years. However, it will maintain its 
agencies in Chicago and St. Louis, and 
will write certain classes, the applica- 
tions to be sent to the home office. 





Chicago Board Meeting 


At the meeting of the Chicago Board 
of Underwriters this week the sum of 
$10,500 was voted from the fines and 
penalties fund to endow and furnish a 
room in the Chicago Presbyterian Hos- 
pital in memory of the late President 
E. M. Teall. 

Bids have been asked for the county 
insurance, but the local board took no 
action on the matter. Furber & Wakelee 
have been elected counsel for the board. 





MISCELLANEOUS NOTES 


The Inland Fire of Spokane, Wash., has 
filed articles of incorporation. 


The Des Moines Fire is preparing to 
enter the Pacific coast, with a general 
agency at Seattle. 


M. M. Belding, vice-president of the 
Commonwealth Fire of New York, has 
been elected president of the company. 


Governor Hanly of Indiana has not yet 
acted on the retaliatory insurance meas- 
= passed by both houses of the legis- 
ature. 


William H. Thoren, for twenty years at 
the home office of the German of Freeport, 
has gone to Omaha as bookkeeper for the 
Columbia Fire. 

Alfred M. Best Company of New York 
has issued a special report on San Fran- 
cisco losses and settlements of 143 insti- 
tutions involved in the big conflagration. 
It is put up in pocket form. Price 50 cents. 


Charlton B. Rogers, formerly special 
agent for the Continental in Louisiana and 
Mississippi, and later on at the home office 
in New York as district manager for the 
southern field, has resigned and will locate 
at his old home in Louisville, Ky. 


Both houses of the Missouri legislature 
have passed a bill which provides that the 
license of any insurance company doing 
business in Missouri shall be revoked if it 
removes a suit from a state court to a 
federal court without the consent of the 
other party to the suit. 


The Tennessee legislature during its 
present session is expected to adopt the 
limitation clauses recommended by the 
Business Mens League of Nashville. The 
sentiments of the leading legislators is fa- 
vorable. The league’s efforts are being 
warmly indorsed by business men from all 
over the state. 








POINTERS 


FOR LOCAL AGENTS. 











QuesTION: Please explain the coinsur- 
ance clause. 

ANSWER: Under this clause the assured 
agrees to maintain at all times insurance 
equal to at least a certain percent of the 
actual cash value of the insured property, 
and that failing to do so the assured shall 
become a coinsurer to the extent of such 
deficit and to that extent shall bear his 
proportion of any loss. 

Suppose the 8o-percent clause is used 
and that the actual cash value of the prop- 
erty is $100,000. Under the clause the as- 
sured agrees to carry $80,000 insurance, 
or, if he fails to do so, to become coinsurer 
to the extent of the deficit. Suppose he 
carries only $40,000 insurance; he is then 
coinsurer for $40,000; that is, he makes 
himself like a company carrying $40,000 
on the property, and in event of loss he is 
treated just as such a con.pany would be 
treated. If a loss of less than $80,000 
occur, the companies which carry lines ag- 
gregating $40,000 contribute one-half, and 
the assured, who carries $40,000, contrib- 
utes one-half. If the loss were $30,000, 
the companies would pay $15,000 and the 
assured would stand $15,000; if the loss 
were $80,000, the companies would pay 
total under their policies, or $40,000, and 
the assured would stand $40,000; if the 
loss were more than $80,000, the com- 
panies, of course, would pay only $40,000, 
the total amount of their pclicies. 

The theory of coinsurance is to equal- 
ize rates. Suppose each of two men in 
a town owned a plant like the foregoing 
and that both plants were rated at 1 per- 
cent and carried an 80-percent clause in 
the policies. Suppose one man carries 
$80,000 insurance. He pays $800 a year 
premiums. Suppose the other carries $40,- 
ooo and pays $400 a year premiums. If 
both plants should suffer a loss of $30,- 
000, the owner of the first will receive 
$30,000, while the owner of the second 
would receive only $15,000. Although the 
loss was the same in both cases, the one 
who paid $800 premiums would receive 
twice as much as the one who paid only 
$400 premiums. This is just and fair. 

If the policies had not contained the 80- 
percent clause each would have received 
$30,000 on his loss, one having paid twice 
as much as the other; in other words, one 
would be taxed twice as heavily as the 
other for the same return. 

There are some classes of risks on 
which there is much danger of a small 
loss and very little danger of a total loss. 
The tendency there is to carry only small 
insurance to value. Without coinsurance 
companies are subjected to great chances 
of almost total loss under their policies, 
while the premiums received are perhaps 
only one-third or one-half what they 
would be if the property had been in- 
sured up to 80 percent of value. In other 
words, a man who will take his own 
chances on a large loss will get protection 
against the losses likely to occur for one- 
half or one-third of the amount paid by 
arother, who takes full insurance. 

Therefore, in order to induce property 
owners to take insurance commensurate 
with value or else accept a coinsur- 
ance clause, adjusting the rate to the real 
risk assumed, the companies generally 
make a reduction in rate for acceptance 
of the coinsurance clause. 


Attorney Hamill of the Illinois insur- 
ance department, and attorney for the 
Traders’ receiver, has given the following 
opinion as to agents of the Traders off- 
setting accounts. He says: 

“Tf an agent who was indebted to the 
company at the time of the appointment 
of the receiver for an agent’s balance had, 
prior to May 5, claims against the com- 
pany for losses paid or policies redeemed, 
he would be entitled to such credits in 
adjusting his account with the receiver, 
but he may not deduct from his agent’s 
balance amounts due for unearned pre- 
miums under policies assigned to him 
after May 5. 

“Again, if an agent presents a claim for 





unearned premiums under policies can- 
celed prior to the appointment of the re- 
ceiver, upon which the agent has paid out 
the unearned premiums in excess of 
amounts due to the company for pre- 
miums received, the agent is entitled to 
have his claim allowed for such excess, 
that is, the amounts paid out by the agent 
are setoff against the amounts received 
by him in arriving at the amount of his 
claim. 

“Where, however, the agent makes a 
claim for unearned premiums paid out by 
him subsequent to May 5, the claim 
should be allowed for the amount of such 
unearned premiums so paid out, and there 
should be deducted from the dividend the 
face amount of the agent’s balance. In 
other words, there is no right of setoff 
in this case, and the agent’s debit must 
be satisfied in full before he can be 
entitled to a dividend.” 


Occasionally an agent expresses surprise 
when a company objects to a pro rata can- 
cellation of a policy where no new policy 
is issued in lieu, but the assured promises 
to give him the risk later on. The com- 
pany’s demand for short rate earned pre- 
mium, under such circumstances, is a just 
one and strictly in accord with the policy 
conditions. A pro rata cancellation is 
only permissible when the companies ask 
to be retired or when a new policy is 
immediately issued on the same property. 
The policy provides that when cancella- 
tion is effected at the request of assured, 
and is not rewritten, the customary short 
rate earned premium shall be retained by 
the company. A lapse in time between a 
cancellation and the issuance of a new 
policy therefore avoids the pro rata fea- 
ture. 





Want Column 





Leading Agents and Brokegs. 


ARRY M. COUDREY & OO. 
General Insurance Agents and Brokers 

943-948 Century Bidg, St. Louis 

wocapondenes solicited. Commissions paid nonamel 


Cor 
dent agents and b: . distauce e 
Representing Nerwich Unt _y * 
deiphia Underwriters, Fidelity, Indemnity 
Star, Delaware, Austin Pract Tne Y., Plate Glass, Osl- 
umbla, 904 Bf. Vidallty and Guaranty of Md. 


CHURCHILL WHITTEMORE CO, 


sa Successors te Wall & Whittemore 


208 Nerth Fourth Street - - 8ST, LOUM 


Commission allowed non-resident agente 
on insurance on St. Leuls properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $389,616. Cash sur- 
plus, $26,121. Eastern Department, 
19 Liberty St., New York. 

W. L. PETTIBONE & CO., Managers. 


Surplus Lines 


SURPLUS LINES 

‘TRADERS FIRE INS. CO. 

TORONTO, CANADA 
EQUITABLE FIRE OFFICE 

MONTREAL, CANADA 

A. L. McCRAE 

United States Representative 

159 LA SALLE ST., CHICAGO 


























Actuarial. 


M M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 
Member of the Actuarial Society of A 


Fellow of the Institute of Actuaries, one & 
the Deutscher Verein fuer Versicherungs- 





No.1 1 Broadway, New York City 





One dollar per ineertion. Limit, five lines, Ad- 
ditional lines, 20 ceats eaah, por insertion. 

Except where etherwise neted, replies should be ad- 
dressed te the preper letter and number, care ef THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 

WANTED—Nonunion fire company not 
represented in Oshkosh. Must be a 
strong company and a liberal writer. Es- 
tablished agency. Good business guaran- 
teed. 10 O. N. Bid., Oshkosh, Wis. 


WANTED—Office room or will join with 
a traveling general or special agent in fire 
insurance lines in renting a suitably di- 
vided office, with telephone, in the Chi- 
cago insurance district. A 14. 











AMES W. GLOVER, Ph. D. 
(im mathematics) 


Consulting Actuary 





1312 Geddes Avenue - Aan Arbor, Mich. 
J H. NITCHIE, 
. AGTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TELEPHONES: Central 739, 


Automatic #092 





WANTED—District managers for the 
Great Eastern Casualty & Indemnity Com- 
pany of New York for the following cities: 
Cincinnati, Ironton, Chillicothe, Zanesville, 
Hamilton, Lima, Xenia, Piqua, Coshocton 
and Middletown. Address O. C. Obetz, 
7. Agt., 605 Wyandotte Bldg., Columbus, 

oO. 


WANTED—By a leading old-line life in- 
surance company, paying large dividends, 
local agents in eastern Ohio counties; lib- 
eral contract; an exceptional —_— 





Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 


1446 to 1481 Williamson Bldg., Cleveland, 0. 

















SPRHCIAL ATTENTION GIVEN TO THE 
for producing agents. ddress LAW OF INSURANCE. 
Prominent Chicago Agents | Hartwell Cabel. J. Louts Kobi 
Members of the Chicago Underwriters Association CABELL & KOHL 
Attorneys at Law 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National ef Hartford, British America, 
German Alliance, Nerth British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


138 La Salle Street, CHICAGO 


&. J. ULLMANN o. A. NEWTON 
J. ULLMANN & CO. 
159 La Salle St., Chicago 


Agents tor 
NEWARK FIRB - - Newark, N. J. 
CAPITAL FIRE ses Concord, N. H, 
STATE FIRB (Ltd.) - Liverpool, Eng. 














810 First Nat'l Bank Bidg., Cincinnati, G. 


Special attention given to insurance cases, 


SAMURL GANS COMPANY 


FIRE AND MARINE SALYAGE 
207-209 East Madison Street 
Telephone Main 275 
CHICAGO 
SOUTHERN DEPARTMENT: 1005 W 
1. P. Small, Superintendent 








: Ave., ing | 


MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Interests in Fire, 
Life and Other Insurance. Write fer Inferma- 
tion, 


Association Bidg., Chicago, Ill. 














In Answering Advertisements Please Men- 
tien THE WESTERN UNDERWRITER. 
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INSUR ANCE 
COMPANY 


t 


ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


G@ffers exceptions) inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurence. 


Appness THe HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








The Company OF the People, BY the Peeple, FOR the Peeple 


THE METROPOLITAN LIFE INSURANCE: CO. 


Incorporated by the State of New Verk—Steck Company 
HOME OFFICE: ONE MADISON AVENUE, <NEW YORK CITY 


Assets, $176,429,015.04 


Proof of Public Cenfidence The Dally Average Business During 1906 





The Most Popular Up-to-Date Policies 
CONTAINING MANY Teaauee POINTS 
Managers and General Agents poy a in Hlineis, Ohio, Pennsylvania and Georgia 


endid 0; unity for men of capaci & permanent connection with a well-known Company 
- amended andar under the laws of Ohio p-¥ > to rigid annual ‘canullnntions, , 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHICAGO, ILL. 


1860 47th Year 
Home Life Insurance Company of New York 
GEORGE BE. IDE, President 





1907 





Assets, $19,009,550.82 LIABILITIES, $17,925,901.84 
Endowment Fund) 


(Including Dividend- 
\ ~~ __pmees Fund (Deferred Dividends) - - $1,621,413.00 
- - 1,083,648.98 
enenants eee, - - - - 86,113,559.00 

















ais company _has more grouiam-seriag busi- 413 per. day in ba of Poe ese sad piis3) - “Mr. Hughes failed to bring out a rw questionable transaction.” Bene 
Penne mg hacia llr Fe Bs Pad for i for. $1 $1900.09 per day day in payments to THE YEAR 1906 SHOWS LARGEST CAIN OF 

any other Company in America. ohgidiga teelae dia INSURANCE IN FORCE IN COMPANY'S HISTORY. 

FIRE INSURANCE AGENTS WANTED 
TORNADO COMPANY TO SELL OUR 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 











ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
j. 4. LENEHAN, General Agen CHAS. R. STREET, Ass’t General Agent SPRINGFIELD, ILLINOIS 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets $1,602,743.18 
Surplus Security to Policy Holders 307,924.34 
Insurance in Force ° . 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to policyholders.” = 


Ce Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 
mpany. 





CHARTERED 1866 


HARTFORD LIFE [SUmAnse company 


HARTFORD, CONN. 
GEO. E. KEENEY, President CHAS. H. BACALL, Secretary 
“rst 
EST 


te in business methods—in contracts—in plans 
insurance to buy or to sell—ordinary life and 
limited payment policies—automatic endowments at 80 


9$27.307.910 paid to beneficiaries Liberal contracts for business getters 


INVESTIGATE 














Established 1885 Purely Mutual 


Northwestern National 


LIFE INSURANCE COMPANY 
MINNEAPOLIS 





LEONARD K. THOMPSON, President. 









| A WESTERN COMPANY FOR WESTERN PEOPLE 





DIRECTORS 


F. A. LAIN 
President Security Bank 
Cc. TT. J Y 















. W. DECKER 
Vice Presi Northwestern National Bank 
8S. A. HARRIS 









Vice President First National Bank President National Bank of Commerce 
B. F. NELSON GEO 


TOWLE 
Treasurer 
w. 3. G 
Vice President and Actuary 









Nelson-Tuthill Lumber Company 
JOHN T. BAXTER 
Counsel 
L. K, THOMPSON 
President and General eese 





DECEMBER 31 1906 





Admitted Aneote............«-----+------ $4,737,617.47 
Paid Policyholders and Beneficiaries---- 5,832,679,89 
OS Ee 22,963,978.00 
RS eS a A, es A 101,716.04 












TO THE LIFE INSURANCE MEN OF THE WEST. 


The Northwestern National invites your attention to its new agency 
proposition as embodying the most desirable business opportunity af- 
forded in the life insurance field. 


The reorganization of its agency forces and the entering of additional 
Western States offers especially advantageous positions for reliable 
men who desire to establish permanent business conections. 













MARYLAND CASUALTY COMPANY'S 
ABC SERIES 











: aa ISABILITY INSUR- 
ANCE is just what 
its name implies. If 

i the doctor orders the ¢ 
a patient (whether a 


sufferer from accident or disease) 
to quit work, a disability insur- 
ance policy provides for a regular 
weekly income while he is laid 
| up. Everyone is reasonably cer- 
tain to become ill or to be the 
victim of an accident. In either 
| event, he needs the protection 
— by the disability policy of 
Maryland Casualty Company. 


iti is the best of such 
policies issued, ? 
bar none. Siatees 


Elevator—Steam Boiler—General Water Damage—Physician’s Defense—Plate Glass—Public 

Liability ——Employer’s Liability—-General Liability—-Teams Liability Personal Accident 

Disability—Health—Vessel Liability—Automobile Liability—Burglary and Theft—Fly Wheel 
Sprinkler Leakage and all other classes of Casualty Insurance. 


ARYLAND (/ASUALTY/ 0 
ERITS \OMPLETE 



































THE DOCTOR. 
& 











OMPANY 
ONFIDENCE 


This is 
Number Four 























